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Why Not Try It? 


The new group life insurance (not including 
increases and additions) issued by The 
TRAVELERS in 1923 showed a gain of 
36% in volume and 37% in number of 
new risks, compared with 1922. 


In insurance in force, the year showed a 


gain of 25% 


More than 616,000 families are now pro- 
tected by Travelers group life insurance in 


the amount of over $619,000,000. 


Travelers group policies are easy to sell. 
Why not try it? 


THE TRAVELERS INSURANCE COMPANY, THE TRAVELERS INDEMNITY COMPANY, 


Hartford Connecticut 
L. F. BUTLER, President 


THE TRAVELERS 


Acciden Health, = Automobi le, Steam Rolle Compensation, Gro! Glass, Aircraft, Machinery 


Forty-eight per cent more employers have chosen THE 
TRAVELERS for group insurance than any other company 
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Increases Amount 
Exempt from Debts 


NEW YORK STATE AMENDMENT 





Domestic Relations Bill Raises Insur- 
ance Exemption to $1,000 Annual 
Premium 





A bill was introduced in the New 
York legislature last week amending the 
domestic relations law by increasing the 
amount of insurance of a deceased hus- 
band exempt from the claims of credi- 
tors from the amount that can be pur- 
chased by $500 annual premium to $1,- 
000 premium. The amending section 
reads: 

A married woman may, in her own 
name, or in the name of a third person, 
with his consent, as her trustee, cause 
the life of her husband to be insured 
for a definite period, or for the term of 
his natural life. Where a married wo- 
man survives such period or term she 
is entitled to receive the insurance 
money, payable by the terms of the pol- 
icy, as her separate property, and free 
from any claim of a creditor or repre- 
sentative of her husband, except, that 
where the premium actually paid an- 
nually out of the husband’s property 
exceeds one thousand dollars, that por- 
tion of the insurance money which is 
purchased by excess of premium above 
one thousand dollars, is primarily liable 
for the husband’s debts. The policy 
may provide that the insurance, if the 
married woman dies before it becomes 
due and without disposing of it, shall 
be paid to her husband or to his, her 
or their children, or to or for the use 
of one or more of those persons; and it 
may designate one or more trustees for 
a child or children to receive and man- 
age such money until such child or 
children attain full age. 

The married woman may dispose of 
such policy by will or written acknowl- 
edged assignment to take effect on her 
death, if she dies thereafter leaving no 
descendents surviving. After the will 
or the assignment takes effect, the leg- 
atee or assignee takes such policy abso- 
lutely. 

A policy of insurance on the life of 
any person for the benefit of a married 
woman is also assignable and may be 
surrendered to the company issuing the 
same, by her, or her legal representa- 
tive, with the written consent of the 
assured. 





EQUITABLE MANAGERS MEET 





Hold Three-Day Meeting at Waldorf- 
Astoria; Average Agency Pro- 
duction Now $5,800,000 
“The most helpful conference we ever 

attended.” 

That was the verdict given to The East- 
ern Underwriter by a number of men 
who attended the Equitable Life Assurance 
Society’s managerial meetings at the Wal- 
dorf-Astoria last week. They ran for 
three days. 

“The keynote of the gatherings was 
selection, training and supervision, with the 
emphasis on supervision,” said Vice-Presi- 
dent Frank H. Davis. 

The aim of the agency organization is to 
make the successful agencies more success- 
ful, to develop talent already in the agencies 
rather than adding new people. The 
club membership increased 266 during 1923 
and there is every indication of a sub- 
stantial increase in 1924. 

With us larger volume is subordinate 
to stability and’ permanence in the soliciting 
organization as a whole,” said Mr. Davis. 

The managerial conference was attended 
by ninety-six, as six of the managers were 
not at the meetings because of illness. 
The average production of these 102 agen- 
cies was about $5,800,000 per agency. This 
is a striking average. 

_In the future the group operation of the 
Equitable will be «under the immediate 
charge of Second Vice-President William 
J. Graham. 











Washington and Lincoln 
(Feb. 22) (Feb. 12) 


In most of his biographies there is little of 
Washington below the clouds—nothing of Wash- 
ington the dutiful son and seeker after truth; 
nothing of Washington the affectionate brother, 
the cheerful schoolboy, the diligent surveyor, the 
neat draftsman, the laborious farmer, the widow’s 
husband, the orphan’s father, the poor man’s 
friend. Our Washington has been the hero, the 
sunbeam in council and the storm in war. 


George Washington put behind him the com- 
forts and pleasures of a gentleman to serve and 
save his country. On one hand were security and 
peace; on the other, desperate risk and possible 
death. But he never wavered. His dogged deter- 
mination, his unyielding courage, his high devo 
tion during the long, discouraging war of the 
Revolution, are examples for the boys and girls ot 
today. He fought for his country in war, he 
honored it in peace—he loved it with his life. We 
can do no more. We should do as much. 

In the life and achievements of Abraham 
Lincoln every humble and deserving child may 
see the promise of a better day. 

Since Abraham Lincoln, what American boy 
need lack courage or high aim! Who shall cheat 
him of his birthright, made more sure by Lindébin’s 
achievements! He shall henceforth know that, 
no matter how humble his birth or great his 
obstacles, with faith in God, in man and in work, 
there lies open before him the pathway to useful- 
ness, honor and success. 

3orn in poverty, reared among a pioneer people, 
educated by bitter experience—Lincoln the Man 
leaves with us the inheritance of inspiration. 

Harken to the American words of this great 
American president, and be a better American for 
what he has to say: 

“Let every American, every lover of liberty, 
every well-wisher to his posterity, swear by the 
blood of the Revolution never to violate in the 
least particular the laws of the country and never 
to tolerate their violation. ... Let every man 
remember that to violate the law is to trample on 
the blood of his father, and to tear the charter of 
his own and his children’s liberty.” 


The Prudential 


Epwarp D. Durrigtp, President 


Insurance Company of America 


Home Office, Newark, New Jersey 








Haley Fiske, Jr., Makes 
Good Selling Group 


HIS 1923 WRITING WAS $10,000,000 





Began Downtown as Office Boy for 
American International Corporation 
After Leaving Harvard 


Haley Fiske, Jr., son of the president 
of the Metropolitan Life, is one of the 
most successful producers of group in- 
surance in New York City, and not only 
wound up the year 1923 with a $10,000,000 
group production but managed to pay 
for $235,000 Ordinary, as well as to 
write a considerable amount of accident 
and health. 

After attending “prep school” at Pom- 
fret, Mr. Fiske went to Harvard which 
he left during his sophomore year in 
order to enter the navy. He was on 





HALEY FISKE, JR. 


the famous “suicide fleet”—the first 
ships to leave for France after the 
United States entered the World War. 
As a seaman on the U. S. S. “Harvard” 
he did patrol duty up and down the 
channel and off the French coast, rising 
to be a first class boatswain. About the 
time of the Armistice he returned to this 
country, re-entered Harvard and was 
graduated. 

His first job in the business world 
was as an office boy of the American 
International Corporation. Later when 
the Alien Property Custodian took over 
G. Amsink & Company, which had been 
the leading exporting and importing 
commission house in the country, he be- 
came a shipping clerk in the Amsink 
office, then cable and invoice clerk, and 
eventually assistant manager of several 
departments, G. Amsink & Company 
having been sold to the American Inter- 
national Corporation by the government. 

When Mr. Fiske entered insurance, 
he decided to cast his lot with the group 
insurance division. That coverage 
appealed to him because he had been 
completely sold the group insurance idea 
for some time previously. His acquaint- 
ance is very wide for a young man and 
he quickly picked up _ considerable 
knowledge of big business and banking 


‘conditions. 


Mr. Fiske decided that if he were to 
have a permanent success in insurance 
it must be by his own efforts—in fact, 
it never occurred to him to work in any 
other way—and for that reason he en- 
tered right into the whirl of soliciting 
by calling upon establishments whose 
need of group seemed evident to him 
and without trying to capitalize the pres- 
tige which naturally would come to a 
man in lower New York from any family 
connection. So at the start he attended 
the Metropolitan’s group insurance 
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chool, mastered as many details as he 
could, and, picking his prospects care- 
fully, sold them with the best salesman- 
ship talent he possessed. That he had 
uch talent was developed by the fact 
that in the few months he sold group 
in 1922 his production ran in excess of 
$1,500,00, which last year, as stated, it 
was $10,000,000. 

Mr. Fiske has a_ real _ salesman’s 
personality, being earnest, thaughtful 
and logical, while about him is an 
atmosphere which breeds confidence. He 
is to be associated in an office in the 
Metropolitan Building at 1 Madison 
Avenue with Capt. John H. Jones, who 
in 1923 wrote $9,000,000 of group and 
$300,000 of Ordinary. They will team up 
in group, but will work along separate 
lines in Ordinary, accident and health. 

In talking with a representative of 
Phe Eastern Underwriter Mr. Fiske said 
this week: 

“Although I have been selling group 
less than two years in New York, I can 
already see a growing demand for this 
cover. The banking institutions espec- 
ially believe in the group insurance idea 
and it is rather difficult to find one now 
which is not carrying it. Some of the 
banks which formerly had their own 
system of insuring their people are now 
buying group cover. Other corporations 
are falling into line. It is really not diffi- 
cult to sell group. It is only necessary 
to explain it.” 


USE OF DIVIDEND OPTIONS 
Most Policyholders Elect Reduction of 
Premium; Advantage Derived by 
Other Methods 
Statistics prepared by J. E. Flanigan, 
actuary of the Bankers Life of Des 
Moines, show that about three times as 
many people used dividends in reduction 
of premium as leave them with the com- 
pany either to buy additions or to ac 
cumulate at compound interest. The 
company’s figures for the past three 

years follow: 


Reduction of Addition or 


Premium at Interest 
1921 Bassin cesres 16.6% 
eee PON so teasese 26.5% 
ee) ie ot ee FET GO is c0ces OOTO 


These figures show, however, that a 
larger proportion of policyholders are 
each year taking advantage of the op- 
tion to buy paid-up dividend additions 
or are leaving their dividends on deposi: 
to accumulate The company believes 
it to the advantage of all concerned, 
especially the policyholder, to advocate 
the use of these latter options. 

There are many practical advantages 
accruing to the insured In the first 
place nearly every policyholder can 
just as easily and would just as soon 
pay his gross premium each year as the 
net premium. In such event he can 
either purchase dividend additions or 
accumulate these dividends at interest 
and he rapidly builds up a surplus fund 
which may be drawn upon to pay an en- 
tire premium as soon as it is sufficiently 
large if the insured should at some fu- 
ture date find himself temporarily hard 
pressed for funds with which to meet 
his premium. This action ofttimes pre 
vents a premium loan or policy loan be 
ing placed against the policy. If he 
never needs to use his dividend funds 
for such a purpose he can leave them 
until some future date either to shorten 
the number of premium payments re- 
quired under his contract or to hasten 
the maturity of his policy. 





LINCOLN NATIONAL MEETINGS 

The Lincoln National Life held a three- 
day sectional meeting at Pittsburgh last 
week which was ‘attended by Vice-Presi- 
dent and Manager of Agencies W. E. 
Thornton from the home office. There 
was a banquet at the William Penn Hotel 
at which George Ryan, manager for the 
*rovident Mutual Life. spoke 


The J. D. Bookstaver agency of the 
Travelers in New York had the largest 
production during January of any cor 
responding month in the history of the 
agency. 


UNITED LIFE & ACCIDENT 
New Hampshire Company Increased Its 
Insurance in Force 13 Per Cent.; in 

Sound Financial Condition 





The United Life & Accident of Con- 
cord, N. H., had a satisfactory year in 
1923 with new paid-for business amount- 
ing to $11,661,464, which was an _ in- 
crease of more than $1,500,000 over 
1922, The company’s total insurance in 
force at the close of the year was $37,- 
128,869, or an increase of 13 per cent. 
for the year. The company had an in- 
crease in income for the year of over 
20 per cent. and in invested reserves of 
24 per cent. 

Total assets at the end of the year 
were $3,010,210, being an increase for 
the year of over $500,000. The increase 
in policyholders’ reserves was in excess 
of $400,000. An examination of the 
company was made in November under 
the auspices of the National Conven- 
tion of Insurance Commissioners and 
in the conclusion of the report it said: 
“The facts and figures of this report 
clearly indicate the financial soundness 
and strength of the company. The 
company’s actuarial methods and prac 
tices are sound.” 

In his annual report President Allen 
Hollis says: “Che company has proved 





its stability and strength. It has 
abundant resources, a sound organiza- 
tion, experienced and honest manage- 
ment, a competent and loyal agency 
force and a home office staff of proved 
ability. Its future as a sound New 
England institution seems assured.” 
Robert J. Merrill is first vice-president 
and secretary; John B. Jameson is 
treasurer and Eugene E. Reed is second 
vice-president. 


REINSURES ELGIN LIFE 

The outstanding business of the Elgin 
Life of Elgin, Ill., has been reinsured by 
the American Bankers of Chicago. The 
company operated only in Illinois. It com- 
menced business in 1909 and its name was 
changed twice. 

The American Bankers, at a meeting of 
its stockholders, decided to increase its 
capital from $125,000 to $150,000 and re- 
insure its industrial and monthly premium 
business in the Cloverleaf Life & Casualty 
of Illinois. 


ALLEN M. WALLIS DEAD 
Allen M. Wallis, father of Frederick A. 
Wallis, manager of the Iidelity Mutual in 
New York, died at his home at Hopkins- 
ville, Ky., last week. He was a news- 
paperman and worked his way from office 

hoy to editor. He was 80 years old. 


CLEVELAND LIFE’S YEAR 





Insurance in Force Amounts to $34,717,- 
621; President Hunt Says Company 
Plans to Expand 





The Cleveland Life closed last year 
with insurance in force amounting to 
$34,717,621, which was a net gain for 
the year of $2,467,285. The total assets 
amounted to $5,236,757, which was an 
increase for the year of $695,836. Com- 
menting on the company’s annual state- 
ment President William H. Hunt says: 

“For fifteen years as the company’s 
chief executive it has been my privilege 
to interpret into action the ideals and 
principles of the company’s board of 
directors; to make effective their broad 
experience and sound judgment as_ it 
would apply to the business of life in- 
surance. Insurance intelligence in de- 
partmental leadership and _ practical 
executive co-operation have been happi- 
ly blended in support of a pre-deter- 
mined plan based upon the first 
considerations essential to permanent 
success—integrity and security. 

“The company’s attained financial po- 
sition now warrants an aggressive ex- 
pansion program and plans are being 
perfected to that end.” 














PILOT 
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General Agency 
Openings 


Alabama 
Mississippi 
Florida 
Tenessee 
Virginia 

West Virginia 


A. W. McALISTER, President 





CHANGES ITS NAME TO 


LIFE INSURANCE COMPANY 


During its twenty years of existence, the South- 
ern Life and Trust Company has seen some thirty 
other insurance companies adopt “South” or “South- 
Desiring a more distinc- 
live and more appropriate name, and having disposed 
of its trust business, the company has just changed its 
name to Pilot Life Insurance Company. 


ern” as part of their name. 


This is an easy transition, as, from its trademark, 
the Southern Life and Trust Company has been fam- 
Hiarly known for many years as “The Pilot Com- 


pany.” 


The change of name has brought about an im- 
provement of the trademark. 
of Pilot Mountain is shown, as before, typifying an 
enduring landmark, ancient as the sun; in addition, 
there is the silent, watchful figure of the Ship’s Pilot, 
symbolizing the vigilant, steady, sagacious hand of 
management, steering a straight, unswerving course 
of absolute safety, to the Policyholder. 


PILOT LIFE INSURANCE COMPANY 


GREENSBORO, N. C. 


H. B. GUNTER, Vice-Pres. and Agency Mgr. 


ARTHUR WATT, Secretary and Actuary 





Name That Fits Like An Old Shoe’’ 
Trademark That Fits the New Name’’ 


SOUTHERN LIFE AND TRUST COMPANY 








The massive summit 
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John Hancock Mutual Life’s Meeting 





President Crocker 
Reads 1923 Figures 


BEST YEAR COMPANY HAS HAD 





Inurance in Force Nearly Two Billions; 
Assets of $300,000,000; Figures 
Analyzed 





The annual meeting of the policy- 
holders of the John Hancock is always 
an event in Boston and it is upon that 
occasion when President Walton L. 
Crocker reads his annual report. The 
attractive new building of the company 
has a large assembly room on the fourth 
floor and into this meeting place at 
noon on Monday of this week there 
gathered hundreds of people holding 
John Hancock policies. It was a most 
interesting crowd, including bank presi- 
dents and stenographers, merchants and 
plumbers, and when the presentation of 
the figures was outlined by the presi- 
dent there were loud cheers not only 
for the stupendous totals, but also for 
the personality of the president who is 
a beloved figure in the “Hub.” 

The phenomenal growth of this com- 
pany is evidenced by the fact that its 
assets twenty years ago were in round 
figures $27,135,000, while at the end of 
last year they had reached $300,000,000. 

The insurance in force was $320,000,000 
on December 31, 1903, while at the 
end of 1923, it was $1,870,000,000. 


The Report 


Mr. Crocker in his report said in part: 

“The insurance in force at the end of 
the year reached the figure of $1,863,777,- 
702.00, which represents more than 11% 
increase over the preceding year. 
Primarily, this is due to an unusually 
heavy writing of paid-for insurance, 
aggregating $297,294,307.00—the best 
year’s record ever made by our field 
force. 

“The lapse ratio was most favorable, 
not only showing good economic condi- 
tions, but testifying to the effective 
campaign which has been prosecuted to 
help policyholders save their insurance in 
force. 

“The income increased by 114% 
over the figures of 1922, and amounted 
in total to $76,818,464.18. 


The Assets 


“The asset account aggregated $299,- 
353,870.69, an increase of nearly 12% 
for the year. Of this amount, there is 
held for definitely pledged liabilities, 
inainly policy reserves, the sum of $277,- 
212,484.01. Surplus assets held for emer- 
gencies—which are nothing less than 
additional reserves for safety—were in- 
creased to an amount equal to 84% of 
the reserves on-the policies. In view of 
future possibilities, which are always to 
be reckoned with—such as epidemics or 
serious economic disturbances — the 
strength of the surplus reserve shown 
is an assurance of great stability. 

“The assets are held for the insurance 
protection of approximately 3,300,000 
people, the estimated number of policy- 
holders in the Company. The ownership 
of this great amount is therefore very 
widely spread—as widely spread in 
sound and useful service as are the 
various items of the account, the prin- 
cipal active divisions of which are here 
shown: 


Mortgage loans (all first liens). .$161,340,705.02 


Bonds at book value............ 87,564,401.30 
Real estate and cash in offices and 

ME hac ckctbiekawe eee cece xs 12,130,854.44 
Pile 1OGiir ss cc cuanscacacseces 24,700,852.92 


“The interest income from this fund 
was $13,776,314.38, or more than the total 
income of the Company from all sources 
twenty years ago, in 1903. 


The Investment Condition 


“In the investment field, there was 
placed during the year the sum of $8,- 
804,651.63 in bonds and $37,079,047.75 in 
mortgages. In addition, there was loaned 
to policyholders on the security of their 
policies, an aggregate of $5,835,812.16. 
The average rate earned on the mean in- 
vested assets was 54%, and over 
98% of the bond-and-mortgage-interest 
income earned was collected during the 
year. 

“The general investment condition is 
excellent. While the farm situation in 
general, and especially in the South, has 
not been free from financial stress, the 
condition is not serious from an invest- 
ment standpoint; and, even on the few 
items under foreclosure, the Company 
expects to suffer no loss. Of the $35,716,- 
348.46 book value of railroad securities 
held, there was but one interest item in 
default, involving a principal of less 
than $100,000.00 book value. It is not 
expected, in the light of present in- 
formation, that loss will be sustained 
on this item. This showing is highly sat- 
isfactory. 

“The investment during 1923 of over 
$3,250,000.00 in new railroad issues (a 
larger participation than for some 
years), indicates reviving confidence on 
the part of the management in the 
slowly growing strength of the railroad 
situation, which bids fair to work out 
satisfactorily if not too greatly hamp- 
ered by legislation. 


Mortality 


“While the mortality experience was 
very favorable—being only about two 
points higher than the low-record year 
of 1922—the Company nevertheless dis- 
bursed the largest amount in its history 
as payments to policyholders, for death 
claims as well as on other accounts— 
abatement of premiums, surrendered 
policies, et cetera. The total payments 
to policyholders were $28,583,892.55. This 
sum averaged $95,280.00 per day for 300 
working-days of the year. 

“The time having arrived when the 
Company should expand somewhat its 
Agency operations, an active policy in 
this regard was adopted during the year 
and a number of new Agency points 


established, mainly in States wherein 
the Company already operated. 
“In further pursuit of this policy, 


California was entered September 1, and 
two agencies were established there— 
one at San Francisco and the other at 
Los Angeles—which, together with the 
new agencies referred to, mainly in the 
Central West, will be of additional ad- 
vantage to all members in the intro- 
duction of new lives to the Company 
membership from a more — largely 
diversified range of climates and 
peoples. 

“Since the close of 1916, the Company 
has doubled in size, its reserves have 
been greatly strengthened, and it is in 
a position to give more service than 
ever to those whose interests are com- 
mitted to its care.” 








President Walton F. Crocker of the John 
Ilancock announced at the luncheon of the 
general agents and managers of that com- 
pany in Boston on Tuesday that the com- 
pany would enter the group insurance field. 

“We are embarking in group insurance,” 
he said, “not only in line with the exten- 
sion of our business writing facilities, but 
because of the additional opportunties it 
gives us to serve the community.” 

The manager of the group insurance 


_ John Hancock és Write Grup 


division will be Charles F. Gleuck, now 
manager of the company’s risk classification 
department and of life and health con- 
servation. Mr. Gleuck was educated in 
Philadelphia grammar and high schools 
and has grown up in the John Hancock, 
never having served any other employer. 
lle went with that company three decades 
ago. 

President Crocker also announced that 
the company in 1924 will enter the States 
o} Kansas, Oregon and Washington. 


Women Agents Increase 
in Number, Says Eaton 


DO WELL WITH JOHN HANCOCK 








Vice President Reviews Their Work and 
That of General Agents and 
Managers 





In his address to the John Hancock 
general agents, managers and superin- 
tendents on Monday Vice-President 
Robert K. Eaton reviewed the year’s re- 
sults. In part he said: 


“The general agents’ production, as 
you have been advised, amounted to 
nearly seventy-three millions, a gain of 
about eleven and a half millions over 
1922, or about 19%, and a gain of eight 
and a half millions over 1920, the peak 
year for production. 


“Out of thirty-eight general agencies 
which completed a full year, twenty- 
seven showed gains, the average produc- 
tion per agency being about $1,900,000. 
Twenty-three agencies produced over 
one million; fourteen over two million; 
eight over three; three over four; one 
over five, and one over eleven. Although 
the time of our general agents is de- 
voted practically to the supervision of 
the agency organization and its develop- 
ment, vet sixteen personally wrote over 
$250,000 of business. There are under 
contract at the present time 2,194 agents 
in the general agencies, comprising 467 
whole-time and 1,284 part-time agents; 
443 brokers included in which are 116 
women agents; the leading agents pro- 
duced $975,000, thirty-four produced over 
$250,000 and 132 from $100,000 to $250,- 
000. 


Women Agents 


“Some of the agencies we have ob- 
served with considerable interest have 
been quite successful in their employ- 
ment of women agents. The leading 
woman agent, Mrs. Phoebe Thorn, of 
Albany, last year produced $345,570. The 
116 women agents produced a total of 
$2,211,820. In the not distant future we 
are confident that the number of suc- 
cessful women agents will be materially 
increased and that they will give a splen- 
did account of themselves,” said Mr. 
Eaton. 

“Since January 1917, the company has 
appointed seventeen new general agents, 
everyone of whom has been selected 
from the John Hancock’s own ranks. 

“Tn reviewing the records of the gen- 
eral agencies for the year 1923, very 
interesting features were noted. The 
average sized policy of the general agent 
was $3,553, the superintendent’s average 
being $1,357, making the average for 
the company $1,813. The term policies 
converted total $3,818,500. Fourteen per 
cent of the new business was written on 
old policyholders. 

“Of the new business written in 1923, 
16% was with the disability provision, 
and 16% with double indemnity. The 
business issued was divided as follows: 
ordinary life, 32%; life, 20-payment and 
all other limited premium forms, 43%; 
20 year endowment and all other endow- 
ment forms, 14%; 5 and 10 year term, 
11%. 

“We have been pleased and interest- 
ed in observing the increasing amount 
of long term endowment insurance writ- 
ten, which we believe is growing in favor 
more and more, especially on the en- 
dowment in series basis.” 

Mr. Eaton said the John Hancock 
had taken membership in the Life In- 
surance Sales Research Bureau and he 
told of the value to the general agents 
of that bureau in solving agency and 
nianagerial problems. 

“In the ordinary branch, the weekly 
premium organization produced over 106 
millions, out of a total production of 
over 179 millions, a gain of over 16 


New Volume Tells How 
To Secure Prospects 


PRINTED WAY TO INTERVIEWS 





New Portfolio Explained to Agents of 
John Hancock by Vice President 
Brock 





Vice-president Elbert H. Brock pre- 
sided at a sales meeting of the John 
Hancock, general agents, in Boston this 
week and presented them with some re- 
markable literature which the company 
is getting out in the form of a portfolio, 


bearing the caption, “Securing Pros- 
pects.” 

A separate chapter was given to 
change of age letters. The endless 


chain method of getting prospects is 
also well covered in the portfolio. Cir- 
cularizing, business insurance cam- 
paigns, lapse prevention ideas, blotter 
systems, calendars, in fact, all kinds of 
soliciting are thoroughly covered in this 
valuable volume. 

The John Hancock has had most ex- 
cellent results in circularizing under 
various plans. They are as follows: 

A—By means of the Endowment 
Series letter for personal insurance. 

B.—By means of a letter on business 
insurance. 

C.—By means of a 
heritance Tax insurance. 


D.—By means of a baby letter at the 
time of a birth of a child. 


F.—By means of an Educational En- 
dowment letter. 


letter on In- 


Locational soliciting has been suc- 
cessful with many agencies. One of the 
John Hancock men took all the doctors 
on Beacon Street as a field for pros- 
pects. Another spent his time in the 
wool district. Another went among the 
leather merchants. Even soliciting of 
undertakers was successfully done by 
one enterprising agent. 

In making lists for circularizing the 
John Hancock uses such lists as those 
of voters, club membership and men in 
one vocation. 





millions for the vear. The outstanding 
weekly premium ordinary insurance was 
increased $63,721,000. or about 14%. As 
the companv has at present time 111 
weekly premium agencies, this is an 
average production of practically a mil- 
lion per agency. In fact, we find that 
thirtv-six agencies produced for the 
year over one million: sixteen agencies 
over 1 1-2 millions: eight agencies over 
two millions: two agencies over three 
millions and one agency nearly five 
millions. 


“During the year. it is estimated that 
about fiftv-one million dollars passed 
through the hands of, or was accounted 
for, by the cashiers throughout the 
agency organization, with only the small 
sum of $76.97 as claim against the bond 
company for all cashiers, assistant cash- 
iers and clerks. This experience, we be- 
lieve, reflects much for the standard and 
calibre of the men entrusted with the 
finds of the company, both with the 
older service men and the selection and 
appointment of younger men to these 
positions of trust and responsibility. 
You may he interested to know that the 
average shortage per man throughout 
the field up to January 1, was 27 cents, 
the greater portion of which will be 
materially reduced from royalties and 
commissions yet to accrue. 

“Your president has referred to the 
possible elimination of medical examin- 
ations in the weekly premium branch 
under certain conditions, and which 


would mean that a greater responsibil- 
ity would rest upon such agents as are 
selected as competent to be granted the 
privilege of having their business issued 
without examination.” 








THE EASTERN 


UNDERWRITER 


February 15, 1924 











John Hancock Mutual Life’s Meeting 


Late Dr. Haines Is 
Missed at Meeting 


FINE SERVICE IN MEDICINE 


John Hancock Medical Director Had 
Endearing Qualities of Sympathy 
and Comradeship 


Phe pleasant personality of Dr. Igna- 
tius Haines, who was medical director 
of the John Hancock, was missed at the 
meeting of that company’s representa- 
tives in Boston this week, 

Che late Dr. Haines was born in Cam 
bridge in 1871; was educated in Cam- 
bridge public schools and Harvard Med- 
ical School; he practiced medicine in 
Cambridge and in 1901 was appointed 
an examiner for the John Hancock. In 
1903 he joined the Home Office Medical 
Staff. In 1917 he became assistant med- 
ical director; in 1920 associate with the 
medical director and in January 1923, 
medical director-in-chief. 

Dr. Haines was a’ member of the 
\merican Medical Association, Massa- 
chusetts Medical Society, Joseph Webb 
Lodge of Masons, Algonquin Club, Brae 
Burn Country Club and Boston Cham- 
ber of Commerce. 

Memory Held in Affectionate Regard 

In discussing his personality Edwin 
H. Allen, assistant medical director, said 
to The Eastern Underwriter: 

“He had a keen feeling and large sym- 
pathy for his fellows. This was partly 
due, perhaps, to the difficulties in his 
own childhood. His father’s early death 
left his mother in need, and to obtain 
the education he wanted, he blacked 
boots, tended furnaces, and performed 
other tasks of a similar nature. He was 
fond of children and his sympathy went 
out to them, perhaps, again, as a result 
of his own childhood. He supported 
children by his contributions to the Near 
Kast Relief, and frequently sent cloth 
ing to the needy, collected from various 
ources. 

“He was a lover of the out-of-doors 
ind especially attached to his camp on 
the shore of Lake Winnepesaukee. Golf 
vas a great source of recreation and he 
enjoyed his companions as well as the 
game. This sympathy and comradeship 
vas one of his endearing qualities. 

“He was thoughtful of the happiness 
of others and his friendships were deep 
and tenacious. His service in medicine 
proceeded along the lines of hygiene 
and disease prevention. He showed un- 
usual ability as an organizer, and it was 
reflected in the growth and efficiency of 
his own medical department at the home 
office and in the field. 


Harry Gardiner Tells 


How He Hires Men 


SALES EXPERIENCE 


Even Finds Good Agency Material 
Among Company’s 
Policyholders 


NEEDED 


Harry Gardiner, New York manager 
of the John Hancock, was picked out 
by Vice-President Robert K. Eaton to 
tell the general agents at the John Han- 
cock meeting in Boston this week how 
he succeeded in two and a half years in 
building up an annual production of 
more than $4,300,000. He has thirty men 
under contract. 

Mr. Gardner came to New York from 
Kansas City and has had a long ser- 
vice with the John Hancock. Mr, Gar- 
diner says that the first requisite of a 
new agent so far as he is concerned is 
selling experience and for that reason 
he sizes up every man who comes to his 
office with something to sell. If a bond 
salesman comes in and demonstrates 
that he has a sales personality he is apt 
to be sold the life insurance business 
before he leaves the office. 

One of the interesting stories told 
by Mr. Gardner had to do with a pol- 
icyholder of the company living in 
Brooklyn. This young man was sold a 
policy by a weekly premium agent. 
Later he decided to increase the policy 
to $5,000, and so he sent for the agent. 
Later he again telephoned the agent, 
this time saying: “My wife and I have 
talked over our affairs and we both 
think that I should be covered with 
$10,000.” 

When Mr. Gardner heard of the in- 
cident he called in the insured and told 
him that a man who believed so thor- 
oughly in insurance might better his 
condition by selling insurance to others, 
and thus the John Hancock got an agent 
who has since proved that he is a good 
man with the rate book. 

When Mr. Gardner came to New York 
there was an agent in the office who 
was sixty-three years old. This agent 
has sold a large number of policies. An- 
other man in the agency is seventy years 
old and between them they have placed 
considerable insurance. Mr. Gardner 
gave their combined ages, told what they 
had done, and his comment was, “You 
can see that I do not think much of 
the Osler theory.” 

In explaining other ways of getting 
new agents the New York manager said 
that he circularized school principals, 
school teachers and others, getting good 
results. The agency prefers putting on 
married men. 





Crocker on Coolidge 


A fine tribute to President Coolidge was 
paint by President Crocker of the John 
flancock at the luncheon this week in Bos- 
ton of the company’s general agents and 
managers from all parts of the country. 
Aiter calling him “that remarkable and in- 
teresting figure at the White House,’ he 
continued : 

“lor the third time a Massachusetts 
man is head of the nation, representing her 
ideals as clearly as the others have done. 
i suppose you have all read his message 
printed this morning (the comment on the 
Senate's resolution demanding the with- 
drawal of Secretary Denby from public 
nfe). If you did you have observed again 
his remarkable faculty for making the 
matter so clear to the respected Senate of 
the United States. 


“What will come to Mr. Coolidge is as 
yet in the lap of the future but there is 
one thing upon which we can reckon and 
that is that this man’s soul is as clean as 
any that ever went before the judgment 
scat. | am struck by a great similarity be- 
tween his character and the outline which 
Carlyle gave to the young Mahomed of 
whom he said that he was a man of loyalty 
and integrity ; taciturn in speech when there 
was nothing, to be said; but when speaking 
was clear and wise and pertinent, throwing 
light on the matter always. Does not that 
represent Mr. Coolidge entirely? Demo- 
crats or Republicans, we can take our hats 


‘off to that man in the White House who 


is so straight and true in his own convic- 
tion and who, thank God, has a backbone 
where a backbone is needed.” 





in Forms and Options 


NASON OUTLINES PLANS 


Will Figure Optional Settlements on 
Basis of 31%4% Interest Instead 
of 3% 


The John Hancock contemplates a com- 
plete revision of the Ordinary policy forms 
this year; also of its application forms. 
Work is also under way on a new rate 
book. Vice-President Fred EF. Nason ex- 
plained what these changes will be at the 
John Haneock meeting in Boston this 
week, [He said in part as follows: 

“Plans for the year contemplate a com- 
plete revision of the Ordinary policy forms. 
It is proposed to make a policy which shall 
be in appearance quite different .from that 
now used, and the size will be somewhat 
smaller. The language will be simplified 
wherever simplification is possible. 

“Aside from its changed appearance, 
there will be certain important changes 
in the contract itself—namely : 

“The policy will have second year non- 
forfeiture values. The surrender charge 
at the end of the second year will be $10 
per $1,000 of insurance. I*or the third 
year it will be $5 per $1,000 of insurance 
instead of $6 as at present, but after the 
third year the full reserve will be given 
for cash value, or for the purchase of 
other non-forfeiture values, thus distinctly 
increasing the values over the present scale 
during the early years of the policy. 

To Revise Settlement Options 

“There will be a complete revision of 
the Settlement Options. The regular pro- 
visions for instalments and instalments and 
annuities during the lifetime of the bene- 
ficiary will be continued in somewhat their 
present form. ‘The straight annuity option 
will be eliminated, and a new option, very 
flexible in its character will be added, and 
certain flexibility will be accorded to the 
deposit option. The table showing the 
amounts payable under the instalment 
options will show both annual instalments 
and monthly instalments. 

“One very important change with respect 
to the Optional Settlements will be in the 
basis of calculation of the amounts pay- 
able. Heretofore the optional settlements 
have been figured upon the basis of 3% 
interest. With the introduction of the new 
contracts we propose to use an interest 
factor of 34%% which will somewhat. in- 
crease the amounts payable under the 
Settlement Options and will make the in- 
terest basis uniform for all calculations 
under the policy. 

“It is proposed to print tables of non- 
forfeiture values in the new policies upon 
the basis of $1,000 of insurance, thereby 
effecting a very material saving in expense. 
To make the automatic premium loan 
clause more effective and to help in con- 
scrvation of business, provisions will be 
made in the new application for election of 
this provision as an automatic feature at 
the time application is made, if so desired 


The New Application Forms 


“Coincidently with the issue of the new 
policies there will be a complete revision 
of the application forms, both agent’s part 
and the medical part. The medical blank 
will be much simplified, which will un- 
doubtedly be of benefit in that medical ex- 
aminers will have less clerical work to do. 
The agent’s part will be designed to give 
us a better summary of what we need in 
that particular part of the application, and 
will contain two new questions—one with 
respect to aviation, which is designed to 
furnish the company with information 
showing whether the applicant is profes- 


sionally interested in aeronautics, or 
whether he proposes to fly more or less for 
recreation, or business purposes. No re- 
striction in this regard will be placed in 
the policy, but obviously the company 
should be informed if a man is going to 
make a habit of flying, or is going to in- 
dulge in aeronautics frequently. 

“Another question is designed to show 
whether the insurance applied for is to 
take the place of other insurance that is 
to be lapsed. This company has definitely 
taken its stand on many occasions against 
the twisting of business, and in asking for 
information regarding displacement of ex- 
isting insurance in the application for new 
insurance, we are but aiding the enforce- 
ment of a principle which we have strongly 
favored, 


The New Rate Book 


“We had started some time ago to pre- 
pare a new rate book, but the possibility of 
a change in the values has prevented the 
completion of that task. We are now pro- 
ceeding, however, to make up an Ordinary 
rate book in entirely different form from 
that of the present book. ‘The size is to 
be increased and various other changes are 
to be incorporated which should make it 
much more practical for Field uses. The 
new size will be about 4” x 614”, larger in 
size but thinner; i.e, having fewer pages 
because of increased size. The type will 
be somewhat larger and plainer. 

“It is planned to group the principal 
forms on an age basis showing under each 
age the rates and values for Ordinary Life, 
Ten Payment to Thirty Payments Life in- 
clusive on the Limited Life forms, and 
Ten to Forty Year Endowments, and 
Twenty Payment Endowments in the En- 
dowment class—Birthday Endowments will 
also be arranged by ages with quinquen- 
‘ial maturities. The rates and values on 
Term, Joint Life, ete., will be arranged by 
forms as in the present book. 

“It is proposed to print the rates only 
for Eighteen and Nineteen Payment Life 
and the Ten and Fifteen Payment Endow- 
ments. Generally speaking the non-for- 
fciture values will run complete to the 
ewentieth year and then show the Twenty- 
fith and Thirtieth year values. We do not 
contemplate listing any values beyond the 
Thirtieth year in the new book. We will 
include the Disability and Double Indem- 
nity premiums with the regular premiums, 
i.e., we will show the regular premium, the 
regular plus disability, and the regular 
plus disability and double indemnity. 

“We shall also include the Occupational 
Ratings with premiums, the Summary of 
Limits, the Annuity premiums, instalment 
cata and other necessary material.” 

JOHN HANCOCK MOVIES 
Diphtheria and Accident Prevention Pic- 
ture Part of Company’s Conserva- 

tion Service ; 

Charles F. Glueck, manager of the 
John Hancock’s risk classification de 
partment, told the managers and super- 
intendents this week of the company’s 
Life Conservation Service. The com- 
pany is co-operating with public health 
authorities. 

In the line of health education the 
company has produced a_ remarkable 
moving picture entitled “Preventing 
Diphtheria.” The film is produced under 
the direction of Dr. Zingher, who is as- 
sociated with Dr. William H. Park, head 
of the Department of Communicable Dis 
eases in New York City. It is a re- 
markable human interest document and 
will be shown generally throughout the 
country. There is also another picture 
aimed to stop carelessness which results 
in automobile and other accidents. 

The company’s first step in life con- 
servation was to provide laboratory 
equipment for the Huntington Memorial 
Hospital, Boston, which hospital is oper 
ated by the Harvard Medical School it 
conjunction with the Cancer Commis 
sion of Harvard University. 
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Calls It Foolish te 
Harbor Irritations 


VIEWS OF DETROIT MANAGER 
Charles A. Macauley Tells John Han- 
cock General Agents of Futility of 
Disliking People 


Charles A. Macauley of Detroit, who 


took an agency that was then a small 
one and who has built it up until last 
vear he did more than three millions, 


gave a philosophical talk on how he 
sizes up men and the maxims which 
guide him, in a talk he made to the 


John Hancock general agents this week 
in Boston. Macauley was educated at 
Miami University, Oxford, O., but start- 


ed to earn his living as a very young 
man, working in a country bank. He 
took to the bank with him some rather 


exaggerated styles of dressing which he 
had assimilated from a study 
of sartorial customs in college. As a 
result he antagonized some of the pa- 
trons of the bank, most of whom were 
farmers and whose style of dressing in 
turn displeased Macauley. Comments 
were mutually biting and Macauley quit 
the bank. As the years went on he de- 
cided that one should not be too indi- 
vidual in dressing nor too critical of the 
dress or personal habits of others. Fur- 
ther, he found he was wasting a lot of 
time and using up unnecessary nervous 
energy in harboring prejudices and re- 
sentments. 

“Now I do not let those things bother 
me,” he said. “I look below the sur- 
face and refuse to permit people to ir- 
ritate me. If I don’t like their views 
or their manner of conducting them- 
selves | keep quiet about it and do not 
make a speech on the subject. In other 
words, | am democratic, and that to 
my way of thinking is one of the things 
which have contributed to my success. 

“Being democratic is one of the ten 
commandments which have been adopt- 
ed by Charles M. Schwab and I think 
his nine others are good ones too. In 
brief they are these: work hard, keep 
in good health, have diversified inter- 
ests, study hard, avoid slipshod methods 
by being exact, cultivate the spirit of 


too close 


conquest, help share with others, size 
up people with common sense, discre- 
tion and judgment and in all things 


do your best.” 


THE FUTURE LEADERS 


Thomas F. Temple, superintendent of 
agencies of the John Hancock, told the 
general agents of the company in Bos- 
ton this week, that great as has been 
the growth of life insurance every in- 
dication pointed to tremendous strides 
in the future. This not only meant in- 
creased opportunities but added respon- 
sibilities. It was therefore imperative that 
the men who are to run the company in 
the future must be exceptional insur- 
ance men and he said that many of them 
would come from the agency ranks. 
He, therefore, asked the general agents 
to do everything they could to encour- 
age and bring out the best there was 
in the younger men. 


HONOR HENRY WERTIMER 


\rrangements have been made by mem- 
bers of the staff of Henry Wertimer & 
Son of Buffalo for a testimonial this eve- 
ning in honor of the thirty-fifth anniver 
sary of Mr. Wertimer’s connection with 
The Prudential. Several home office men 
had arranged to be present. 

Mr. Wertimer began his connection with 
the Prudential in Philadelphia and came 
to Buffalo thirty-two years ago to found 
the company’s first general agency. His 
business prospered from the beginning and 
his was one of the first large general 
agencies in the early days of The Pruden- 
tial’s ordinary underwriting. In 1915 Sid- 
ney Wertimer became associated with his 
father as a partner in the agency. 


Insulin Discussed 
By Dr. W. B. Bartlett 


PROLONG 


WILL HELP LIFE 
Not Much Danger of Applicant’s Dia- 
betic Condition Being Concealed by 


Insulin Treatment 





The report of Assistant Medical 
Director William B. Bartlett, given to 
John Hancock men at the convention 
this week, discussed among other things 
the question of “Insulin” for diabetes. 
He said: 

“No mention of diabetes is today com- 
plete without reference to insulin, A 
year ago this remedy was known only 
to a few physicians; now it is estimated 
that over sixty thousand diabetics are 
being treated with it. There have been 
Inany articles on insulin in the popular 
tiagazines and newspapers, and most of 
the information thus disseminated has 
been surprisingly accurate. 

“Insulin was originally prepared from 
the beef pancreas. The pig pancreas 
is now also used, and the supply is un- 
limited. It can only be given’ by 
hypodermic injection as its activity is 
destroyed by the gastric juice. 

‘As you all know, a person suffering 
fiom diabetes is unable to make use of 


the sugar and starch in the diet: He 
therefore gradually loses weight and 
strength. Insulin, however, when prop- 


erly given, gives the diabetic the ability 
to assimilate sugar and carbohydrate 
food. Under insulin treatment he can 
greatly enlarge his diet and as a result 
favorable cases rapidly gain in weight 
and strength. Do not get the idea that 
in insulin we have a cure for diabetes; 
such is not the case. Insulin is a valu- 
able means to prolong life, but experi- 
ence shows that as soon as the patient 
taking insulin the disease pro- 
gresses as before. 

‘The question has 
the danger of an applicant’s 
condition being concealed by insulin 
treatment sufficiently to enable him to 
obtain insurance. This is possible but 
hardly probable. Most patients taking in- 
sulin show sugar in the urine in small 
amounts. Moreover, | doubt if many 
people are willing to make the many 
mis-statements that would be required 
treatment, diet, etc. It is 
theoretically possible for an applicant 
to take a dose of insulin sufficient to 
offset the sugar given in the sugar test, 
but such a procedure is very imprac- 
tical. 

“We are convinced that insurance 
companies will obtain more benefit from 
the effect of insulin in prolonging the 
lives of policyholders than they will 
suffer loss from issuing a policy to an 
occasional diabetic who has prepared 
himself by insulin treatment to deceive 
the medical examiner.” 


stops 
been asked as to 
diabetic 


as to 


New York State Bill Would 


Permit Savings Bank Groups 
A bill has been introduced in the New 
York Legislature which would permit sav- 
ings banks of the state to insure their 
employees under group insurance at the 
expense of the bank. Heretofore under the 
state banking law such an expenditure has 
been prohibited because of the mutual 
feature. The new measure, which was in- 
troduced by Senator Russell, provides au- 
thority to insure “only all employees or all 
of any class or classes” for a sum not to 
exceed $5,000 on each person. 





NATIONAL OF VT. FIGURES 

The National Life of Vermont had new 
paid-for business last year of $67,321,625, 
a gain over 1922 of $9,758,135. The com- 
pany’s total insurance in force is now 
$389,081 039. 

The company’s actual to expected mor- 
tality was 49.85%. The average interest 
earned was 5.43%. Premium receipts in- 
creased more than $97,000 and there was 
an increase in surplus of $578,500. Total 
assets at the close of the year were 


$89,212,000. 


New Presidents Elected to 

A. L. I. P. Executive Committee 

At the regular bi-monthly meeting of 
the Association of Life Insurance Presi- 
dents, February 8, the following were 
elected to fill vacancies in the executive 
committee : 

Daniel F. Appel, 
land Mutual Life, 
president, 


president, New Eng- 
Boston; John R. Hardin, 
Mutual Benefit Life, Newark. 


LINCOLN NATIONAL’S GROWTH 
The Lincoln National Life of Fort 
Wayne, Ind., had an excellent year in 1923 
with a large increase in its insurance in 
force bringing it to a total of $296,000.000. 
The company’s total income for last year 
was $9,500,000. Assets amoutited to over 
$20,030,000. The company ha sa surplus 
to pokcyholders of $1,843,187. 
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A LETTER 


received from an official very 
the oldest and most successful life insurance 
of America will be of interest: 


“The Cleveland Life has gained for itself an enviable 


evidence of healthy growth with the 


“The will to succeed is the first fundamental principle 
The will to do right, the will to meet public 
will to go beyond the mere 
the agreement to serve the interests of the policyholders, 
all bear upon the final attainment of success in the true 


and only sense of the word. 
“Mere size, mere aggregates of new business, may 
only be evidence of interest and well directed field 


activities conforming to the 
tion, plus irresistible persistency, 
meet the highest test of public service in life insurance 


pany are essentially the force for righteousness and fine 
attainments to which The Cleveland Life owes its proud 
position in the insurance world.” 


lor seventeen years the management of 
has gained much of its inspiration from the 
respect accorded it by advocates 
good-will of the insurance world and the 
confidence of the public which it seeks to serve. 


The Cleveland Life Insurance Company 


WM. H. HUNT, President 
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JACKSON MALONEY 
Vice-President 








PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 

REAL CO-OPERATION. 


A. MOSELEY HOPKINS 
Manager of Agencies 
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40,000 PER YEAR 
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1923 Sets Some New 
Records for Health 


METROPOLITAN’S EXPERIENCE 
Third Quarter Showed Lowest Mortality 
Recorded With 7.4 Per 1,000; 7.7 for 
Full Year 
From the standpoint of public health 
1923 established several new records. It 
was one of the best health years in the 
history of both the United States and 
Canada. This conclusion is based upon 
the records of the Metropolitan Life’s 
15,000,000 industrial policyholders, near- 
ly one-seventh of the population of the 
two countries. These are some of the 

records: 

The death rate for the third quarter 
(74 per 1,000) was the lowest ever 
recorded for any three months’ period 
among Metropolitan industrial policy- 
holders. 

rhe death rate for the fourth quarter 
(7.9 per 1,000) was the lowest ever reg- 
istered for this quarter of any year. 


The death rate ior the final six month 
(7.7 per 1,000) was the lowest ever 
ecorded for this period of any year. 

lor a number of disedses of major 
public health interest such as typhoid 


fever, diphtheria, tuberculosis, diarrheal 
epticemia, lower 
1923 than ever 
history of the industrial 
United States and 


disease and puerperal 
rate were 


before in the 


registered in 


populations of the 
Canada, 
Mortality of White Population 
There was a slight decline in the mor 
white industrial population 


tality of the 


in 1923 Phe rate fell from 8.19 per 
1000 in 1922 to 8.17 in 1923. Among 
nearly two million colored policyhold 
1 however, the mortality rose from 


13.6 per 1,000 in 1922 to 14.5 last year. 
The shght rise in 1923 in the combined 
mortality was due entirely to the higher 
leath rate among colored persons. 
The Year Began Badly 

Ihe excellent health record for 1923 
spite a bad beginning. Dur 
ing the first there was high 
mortality from influenza and = pneu 
monia, and the epidemic prevalence ot 
the former was reflected also in in- 
creased death rates during the months 
January to March for organic heart 
diseases and LBright’s disease. Influenza 
in 1923 was an important factor, as in 
previous epidemics, in -hastening the 
deaths of many persons afflicted with 
chronic ailments. By the end of 
the first quarter a higher death rate had 
been recorded than ior the correspond- 
ing period of 1922 and decidedly higher 
rates than for the first three months 
of 1921. 
Health Record Improved in the Spring 

In April, the death rate fell sharply, 
reflecting the seasonal decline that is 
always expected at that time of the 
year, It was not until May, however, 
that comparisons with similar periods of 
year began to indicate 
that the health situation had taken a 
decided turn for the better. In May and 
June, lower death rates were recorded 
than for 1922 and, as we have pointed 
out, the remaining six months were the 
best ever recorded. 

[yphoid fever again declined to a new 


1 


was made de 
quarter 


these 


the preceding 


rate of 5.1 per 100,000, a reduction of 
10.5% since 1922 and of 77.6% since 
1911. The average annual decline in the 


death rate since 1911 has been at the 
rate of 14 per 100,000. 

The ceath rate for diphtheria in 1923 

15.2 per 100,000—was the lowest ever 
recorded among the Metropolitan in- 
dustrial policyholders. It represents a 
per cent. reduction of 15.6 from the 1922 
rate and of 44.3% trom the 1911 figure. 
There was also a decline in scarlet fever 
with a rate of 4.4 per 100,000, which is 
the lowest 1919, 


Accidents Increase 


since 


The year had, altogether, a very un- 
satisfactory record on the score of pub- 
lic safety. 


The accident death rate in- 
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creased from 58.0 per 100,000 in 1922 to 
62.7 in 1923—a rise of more than eight 
per cent. 

Another increase (of 13.2 per cent.) 
was registered in the death rate for au- 
tomobile fatalities. This form of acci- 
dent has now become one of the major 
causes in American mortality statistics. 
Its 1923 death rate of 15.4 per 100,000 
may be compared with 10.3 five years 
ago.e 
CANADA LIFE HAS GOOD YEAR 
Business In Force Increased to Over 

$400,000,000; Surplus Gain Makes 

Dividend Increase Possible 

The Canada Life during 1923 wrote 
$94,217,000 new business and increased the 
total amount in force by $51,454,000 to 
$412,435,000, which is considered in Cana- 
dian circles as a splendid record for the 
year. ‘The average rate of interest on 
invested funds amounted to 6.09%, and 
during the year $2,814,000 of surplus was 
earned, an increase of $120,000 over 1922. 
As a result dividends on certain classes of 
policies are again to be increased. 

In his annual addres on the company’s 
condition Presidtnt H. C. Cox spoke as 
follows concerning the strengthening of 
the agency organization and a possible re- 
duction in income taxes: 

“Although it may be charged that this 
is not an opportune time to suggest reduc- 
tion in taxes as applied by the various 
Provinces to life assurance conpanies, I 
again venture to present the matter for 
consideration. As is known, but not per- 
haps so widely as is desirable, the premium 
income of the companies in each Province 
is taxed by the respective Provinces at a 
rate varying from 1% per cent to 2 per 
cent. It has been submitted from time to 
time that these premium payments repre- 
sent the savings of the assured and are 
not, therefore, properly subject to taxa- 
tion, and more especially as the individual 
has already paid some form of income 
tax upon them. ‘Three years ago the 
Province of Ontario accepted this view to 
the extent of granting a reduction of %4 
per cent., making her tax the lowest, and 
thereby pointed the way to others, but up 
to this time her good example has not been 
followed. 

“Our agency organization has been 
strengthened where and when opportunity 
was found. No new territory has been 
entered during the year—rather have we 
sought to improve our machinery in the 
fields already occupied. It is our consid- 
ered policy to include in our agency forces 
only such men as can measure up to a 
very high standard of ability and reliabil- 
ity, and this necessarily leads us to those 
who are prepared to devote their entire 
time to the project. We are now able to 
say that the major portion of our organiza- 
tion is of this class of whole-time men, 
most of whom have had the advantage of a 
special course of training in our own 
school at the Home Office, and I submit 
that they are equipped to render a much 
higher and more intelligent type of ser- 
vice to the insuring public as well as to 
the company. This is already reflecting 
itself in reduced policy terminations and 
in a lessened turnover in the agency force, 
with a consequent saving to all concerned— 
the assured, the company and the agent.” 


NEW GENERAL AGENTS 

Three new general agency appoint- 
ments have been announced by the 
[Equitable Life of Iowa. Joseph Fried- 
mann and W. EF. Johnson have been as- 
signed a section of country territory 
red B. Cziai has been appointed gen- 
eral agent for several Minnesota 
counties west and northwest of Minne- 


apolis. John N. Muth, an insurance 
man of more than eleven years expe- 
rience, has been appointed’ general 


agent at L[vansville. 


STATE OFFICIAL MAKES GOOD 

Fred W. Potter, former superintend- 
ent of insurance of Illinois, who is an 
agent of the Mutual Benefit in Spring- 
field, Ill., has made good with the rate 
book. 

















LIFE INSURANCE 


All Standard and Many 
Special Forms 


ACCIDENT INSURANC 


Policies that Sell and 
Make Friends 


GROUP INSURANCE 


GROUP, ACCIDENT AND 
SICKNESS INSURANCE 


The Manifold Profits Line 


SUBSTANDARD LIFE 


Life Insurance in Force 
December 31, 1923 
$475,735,998 


New Paid For Business 1923 
$155,449,488 


This includes Group, 
Revivals and Increases 


HAVANA IN 1925 





Liberal first-year commis- 
sions — guaranteed non- 


forfeitable renewals in 


territories handled by 
Branch Offices. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Home Office: Saint Louis 
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(,ood Proposition 
for a Young Man 


20 PAYMENT LIFE ANALYZED 





Just What Payments, Accumulations 
and Values Amount to at Different 
Attained Ages 





An interesting proposition for a young 
man has been outlined by Morris Ed- 
wards of the Indianapolis agency of the 
State Mutual Life. Given in his own 
words the proposition is as follows: 

Being a young man, a large portion 
of my solicitation has been with young 
men, out of college two or three years, 
many of them unmarried and to whom 
life insurance carries usually only a 
chimerical appeal. The stock replies, 
“| have no one dependent upon me,” 
“| can do better wtih a Building and 
Loan account,” and “I don’t need in- 
surance” are scarcely met successfully 
with the equally stock arguments, 
“You may some time,” “But will you 
save your money in a Building and 
Loan account?” and “You may not need 
it now, but you will some time and then 
you may not be insurable.” They have 
heard those replies too often, have de- 
cided the case unfavorably for life 
insurance too many times in their own 
minds. 

To offset this lack of interest and to 
present what really is an appealing situ- 
ation, the general agent and | have 
worked out an illustration which we 
are using successfully either in selling 
insurance or in delivering additional 
policies on applications already written. 
To localize the discussion, a twenty- 
payment life contract is used in illus- 
tration, contemplating the accumulation 
of dividends. It is used because of its 
flexibility and its future adaptability to 
almost any situation in which a young 
man may find himself. 


What Results Will Be 


A brief, summarizing table, reducing 


the use of figures to the minimum, 
iollows: 
Age 21 $5,000 
393 
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Age 26 700.75 $118.80 
3l 1,401.50 304.10 
36 2,102.25 579.60 
41 2 803. 00 976. 40 
So tat; the process is clear. Now, 


project it still further, making observ- 
ations at age 55 and 65 or at whatever 
age you choose. 

“We will assume that you will leave 
your dividends to accumulate, that the 
company will continue its present divi- 
dend scale and that it will continue, dur- 
ing the ensuing years, to maintain its 
present 4.6% interest rate on funds left 
with it in trust. 

“When you are forty-one years old, 
then, you will have $5,000 worth of 
paid-up insurance, which, if you should 
have no use for the insurance, you could 
surrender for $2,340.00, which with ac- 
cumulated refunds of $976.40, make a 
total value of $3,316.40. 





SUES FOR TAX RECOVERY 


The Atlantic Life is suing in the United 
States district court at Richmond, Va., for 
the recovery of $17,242.64 which it claims 
the government. wrongly assessed against 
it under the war revenue bill passed in 
1917 for war income and war excess prof- 
its. It appears that the revenue officials 
agreed to correct several items in an addi- 
tional tax of $20,988.43 levied in 1920 when 
the company protested their disallowance 
in the computation of net income and in 
the determination of invested capital, but 
it refused to correct items totaling $17,- 
. which the company also protested. 

L. Moncure, former collector of in- 
Sena revenue for the Richmond district, 
is named defendant in the action. 














MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 185) 


Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the 
public with all that is best in life insurance. 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers 


JOSEPH C. BEHAN, Superintendent of Agencies 
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mind of the insuring 
During the seventy-two 











“If you leave your contract until you 
are fifty-five years old, this will be 
your situation: You will have $5,000 
worth of paid-up insurance. Interest on 
accumulated dividends, and dividends 
granted subsequent to your forty-first 
year, will have swelled the dividend 
fund alone to $2,675.55. The contract 
proper will be worth $3,049.60. If you 
should wish to discontinue the entire 
project you could surrender the contract 
for $5,725.15. If you should die at this 
time, your family would receive $7,675.55. 

“Let us suppose that, at age fifty-five, 
you are still in active business (entirely 
probable) and that you have no_ need 
of surrendering the contract. lf you 
will allow it to remain until you are 
sixty-five years old, your situation would 
be: You will have $5,000 worth of 
paid-up insurance, worth, if you should 
have no need for $3,616.20. Your 
dividend fund at that time will amount 
to $4,809.26, giving you a total cash value 
of $8,485.46. If you should die at this 
time, your family would receive $9,809. 20. 


20 Pay. Life 


a Dy ea 
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$ 441.45 $ 560.25 $5,118.80 
966.90 1,271.00 5,304.10 
1,592.90 2,172.50 5,579.60 
2,340.00 3,316.40 5,976.40 
“Thus, exclusive of whatever else you 


may have accumulated you will have 
$8,485.46 upon which to retire. If you 
prefer, you can retain the insurance, 
which increases in value even more 
rapidly from that time forward. At any 
time you have the privilege of drawing 
the full amount, or any portion you 
may disignate, in cash. 

“In other words, this estate will have 
been piled up through your saving about 
$11 or $12 a month for twenty years. 


Guardian Life Holds 
Mid-West Conference 


HAS SEVERAL NEW FEATURES 


Company Gets Good Results From Use 
of Prospect Bureau; Over 23% 
Increase Last Year 


Guardian Life managers in the Middle 
Western and Pacific Coast states met in 
conference with Vice-President T. Louis 
Hansen and Assistant Superintendent 
of Agencies James A. McLain at the 
Edgewater Beach Hotel, Chicago, Feb- 
ruary ll to 14. 

With a one hundred per cent atten- 
dance, Vice-President Hansen opened 
the conference by presenting the Guar- 
dian’s annual statement which was en- 
thusiastically received. ‘The statement 
shows that the Guardian’s assets were 
increased $2,606,457 to $43,387,219, with 
a gain in surplus of $232,000 and a total 
surplus of $3,131,080. The business in 
force now amounts to $228,479,842, an in- 
crease of $22,169,042 for the year. The 
Guardian agencies showed an increase in 
new paid business during 1923 of 23.6% 
over their 1922 record, and the group 
present at the Chicago conference was 
responsible for 42% of the company’s 
business last year. 


Good Results From Prospect Bureau 


The Guardian’s prospect bureau was 
enthusiastically endorsed by the manag- 
ers present as a most effective aid in 
interesting new men in the business of 
life insurance and in training and assist- 
ing new agents. Vice-President Hansen 
announced an addition to the prospect 
bureau service, a type of circular com- 
munication which is unique in life in- 
surance advertising and which offers 
the possibilities of maximum circulation 
at a minimum cost to agents. 

The company’s 1924 dividend scale, 
which is the largest in its history, and 








Insurance Paid for in 1923 
Gain in Assets in 1923 


SERVICE RESULTS 


The Lincoln National Life 
Insurance Company 
FORT WAYNE, INDIANA 
Financial Condition, December 31, 1923 
Total Insurance in Force December 31, 
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The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


Now More Than $295,000,000 in Force 


Fort Wayne, Indiana 

















the announcement of 4.8% as the rate 
ol interest on optional settlement con- 
tracts and funds remaining with the 
company, were heartily endorsed by the 
Ihanagers. 

Subsequent sessions of the conference 
were devoted to the discussion of agency 
problems. Assistant Superintendent of 
agencies McLain reported that 121 
agents had completed the company’s 
correspondence training course. Sched- 
ules for night school courses and a short 
intensive day school, based upon the 
correspondence course as a text, were 
presented to the managers. 

A round table discussion of methods 
of financing agents was actively parti- 
cipated in, with George Hoffman, Chi- 
cago; Ilenry Kronsbein, St. Louis; C. 
H. Von Breton, Los Angeles and R. A. 
Trubey, Fargo, outlining the methods 
used in their agencies. Emphasis was 
laid upon the fact that financing alone 
will not make a successful agent, and 
that there is a constant necessity for 
training supervision and stimulation. 

The formal conference was concluded 
on the evening of February 12 when a 


dinner was given at the Edgewater 
Beach Hotel for the visiting managers, 
the agents of the Guardian’s Chicago 
office and their families, and the mem- 
bers of the company’s medical staff. 

The two remaining days were devot- 
ed to personal conierence between the 
home office representatives and individ- 
ual managers. 

Mr. Hansen and Mr. McLain left Chi- 


cago for Minneapolis and expect to visit 
Omaha, Kansas City, Wichita, Oklahoma 
City, Tulsa and Memphis before reach- 
ing Columbus, Ga., where a conference 
with the company’s southern managers 


will be held during the first four days 
of March. 


Theatrical Partnership 
Protection for $100,000 


John J. Kemp, of Aeolian Hall, New 
York, who specializes in insurance for the 
theatrical profession, has just closed a 
partnership insurance arrangement with 
the famous dancers, Adelaide and Hughes, 
by which they are each protected with $50,- 
GOO life insurance. Separate policies were 
issued with the partner as the beneficiary. 
Adelaide and Hughes have a large and 
lucrative business as dancing instructors 
and the insurance was taken out to meet 
in part the loss of income due to the death 
of either of the partners. 

Mr. Kemp is the specialist in insurance 
for theatrical people who placed with Will 
Rogers last year one policy calling for a 
$25,000 annual premium and who has a long 
list of theatrical stars among his clients. 


HIGH COST OF LAPSING 


A year or more ago, life insurance 
totalling $135,000 was being carried by 
David Dunlop, young dairy farmer of 
Chesterfield County, Va., rated as a 
millionaire. When he was killed in an 
automobile accident last week while he 
was motoring at what county officers 
believed to have been a high rate of 


speed, only $10,000 of it was in force, 
it is said, this amount consisting of gov- 
ernment insurance. Of the other in- 
surance, he had taken out $75,000 in 
the Provident Mutual within the last 
few years and $50,000 in the Mutual 
Benefit. He reduced the amount in 
the Provident Mutual in September, 
1922, to $50,000 and subsequently per- 
mitted the remainder to lapse. He is 
said to have allowed $35,000 in the 
Mutual Benefit to lapse in the summer 
of last year and to have cashed in the 
remaining $15,000 for its surrender 
value in December, 1923. In addition, 


it is stated that he had also lapsed $50,- 
000 of accident insurance prior to the 
fatal accident. 


CATHLES IN THE WEST 
Lawrence M. Cathles, 
North American 
the West and 
Coast. 


president of the 
Reassurance Co., is in 
may go as far as the 
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Open Sprinklers of 
Union Central Life 


BIG BUILDING PROTECTION 


Pressure of 187 Pounds Served to 
Operate All Heads Adequately in Tall 
Office Structure 
By Capt. M. W. McIntyre 
/n “Quarterly” of National Fire Protection 
Association 


The Union Central Life Insurance 
Company Building at Cincinnati is the 
first large modern fire resistive office 


building to be protected against expo- 
sure fires by the installation of an open 
sprinkler system. The main part of this 
building is 17 stories in height and there 
is a tower section running up to 34 
stories. It has wired glass windows in 
metal sash in all exposed locations; a 
part of the original equipment. It is 
provided with three 6-in. standpipes well 
located and maintained and with ade- 
quate water supply. There are 92 
watchmen’s clocks, 49 fire alarm boxes, 
and over 100 fire extinguishers in the 
building. The building was considered 
adequately protected until the Burling- 
ton Building fire in Chicago on March 
15, 1922, demonstrated the tremendous 
damage which might be sustained by a 
large fire-resistive office building in a 
severe exposure fire. 

In view of this experience the owners 
of the Union Central Life Building were 
anxious to improve on the existing fire 
protection provided for the building and 
for the Company’s records. According- 
ly the writer, who is manager of the 
building, was asked to make an investi- 
gation and secure all the data possible 
for this purpose, 

After a study of various forms of fire 
protection the conclusion was reached 
that wired glass and an open sprinkler 
system afforded greater efficiency than 


any other available protection. It was 
found that wired glass would withstand 
a temperature of from 1500 to 1700 deg. 
F. before the glass would melt in the 
window frames. At high temperatures, 
however, a sufficient amount of heat 
might be radiated through wired glass 
to ignite inflammable material on the 
inside. 
Protecting Exposures 


Wised glass windows being already in 
place, it was decided to place window 
sprinklers from the seventeenth floor to 
the ninth floor on the west side of the 
building, which was down to the roof 
of the adjoining building on the west. 
There was a court on this side and the 
system was extended down into this to 
the bottom. It was also decided to cov- 
er two rows of windows on the north 
side of the building so that fire coming 
from the west side could not curl around 
and come into the building. The south 
side of the building was provided with 
open sprinklers from the seventeenth to 
the third floor, the system lapping two 
rows of windows on the east side so that 
if fire came from the south, the eastern 
exposure of thé corner of the building 
would be protected. 

There are 291 sprinkler openings on 
the outside of the building. The instal- 
lation is not the largest in the number 
of sprinkler openings that has been in- 
stalled in the United States, but it is 
the highest above the street level. The 
sprinkler openings are all turned down 
toward the windows which permits the 
pipes to drain. The branch pipes from 
the feeder are 1%-in., l-in., and %-in. 
All sprinkler openings are fed from %- 
in. or larger pipe. The sprinkler open- 
ings at the top of the building are 3}-in. 
at the middle they are 5/16-in., and near 
the bottom, 4%-in. The system was de- 
signed to give a pressure of 50 pounds 
at each one of the openings. This 
system differs from the usual open 
sprinkler system in that the water is all 
pumped to the header in the pipe gallery 
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Guarantee Fund Life Association 
OMAHA, NEB. 


ORGANIZED 1901 


Twenty-two Years of Progress and Service 


Splendid Agency Openings in the Following Cities: 


Bloomington, 
Pensacola, St. 


WRITE F. A. HICKS, SUPT. OF AGENTS, FOR PARTICULARS. 


Moline, and 


Freeport. 
Petersburg, 


and Tampa, 











just below the seventeenth floor and then 
flows to the outside at the seventeenth 
floor level and down from the pipe gal- 
lery to the lowest sprinkler. 

This installation has been watched 
with a great deal of interest by many 
office building managers here and in 
other cities. A test was made under the 
supervision of the Ohio Inspection Bu- 
reau and the Central Actuarial Bureau 
and was carried out to their satisfaction. 
Data on the water pressures developed 
in the test may be of interest. 

Test Data 

The city water pressure in the engine 
room of the building was slightly over 
50 pounds. 

The electric pump brought the pres- 
sure up to from 145 to 155 pounds. This 
afforded water up to the seventeenth 
floor sprinklers but not with sufficient 
pressure for effective service. The 
steam pump was then put into service 
with the electric pump and a pressure of 
172 pounds was maintained. At this 
pressure water reached all the sprink- 
lers but the pressure at the top row 
of sprinklers was not very great. It 
was estimated that 2,400 to 2,500 gal- 
lons lons of water per minute was being 
used. The inside pumping system was, 
of course, not intended to furnish com- 


plete service as it is not expected that 
the entire system will have to operate 
at any one time. 

Further tests were conducted with the 
high pressure mains. Six lines were run 
into the system at first and the pres- 
sure in the engine room was 152 pounds. 
This test brought water up to the six- 
teenth floor sprinklers but did not main- 
tain a 10 pound pressure on the heads. 

Three pumpers with a combined ca- 
pacity of 3,500 gallons per minute con- 
nected to six openings from the high 
pressure system and six lines into the 
sprinkler system. This did not give a 
sufficient supply of water and extra suc- 
tion lines and extra service lines from 
two of the high pressure openings were 
laid. A pressure of 187 pounds was 
maintained in the engine room. This 
afforded sufficient pressure at all the 
sprinklers on the system. 





E. S. Shannon, agency director, ordi- 
nary life department, Independent Life 
announces the appointment of Charles 
A. Perry as special agent at Nashville. 





James H. Cowles, general agent for 
the Provident Mutual, has been elected 
vice-president of the City Club. of 
Denver. 





CONCORD 


Real Estate 


Collateral 


Bonds 


Other Assets 


JOHN B. JAMESON 
EUGENE E. REED 


CLARENCE E. CARR 
S. W. JAMESON 
ALLEN HOLLIS 





Mortgages—Ist lien (Net) 
Loans. . 
Policy Loans...... 
Premium Notes (Net) 


Interest due and accrued 
Net Uncoll. Premiums.................. 


Total Regular Insurance Paid for 
Total Group Reinsurance Paid for 


ALLEN HOLLIS.......... 
ROBERT J. MERRILL... 


UNITED LIFE AND ACCIDENT INSURANCE COMPANY 


NEW HAMPSHIRE 


ANNUAL STATEMENT, JANUARY 1, 1924 


ASSETS 
$36,000.00 
1,792,930.35 
6,616.82 
323,520.31 
18,485.99 
529,208.00 
70,874.27 
72,087.62 
158,498.38 
1,989.14 


$3,010,210.88 


LIABILITIES 


GROWTH OF COMPANY DURING 1923 


INCREASE in Policyholders’ Reserves 
INCREASE 


in Net Surplus to Stockholders 
INCREASE in Admitted Assets 
INCREASE in Premium Income Earned 
INCREASE in Interest and Rents Earned 


Total to Protect Policyholders, Including Surplus 
Total Paid Policyholders Since Organization (over) 


Total Insurance in Force (over) 





BREE NIUE Sc sbrs cid Shaan oR eee $2,078 ,960.00 
Sag oo Mie OTE TE Tere 50,966.96 
Prem. G& Int. paid in adv... ....5.06004%. 11,655.20 
oe ree 27 122.33 
NS I ee ae pes aha WiaialaOe 6,314.50 
a ere era re 4,753.37 
$2,179,782.36 
ae ees tee rer ee 500,000.00 
ONE. 005 eda maeaoten eek ienws 330,428.52 
$3,010,210.88 
ee a $10,829,464.00 
PRE OCT ORE ae eee 832,000.00 
On ey ee ae $11,661,464.00 
Bis Rraitcst Pints rer aie otelnta cay sae analae cee eeNeS 4,290,703.00 
Brcrel acetates tars wslb resid Nare donee sear Rete 409,825.71 
Bokchorg. Scie Weta Sauer nee 64,682.09 
Bie: diseja a one tie cis in eeae, See ie Ae eee 510,711.47 
Stelios axial Oras alee omtare inne ares sove tia tcerees 204,212.60 
PRR Ue mins seis Reh RTE eam ae 23,700.82 
ihaseccteta toasts tate aie Sacieoora Renee 189,283.64 
Ser tee eee oe 2,910,766.29 
g's Go talignereu ele o aie Gia aaa 1,470,000.00 
De Uuine ore Sik oder ee oe ee SS 37,128,869.00 


OFFICERS 


(oi eae haere President and General Counsel 
iibGde kabaeince ele Ist Vice-President and Secretary 


Treasurer 


-ekeoeee 2nd Vice-President and Supt. of Agencies 
EG Bn MURR EG MRA u:n'vxwiccdsvuessseneacciemsscoune 


Medical Director 


MILES M. DAWSON 


DIRECTORS 


JOHN B. JAMESON 
CHARLES L. JACKMAN 
EUGENE E. REED 


ROLLAND H. SPAULDING 
J. DUNCAN UPHAM 
CHARLES E. TILTON 


HENRY W. KEYES 
ROBERT J. MERRILL 
JOHN V. HANNA 





See Ua Naataensacauceses seer esate Actuary and Asst. Secretary 


RSs Bp MRR MED 6 5. ase cones seccwseciess cece 


ee Asst. Medical Director 
Mairameexee Consulting Actuary 
Manager, Claim Department 


RICHARD W, SULLOWAY 
BENJAMIN W. COUCH 
HARRY G. EMMONS 


Asst. Treasurer 
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Hoey & Ellison Name 
Life Dept. Manager 


JOHN M. EGAN APPOINTED 
Life Department Equipped to Give Full 
Service; Mr. Egan’s Thorough 
Experience in Business 
Hoey & Ellison, who were recently ap- 
pointed general agents for the United 
States Life for the metropolitan district, 
with the privilege of writing business 
throughout the state, have appointed as 
manager of their life insurance department, 
John M. Egan, formerly one of the leading 
producing managers for the Metropolitan 
Life, who has just resigned as a super 
visor at-the home office to take charge of 
the life insurance department for Hoey & 

Ellison. 

Mr. Egan’s entire business career has 
heen in the life insurance business. He 
started as a mail boy in the home office 
of the Metropolitan Life and advanced 
through practically every position in th 
ordinary department. He then went into 
the field as an inspector and later became 
a supervisor in the ordinary department. 
When Second Vice-President James” F. 
Kavanagh was superintendent of agencies 
in charge of the Canadian Territory, Mr. 
Kean traveled from coast to coast as a 
supervisor. 

In 1919 he was made manager at Cleve 
land and during the four years he was in 
that post he was the leading manager in 
the Middle-West territory. In 1922 he 
returned to the home office as a group 
supervisor, which position he resigned to 
join Hoey & Fllison. 

The new life insurance department ‘5 
organized to give every service to brokers 
and others on life insurance cases. Full 
co-operation and assistance in advising and 
closing business will be offered to clients. 
Mr. Fgan’s thorough equipment as a man 
ager and producer qualifies him as an 
expert advisor in life insurance matters. 


STANDARD LIFE CHANGES 


St. Louis Company Adopts Salaried 
Manager System; President Pais- 
ley to Supervise Agents 


The Standard Life of St. Louts has 
adopted the branch office system for large 
cities and will instal salaried managers. 
This action will not affect existing general 
agencies, it is announced, 

A number of executive changes have 
heen made by the company. President J. 
Rk. Paisley has taken personal charge of the 
agency department and Vice-President and 
General Manager W. K. Whitfield) will 
devote his attention to other matters. par- 
ticularly investments. Judge David W. 
Hill suceeeds FE. G. Rolwing as vice-presi- 
dent. James I. Egan has been made su- 
Nerintendent of agencies. Mr. Egan was 
formerly with the Equitable Society. M. 
A. Nation, formerly a supervisor, has been 
made assistant to the president. George F. 
Paisley, son of the president, is the first 
city manager appointed under the new 
System. 


THOMAS S. LOWRY RESIGNS 
Group Supervisor of Equitable Society 
Leaves for South Where Father 


visor of the Equitable Life Assurance 
Society, has resigned. He left this week 
for Macon, Ga., where his father, Thom- 
as S. Lowry, Sr., a well known life in- 
surance man, is seriously ill. 


APPOINT RABINOWITZ 
The United States Life has appointed 


Hyman Rabinowitz as general agent for 
Philadelphia, headquarters Drexel 


Building. He was born in Russia; came 
here in 1889 and engaged in the mer- 
cantile business. 
surance. 


In 1917 he entered in 

















gage or other debts. 





Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 
The new policy contracts of the Provident Mutual make it easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirably adapted to an Insurance Pro- 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- 
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To Manage Group Lines in New York 


William F. Chamberlin has been appointed manager of group lines in New York City 


for the Travelers, and 


\. M. Miller and Frank S. MeManus associate managers. Mr. 


Chamberlin has been superin- 
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tendent of the group depart- 
ment at the home office; Mr. 
Miller has been group  super- 
visor at 55 John Street, New 
York, and Mr. McManus special 
representative of the group 
department at the same = ad- 
dress. 

This gives to New York City 
agents and brokers the services 
of men who have been success- 
ful in the sale of some of the 
biggest group cases ever closed. 
Mr. Chamberlin sold the first 
group policy of the ‘Travelers 
when he was an agent at Day- 
ton, Ohio. He came to the 
home office of the company 
when the business was in its 
infancy. [lis work as superin- 
tendent has taken him from one 
end of the country to the other 
and into Canada. In his new 
position he will concentrate 
where group prospects are both 
+ big and numerous. 

Hlis associates are men who 
have had much experience in 
= New York group business, who 
{a know the field thoroughly and 








W. F. CHAMBERLIN 


TO INCREASE CAPITAL 
A special meeting of the stockholders 
of the Security Life of America, of 
Chicago was scheduled to be held in 
Richmond, Va., February 14 for the 
purpose of considering the advisability 
of increasing the capital stock from 
$220,000, consisting of 22,000 shares of 
the par value of $10 a share, to $250, 
000, consisting of 25,000 shares of the 
par value of $10 and of amending the 
charter accordingly. 


who have a wide acquaintance 
among insurance producers. 


TO HAVE REGIONAL SCHOOLS 

The Bankers Life of Des Moines an 
nounces five regional schools of instruc- 
tion to be held for members of its sales 
force. Each of the five 
have its 


districts will 
own meeting at some 


within each district. 


point 
Plans are to em 
phasize the district organization in such 
a way as to create a strong feeling of 
loyalty and morale in each district. 








American Central Life 


Insurance Company 


INDIANAPOLIS 








Rstablished 1899 


All agency contracts direct with the company 


Address : 


HERBERT M. WOOLLEN, President 














Permit Fraternals To 
Write Group Cases 


NEW YORK LEGISLATIVE BILL 





Societies Could Insure Groups of Fifty 
or More Organized as a Separate 


Lodge Unit 





A bill has been introduced in the New 
York Legislature permitting fraternal so- 
cieties licensed in this state to write group 
insurance risks. The bill was introduced by 
Senator Bouton and provides that fraternal 
societies “may provide in its constitution 
and by-laws, in addition to other benefits 
provided for therein, for the issuance of 
group certificates of membership providing 
for the payment of benefits in the event 
of the death, illness or injury of the em- 
ployees of one firm or the members of 
some duly constituted organization or 
society, with or without medical examina- 
tion, and may organize such employees or 
members of such organization into a lodge; 
with officers selected in the same manner 
as officers of other lodges, and subject to 
the provisions of the constitution and by- 
laws of such society, provided not less than 
fifty persons may be admitted to member- 
ship under one group certificate. 

“And provided further that the monthly 
or other payments on such group certificate 
may be paid by the employer or by the 
employer and employees jointly, but when 
such payments are paid by the employer 
and employees jointly, and the benefits 
under such group certificate of membership 
are offered to all eligible employees, not 
less than seventy-five per centum of such 
employees may be included under such 
group certificate of membership. 

“And provided further that other per- 
sons may become members subsequently to 
the organization of a lodge as hereinbefore 
provided and have individual certificates of 
membership issued to them, and be initi 
ated into and hold membership in such 
lodge 

And provided further that if any certifi 
cate of group insurance be cancelled or 
discontinued, any individual member of 
such group may continue as a member of 
such lodge for the same amount and _ at 
the same rate of premium payment and 
to the same provisions and values as pro 
vided in the certificate under which he or 
she was theretofore protected.” 


TO BUILD NEW HOME OFFICE 


Connecticut Mutual Acquires Valuable 
Property; Will Start New Building 
Next Year 


The Connecticut Mutual Life has de- 
cided to build a new home office building 
to meet the demands of the company’s 
rapid expansion. The company has al 
ready purchased or secured ontions on most 
of the square bounded by Myrtle. Garden 
and Collins streets. This is the highest 
point in the city and is a fine location. 

The company does not intend to build 
at once but plans to commence operations 
about April, 1925. The old home office 
building will probably be remodeled and 
refitted as a general office building. 


MUTUAL BENEFIT BUSINESS 
New Paid-For Insurance Last Year 
$196,945,000; In Force Now Over 
$1,653,277,000 


The Mutual Benefit Life had a total 
of new paid-for business last year of $196,- 
945.000. The company’s insurance in force 
is now more than $1,653,277.000 

Total admitted assets at the close of the 
vear amounted to $361,523 000. which was 
an increase over the previous year of $26.- 
728.948. The premium income was $54.- 
677.870 and. the company’s total income 
from all sources was $73,765,402. There 
are now 521,904 policies in force with the 
company. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















The following story 

He Ran Into tells how a slight lead 
A Nest of gave the opportunity 
Prospects to write some good 

and is told by C. L. 


King, representing the Missouri State 
Life: 

I called at a bank in a rather sleepy 
town to ask the cashier if he would be 
interested in having a contract with 
one of the best old-line life insurance 
companies. He said he was not per- 
sonally interested, but he added that 
he could tell me where I could write 
some insurance. He sent me to the 
druggist just across the street who had 
shown some interest in the subject. 

The druggist seemed quite busy, but 
I followed him about and told my story. 
I asked him if he would be interested 
in taking some life insurance. “I 
might be,” he replied. ‘Does your 
company write endowment insurance?” 
I told him we did. It took but a few 
minutes to write him a $2,000 twenty- 
year endowment. I made out his app, 
asking him the necessary questions as 
he bustled about waiting on his cus- 
tomers. 

While I was doing this a friend of 
his dropped in and asked him what he 
was doing. The druggist told him. As 
soon as I had finished with the appli- 
cation, T turned to his friend, asking 
him if he was interested in life insur- 
ance. To my surprise he said, “Yes, 
you may write me $5,000, the same as 
the druggist is taking.” 

TI commenced at once to make out his 
app. Meanwhile a grain buyer who 
had come in began to get curious about 
what we were doing. My second pros- 
pect turned to him and said, “If you 
want life insurance now is the time 
to get it.” He asked how much the 
others were taking. I told him. He 
agreed to take $2,000 on the endow- 
ment plan. 

But my nest of prospect was not yet 
exhausted. A fourth man who had 
been listening to the transaction step- 
ped up to me and said, “If you will step 
over to my house and see my wife and 
tell her about it perhaps I will take 
some life insurance.” 

Now this business was written in a 
town that I had never visited before. 
I knew no one. All of it was written 
in less than an hour after I arrived 
and as a result of the tip given me 
by the cashier of the bank. At that 
time I had been in the business but a 
short while. Naturally I thought I had 
started to sell something that most 
everyone wanted, but since then IT have 


learned that selling usually’ takes 
plenty of hard work. 
eee 
A Mutual Benefit 
Turning representative called 
The Point on a man he did not 
Of View know and after in- 


troducing himself the 
man said: “I don’t want to buy any life 
insurance You're only wasting your 
time and mine. It won’t do you any 
good to talk to me.” 
“Just a minute, Mr.——,” returned 
* Hall. “I want to ask you something, 
and it won’t be about insurance. Will 


you listen to me for half a minute?” 

“Yep,” grunted the man. 

“On the 15th and 30th of the month, 
how do you greet the man who comes 
to the door with your pay check?” 

“Oh, I greet him, all right,” answered 
the man. 

‘Do you get disgusted and crab like 
you are doing with me?” demanded 
Hall. 

“No, sir,” 
chuckle. “J 

“Why? 


check. 


came the reply with a 
love that man.” 

Because he brings the pay 
Now, Mr. I know you 
have the vision to see that when you 
are gone, or when you no longer com- 
mand a salary—certainly you can see 
that at that time I’ll be the man calling 
once a month with the pay check, either 
for you or for your family. If you don’t 
see it that way, there is no use of my 
talking to you.” 

“Sit down, Mr. Hall,” was the reply. 

A policy was written. 


eee 

Calls on prospects 
Using and old_ policyhold- 
Service ers are much more 


Suggestions productive of busi- 
ness where some ser- 
vice is offered as an introduction to the 
interviw, says the State Mutual Life. 
Would some of the following sugges- 
tions be of interest to your policyhold- 
ers or prospects and assist you in ob- 
taining new business or the names of 
prospects ? 

Beneficiary of present 
beneficiary still living? 
additional dependent who should be 
made a_ beneficiary? Does present 
clause make provision policyholder de- 
sires? Can income idea be used advan- 
tageously ? Can an educational fund 
agreement be advantageously incorpor- 
ated in policy? Is contingent benefi- 
ciary named? What is address of bene- 
ficiary? 

Location of present policies: Who has 
custody of policy? If it is in a safe 
deposit box—is box held jointly with 
beneficiary so policy can be obtained 
without waiting for appointment of ex- 
ecutor, thus facilitating payment? Of- 
fer to trace and prove loss of policy if 
lost. 

Dividends: Accelerative features. Ad- 
vantages of accumulations to provide 
payment of premiums in emergency. 

Changes in present policies: Change 


policies: Is 
Is there some 


life to endowment if conditions war- 
rant. Change premium payment date 
or interval. Convert term. 


Loans on present policies: Reductions 
of loans. New Insurance to protect 
loan. 

General Service: Suggestion regarding 
making of a will. Abstract of all in- 
surance. Give inheritance tax informa- 
tion. Assist in creating definite plan of 
saving by home budget system. 


BRANCH AT SOUTH BEND 
: The Travelers has opened a branch of- 
fice at South Bend, Ind. It will be in 
charge of Louis L. Turner, formerly as- 
sistant manager at Omaha, who has been 
appointed manager. 


An officer of the 


When To Equitable Society 
Advise has put the bulk of 
Income his insurance on the 


life income plan. 

This is because there are no young chil- 
dren in his family, his aim being to pro- 
vide the largest attainable income for 
each beneficiary, without any desire to 
make provision for those who survive 
them. 

Discussing this, the Society says: 

Don’t forget the important fact that 
in many cases the life income policy is 
appropriate if there are young children, 
because even if the mother dies prema- 
tirely the children will continue to re- 
ceive the income until they are old 
enough to take care of themselves. 

While all this is true, it is equally true 
that the new guaranteed investment pol- 
icy supplies a most important public 
need. It enables a husband to provide 
a liberal income for his wife for life, 
without exhausting or even diminish- 
ing the insurance fund. Consider an 
example: A man who has a wife and 
one daughter wishes to provide the wife 
with an income for her own support and 
for the bringing up of her daughter, 
and he wishes to make provision for 
the daughter after the death of the 
original beneficiary. Suppose he takes 
a policy for $25,000, and let us assume 
that the wife lives for twenty-three 
years after the death of her husband. 
During this period she will receive an 
annual income. Precisely what that in- 
come will be cannot be foretold, be- 
cause the excess interest dividend may 
be more or less than at this time, but 
if it is no less the return in this case 
will be $1,600 a year, or a total of ap- 
proximately $36,800, and at her death 
the daughter will receive an inheritance 
of $25,000 for investment. 


* * * 


The question is fre- 
Beneficiary quently asked, points 
Or out the Equitable So- 
One’s Estate ciety, whether it is 
better to make a policy 
payable to a designated beneficiary than 
to a person’s estate. Ordinarily the prefer- 
able plan is to name a beneficiary. The 
naming of a particular individual as bene- 
ficiary facilitates the payment of the claim 
at the maturity of the policy, because the 
Society’s check can be drawn to the order 
of such individual beneficiary (if an adult) 
immediately upon receipt of satisfactory 
proof of the insured’s death. When a 
policy is payable to an estate, payment 
cannot be made until the will is probated, 
and the executor qualifies, or, in cases of 
intestacy, unti! an administrator has been 
appointed. Such proceedings, in addition 
to being slow and costly, subject the in- 
surance to legal expense, fee and tax 
burdens. 





J. NEWTON RUSSELL’S RECORD 





Manager of Pacific Mutual Home Office 
Agency Had Paid for of Over 
$26,725,000 


The home office agency of the Pacific 
Mutual Life at Los Angeles under the 
management of John Newton Russell, 
closed last year with a total of $26,725,359 
in new paid business. This is one of the 
five largest agencies in the country, and 
has in force more than $100,000,000 of 
insurance. The agency has set a mark 
of $28,000,000 for this year. In 1922, the 
agency paid for $21,786,239 and in 1921 
the amount was $16,686,000. 














Penn Mutual Progress 
in 1923 


The largest paid-for new 
business in our history. 


Improvement of conserva- 
tion system, with correspond- 
ingly satisfying results. 

Initiation of instructive and 
inspiring Regional Conven- 
tions. 


New and salable forms of 
Income contracts. 


New equipment of up-to- 
date advertising literature. 


Three first-class agency 
magazines each month. 


Close and effective Home 
Office co-operation. 


A still better Company for 
‘apable representatives. 


The Penn Mutual 


Life Insurance Company 
Philadelphia 
Organized 1847 



































HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 
Premiums received during 

SCRE MORE TIES 206 cscckipeecs $7,686,855 
Payments to Policyholders 
and their Beneficiaries in 


Death Claims, Endow- 

ments, Dividends, etc...... 5,871,544 
Increase in Assets.......00 2,401,507 
Actual Mortality 56% of the 

amount expected. 
Insurance in Fofce.......... 247,373,210 
Admitted Assets ......c00. 48,655,222 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 


























The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 





proposition. 
Address, 
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PENNSYLVANIA 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 


OPPORTUNITY 
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President Duffield’s Report 


(Continued from page 1) 


revival was that 172,679 more policies were 
kept in force than during 1922, notwith- 
standing the fact that by the large increase 
in our debit there was a greater number 
of policies subject to cancellation. 

“The new method of compensating for 
ordinary increase resulted in a substantial 
diminution in ordinary cancellations. 

“In our opinion, too great emphasis can- 
not be placed upon a continuation of the 
campaign against lapses. Satisfactory re- 
sults have not only meant a more healthy 
condition for the company, a lessening of 
waste and a better satisfied field force, 
but beyond all this it means that our policy- 
holders are having at the time when death 
occurs the protection for which they are 
paying. In other words, every saved policy 
means increased protection to Prudential 
policyholders and their dependents. Our 
efforts along this line will be continued, 
and, if general conditions prove favorable, 
we hope to show a substantial gain at the 
conclusion of 1924.” 

The total lapses and revivals in both 
departments for the years 1921, 1922 and 
1923 are as follows: 


Industrial Lapse Comparison 
(Premium-paying Business) 


Decrease 1928 
Compared 


1923 with 1922 
Total IAPSe .occcccessd, Claw 379,291 
DOVIURe  siscosaescins 657,056 206,612 
Lapse (less revivals) ..1,415,909 172,679 


Ordinary Lapse Comparison 
(Premium-paying Business) 
Decrease 1923 
Compared 


1923 with 1922 

UCRT TORO visi sscles 272,863 50,069 

PPOUTMEE «oo cipscxounaene 115,743 18,989 

Lapse (less revivals)... 159,120 31,080 
Investments 


Duffield continued : 

“Our investment in securities during the 
year totaled approximately $54,400,000, as 
compared with $51,900,000 in 1922; but 
the yield thereon, due to the strong and 
continuing demand for high-grade bonds, 
suffered a slight decrease, from 5.42 per 
cent to 5.40 per cent. 

“As a result of the year’s operations the 
net investments in the various classes of 


President 


our securities has been affected as _ fol- 
lows (in round amounts) : 

In United States Government 

bonds, a decrease of about...... $100,000 
In Canadian Government bonds, 

an increase: Of AbOUE. «660s ccs 1,500,000 
In United States Municipal bonds, 

an increase of about........cccece 300,000 
In Canadian Municipal bonds, an 

an increase of about ........... 2,100,000 


In Railroad 
of about 
In VPublie 


bonds, an inerease 


19,000,000 
Utility, i. e, 


light and power and_ telephone 
bonds, an increase of about.... 15,500,000 


In Industrial and Miscellaneous 
bonds, an increase of about.... 2,400,000 
“With regard to the $19,000,000 increase 

in our holding of railroad securities, which 
is the largest item in the list, I would 
add the observation that nearly $13,250,000 
was invested in equipment trust and. ter- 
minal bonds, secured on locomotives and 
cars, and on property providing joint ter- 
minal facilities in important centers. 

“The year 1923 has been a prosperous 
one for the railroads of the country, with 
the exception of the carriers in the north- 
western section. If the Transportation Act 
is to remain unchanged on the statute 
books, and I am inclined to believe no 








CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory oppormnity 
for work with this Company in goow ter- 
titory—men who can collect the pressiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 
ALBERT E.AWDE, Supt. of Agencies 








radical amendment will be effected, rail- 
road managements will have another year 
in which to improve both their credit and 
their physical properties. The position, 
therefore, of the investments made in un- 
derlying and equipment issues should be 
strengthened. 

“During 1923 we made real estate loans 
amounting to over $138,824,000. Allowing 
for loans paid off, the net increase in this 
class of investment on December 31st was 
over $84,535,000, with outstanding loans 
aggregating in number over 61,000 and in 
amount exceeding the sum of $409,800,000. 
It is interesting to note, as bearing on the 
housing situation, that during the year 
10,527 loans were made on private dwell- 
ings and 648 on apartment houses, thus 
accommodating 18,729 families. I think 
it safe to say that we have at the present 
time a larger number of mortgage loans 
than any other similar institution. The 
average amount loaned is approximately 
$6,700. This indicates that we are extend- 
ing as widely as possible aid to individuals 
who need assistance either in the erection 
of homes or the development of their 
property. In this connection I think it 
proper to add that the company’s experience 
with the quality of loans obtained has 
been most satisfactory. While we have 
been obliged to take title to a number of 
properties, we have no reason to anticipate 
that in any instance will it require sale 
at a loss to us, as during the year we have 
been able to dispose of a considerable 
number of properties at a substantial profit 
to the company. 

“Two collateral loans which the com- 
pany still holds are amply secured and 
being steadily reduced. 

“A further depreciation charge of $1,- 
000,000 against the value of home office 
buildings was made during 1923. They 
now stand on the company’s books at 
$6,444, 108.03. 

Industrial Policy Reserves 

“By resolution of the board, the reserves 
of another year of industrial issues have 
been placed on the standard industrial 
three and one-half per cent basis, and 
by the end of the year 1926 all our policy 
reserves will be based on the Standard 
table. 

Our scale of dividends to industrial pol- 
icyholders has been maintained and special 
dividends have been declared on both in- 
dustrial and ordinary policies.” 


Claims 
The claim percentages were as follows: 
1923 922 1921 
ENGUSGHIAE c06ckcecevces 21.29 20.91 20.67 
21.05 19.24 19.74 








FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 














Are You Big Enough 


to consider an attractive manager’s 
contract for Boston, Massachu- 
setts? 
An Eastern Life Insurance Com- 
pany with a reputation for square 
dealing and real co-operation with 
its agency force has a splendid 
opening for a man who is energetic, 
level headed, ambitious and capa- 
ble of handling and inspiring other 
agents. 
If you are the right man, a Home 
Office official will conduct all nego- 
tiations in a strictly confidential 
manner. 
Address Agency Department, 
c/o The Eastern Underwriter. 



































Insurance Record, 1923 


New Insurance 


. . . §$ 96,148,025 
719,421,634 
Increase of $58,623,876 which is 

61% of the New Business 


Insurance in Force 


New England Mutual Life Insurance Co., 


Boston, Mass. 


























INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
Issues the most libera] forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable — semi-annually or quarterly, 
INDUSTRIAL Policies from $12.50 to "51,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 
I ba aoc toenddecauddus datas ceudchdsdduanaderadcnencuceneadkaaddudaaaedieuaee $ 32,633,933.05 
Liabilities 


Capital and Surplus 
I co ccuckcagdecancadceuadetusanaacasenedscebceatacaeees 
Sn Cl bio cdu ccccescecccncpnnscecsannsevencsdeccdeccedccases 2,331,155. 
Total Paymentg to Policyholders since Organization...................0.c000 $30,051,860. 


JOHN G. WALKER, President 




















Incorporated 1851 


Pittsfield, Mass. 
GEORGE H. TUCKER, President 
This ny has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair tame 
Has always rendered the highest grade of service to its policyholders. 
Has always extended reasonable assistance and encouragement to its representatives 
the same time, the interest of all its policyholders. ‘ 
Its policy contracts give to each individual insurer full protection, safeguarding, at 


t I d hold their business. 
2 mer, leo President. . Frederic H. Rhodes, Vice-President 





























THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 
a profession are invited to apply to | 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street New York 
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The increase dustr field 
f 1 ‘ 
r 71 ‘ ra 
c 2? red 
ea 5/ ( 1922 col ed 
Mr. Duffield. “The ¢ size of our 
cle ) ( i ist 
ne 1 au 1924 | our J 
t e f } | ( 
we ¢ cr { the | i requ 
| I ] ’ t that vithstane 
decrea yr ¢ pel r 1 j carniny 
, 1 1 
the field l ot \ have 
1 1 
t t{ ( ed rl L\ iget ecKly 
earnin na of our a + 
ant Sum ence | agents during 1923 
. i 
aga 1922 i t I ‘ 
Field Force 
19233 1922 
Assistant Superintendents $59.77 S410 
Agent 16.00 12.55 


Clerical Organization 











‘The hon fice clerical enrolment on 
Decem i 19Z t 4 5f (OR per 
ce yomen), a ig t 4285 on D 
( 1922, or in rease oO} 223 
‘ the home fice are mos 
rratifyin The lar cI ed amount 
of business h been handled efficiently and 
i ratel la lativel nalle il 
crea 1 the fore The spi throughot 
the office has been most excellent, and ¢ 
operation between departments has been 
brought to a high degree In this connec 
tion, a evidencing — th pirit existing 
throu it the home office organization 
[ think it proper to ¢ ill to the board’s atten 
tion the remarkable response made to an 
ippeal for contributions to the Newarl 
Community Chest The clerical  foree 
ilone, exclusive of junior and semior ofh 
cel voluntarily contributed over $16,000 
100 per cent of many departments con 
tributing, and 97 per cent of the enti 
organization participating At the Christ 
mas celebration which the compat is a 

1 te hold, 4 iio department 
in n to their own celebrations, com 
hit 1 ike ( t ion to Vv ivi 
I d family +7 thy City f Newarl 
their gifts having a me value. of $2000 


to $3,000 Thi vas entirely voluntary on 


their part and without suggestion from thr 
management 
The company’s plan of staff group in 
ira has been liberalized b horte 


r the period of service required for thi 


payment of the chedule of benefit 


Educational Literature 


“During the year everal educational 
namphlet ind questionnaire were pub 
lished for’use by our field representative 
and the result has been gratifvine 


Conservation of Business and Reduction 


of Expense Rate 








ite the 
dom ! 1 conti i ( 1 1 1 li 1 
nakin production dependent upon on 
( if » and a diminishiy expense rate 
The « npany h exp enced the largest 
product n it histor but whil th ha 
been obtained we have at the same tim 
been abl » materia e the number 
T Can Hat 1 Tal r th ( mpar 
ti eT rate t the t ¢ 4 CVE 
heen. Conditi e which will 
nrevent nit obta wch it tact 
ts in hoth prod d-consery 
hut . helieve that + | ] dhere 
firmly to the principle above indicated 
eve f it Id resul 1 diminuti 
of vb ess, and that our policy shonld 
alwa ey vork for a defini uctior 
in ex e rat hen 1 ( ( 1 much 
h i 1 that will nermit T trust 
that witl violating thi p i] will 
! during the ’ make 
ir the amount of our dinary 
’ T d _ , { condition 
t! ho need and should have ordinary 
t er tl dustrial urance are in 
F a 1 1 1 . nals ” 
t reet 4] 1 
Monthly Income 

“In this « ecti 1 m te 
the largest p ( ) advert 1 

e the year t campaign whicl hope 
will increase the yin th] mn 
policies feeling that that form of ordinary 


protection has not been sold so widely by 


ur field force as its merits justify 


» 


Loans on collater: 


Asset Distribution 
The 


were 


vernment, 
1 
otne! 


lire ported 


returned to 
distribution 
poli holdes 
f Capital 
of the Company purchased 
uant to the provision 
f Chapter 99 of the Laws 
I Jersey 
aud a 
rate, 
hicyholder 
(Dividend 
December 
payable and paid January 
tockholder: 
record December at. 1923, 
turned to Company 
January 


Prudential on Decem- 
distributed : 

$15,300,009.17 
409,807,771.34 “The 
499, 472,760.43 


68,424,632.83 








President Duffield on Taxes 


In. discussing the subject of taxation in municipal tax upon the surplus of lif 
his annual report to the directors, Presi- insurance companies. This is a burden 
dent Duffield of The Prudential, said: which no company outside of New Jersey 
total amount paid in taxes and is required to assume. The tax paid the 
license fees, federal, state and municipal, city of Newark on this account in 1923 
during 1923 was $6,274,250, as compared amounted to the sum of $709,186.65. If 
with $5,230,646 in 1922. A summary of the tax paid to the state of New Jersey 
the various items covering these disburse- on account of surplus is added to that 
ments for the years, 1922 and 1923, follows: paid to the city of Newark, it will be 


512,500.00 


11,144,095.14 








19233 1922 Increase 
£(\Q DOT OREREO ERROR 8S 8 oe be py pa eee ore $604 654.29 $597,787.40 $6,846.89 
16,113,508.67 State and Provincial taxes on premiums... 3.474 678.80 — 3,064,366.76 ¥*410,312.04 
Insurance Department licenses and fees... 86,652.94 $2,116.74 1,536.20 
LOLOL COL OG: MOGORN MAGA. oicic csc paid cas vowcsesess ebb 991,667.69 542,248,28 (449,419.41 
Se ORD so 4:4.6/04 9 sisigip tes od Ome oe b 10.630.06 
New Jersey State tax on surplus.......... 270,522.82 9,435.47 
MEAEUINOR CRMOR Gi. civics 5 bv oka e eae naeedee 576,174.16 £148,117.87 
City and county taxes on premiums...... 8 700.83 2.520.25 
City and county license fees............... T.789.67 5,740.50 2,049.17 
Provincial taxes on interest receipts and 
WE. ho vict wer uwaych seemed meeeeeener 381.29 382.88 1.59 (Decrease) 
COUR: WEY EAMidedos sc dcccesincises sia 8.555.380 1,285.77 4,269.58 
Canadian customs duties .............. Bid 5,471.18 10,002.46 (Decrease) 





$6,274, 250.26 $1,043, 604.02 
*The premium income increased in 1922 by $28,910,572.74; > Dy $38,079,900.03. 
‘The United States Corporation Income Tax rate in 1923 was 12%: the 1922 rate 
was 10% 
The net income upon which this tax is based increased $3,035,987.03. There was also an 
additional assessment for war tax on insurance of $21,544.26 
¢The amount subject to taxation by the City of Newark increased by $4,099,900.00. Ap 


> 


plying the 1925 tax rate of $3.76 per $100 results in an increase of $154,156 
. 








Continuing, Mr. Duffield said: evident that all the earnings which the 

“T think it proper to again call to the company is able to make on its invested 

Board’s attention the handicap which the surplus will before long be taken up by 

laws of New Jersey place upon its com- — state and local taxes. We realize that any 

434,662.62 panies. Unlike any other state in the attempt to secure a repeal of this Act 


-$1,039,412.822.85 Union, it provides for the imposition of a (Continued on page 15) 





The Pacific Mutual Life Insurance Company 


New Life Insurance Issued (Paid for Basis).................ccccccccccccccecseccccccvccccece ...... $105,264,478.00 


TDetal Date Gmeumamck PP OPGe . . oc 55 o.5 oo cites oe ce eed son cece deeeesec ens 


Mts RT POLIO aside ones s oS webs Ua Saeed oo bissise en 

Grand Total Paid Policyholders Since Organization...................0000 ccc ccccceccuecceces 95,170,482.00 
Surplus, Assigned and Unassigned (Exclusive of Capital) ......00. 0.0.0 e ccc ccc cece ccc ccccucucus 7,316,179.00 
Re ee AEA te ee Or erm erg ey ned One EN PRSO Nan ar ge Senne enIO. oar Make, | o 276,379.00 


Gain in Surplus 


Gain in Reserves.... 
Peomiam intome, Account mmmmrteniint « .°: s.<ok 56 5.occce Se okw boone da bee Kd bccn dats ebay les uh, 4,816,658.00 
Gain in Accident Premium Income... .. 
Average Rate of Interest Earned 
Death Rate, Actual to Expected |. 


of California 


Results for 1923-—Fifty-Sixth Year 





igi a einsiany Maa Oa 499,040,161.00 

ure eed biakexbre ne sks eats 65,324,481.00 | 
OE LE eR eR PR eee SC ee re eT ee eT ee me 
er eee aE we RTT Re ee re 3,378,048.00 
Sa solha Soatosanotets orate 10,331,728.00 


sate inca. Meese he Ai catia SNS cee oll galas mip ONeroia wi ae esta em ate tatece acetate shal tov nak Seeger 8,556,447.00 
Fae ae Ne CHS ei Deee clara eer ene 7,552,441.00 


Sartre ae Rms ele oa ate wee ane 620,580.00 
F ssatetah ele ietade rei eialeans Gee eigven statecere eeeeree eI 6.59% 
SSO ee Cec ME pect dice mer sero Te arc 47.8 % 


Balance Sheet, December 31, 1923 


ASSETS | LIABILITIES 











mr Re P - -$35,228,827.92 Reserves on Policies... : ; deeds Qe pelOter.Ge 
ut ‘ not exceed the Statutory Claims in Process of Adjustment and Claim 
entage ¢ ypral ed value Reserves . eee ‘ ° ee eo eeerererccscce 1,861 503.66 
on Appr Collateral zm ind , 3,826.050.19 Premiums and Interest Paid in Advance............05 348,869.52 
t Policyvholders os ‘ q py 13 260,285.73 Reserved for Taxes Payable 1924 SP ers re 552,000.00 
no eas amount of Toan exceed the re All Other Liahilities........ : ' Sate mans coke 517,990.99 
e held ompany Including $170,396.38 for Agents’ Commissions in 
Owner 16,517,992.06 Accident Department 
Ow 140.000.00 - —e 
state : 7,474,967.50 Total Liahilitic waiacenees sees ecQapee ae? 
cluding Home Office Building 
t Due erued : + ‘ . 1,170,116.36 
Outstanding and Deferred Premiums 
Department 1,965,408. 13 
Accident os ; ; 669,760.14 
N Amour erve charged in Liabilities , 
n Wand : ANP ED (ke Capital Stock vaca tesa nes cocscce 1,500,000.00 
neluding 6 ol Deposits drawing Surplus Set Aside for Future Dividends to Policy- 
re one MOMEPS 2.00050 i pivincebne OPT TTT rer 4,680,737 .29 
\ 40,395.14 Surplus Unassigned ............ Paces .  2,635,441.83 
TOTAL ADMITTED ASSETS ~.... .$81,913,265.91 py * an ; eee! 
Totals of Recent Years 
Paid 
Admitted *Total ‘Life Accident Policy- 
Year Cash Income «» Assets Surplus Insurance Premiums holders 
1918 $12,149,531 $45,432,696 $5 039,329 $208 647,520 $2,042,122 $ 5,133,303 
1919 14 767,476 ~, 50,641,694 5 831.422 265,796,787 2,492,844 4,878,279 
1920 18,840,800 58,294,497 6 958,112 350,408,951 3,326,492 5,358,054 
1921 20,980,927 65,199,251 7.639.590 390,156,043 3,809,802 7,612,662 
1922 23,820,566 73,356,818 8 539.800 433,715,680 4,196,078 8,633,724 
1923 27,198,614 81,913,266 8,816,179 499,040,161 4,816,658 10,331,728 
“ ery Surplus Assigned and Unassigned and Capital Stock 











HOME OFFICE, LOS ANGELES, CALIFORNIA 
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Agreements Used in 
Business Insurance 


AGENTS’ STUMBLING BLOCK 





Connecticut General Has Forms for Use 
With Corporation and Partnership 
Cases 





The use of business insurance is now 
well recognized by the public and it is 
not difficult for an agent to create in- 
terest in this proposition, but many in- 
surance salesmen have some difficulty in 
presenting the matter in sufficient detail 
tor the business man to know just what 
is required of him. One of these fac- 
tors 1s the partnership or corporation 
agreement covering the insurance. The 
legal department of the Connecticut 
General Life has prepared forms which 
the company describes as follows: 

‘The partnership form is to be exe- 
cuted by the members of the firm. In- 
surance is taken out upon the life ol 
each member and is made payable to 
the partnership. Some insurance coun- 
sellors prefer to have this insurance 
made payable to the wives of the re- 
spective partners, but this has the dis 
advantage of requiring a more compli- 
cated agreement, and also the signatures 
of the wives of the partners. Another 
method in which there are certain ad- 
vantages, especially when we consider 
the possible rights of intervening credit- 
ors, is to have the proceeds payable to 
a trust company tor distribution after 
determining the value of the interest of 
the deceased partner ‘The company 
prefers to make the insurance payable to 
the partnership, with the express agree- 
ment that the insurance proceeds are 
not to be considered in fixing the value 
of the deceased partner’s share. The 
agreement also provides that if a part- 
ner dies the firm, or the surviving mem- 
ber or members, shall collect the pro- 
ceeds and pay to the estate of the de- 
ceased partner the value o: his interest 
in the business, which value is to be 
determined by appraisal. lf the amount 
of the policy is less than the value of 
the deceased partner’s share, the sur- 
viving partners shall pay the difference. 

Some Advantages 

The advantages of an arrangement of 
this kind are many: 

First. The estate of the partner, who 
dies first, immediately receives the full 
value of his interest in the firm, with- 
out any danger of the loss that might 
ensue while the surviving partner car- 
ried on and wound up the business, and 

Second. The survivor if there are only 
two partners has the money to purchase 
the interest of the deceased partner from 
his heirs, close out the firm, and own 
and carry on the entire business alone 
in the future. 

Third. All difficultics that might arise 
in case of desired dissolution during life- 
time are also provided for. While this 
procedure may at first sound rather com- 
plicated, it is, in reality, all accomplished 
by the use of a short and simple agree- 
ment. 

The second form is intended for use 
where the business is a corporation. 
Frequently most of the stock of the cor- 
poration is in the hands of two or three 
stockholders who are themselves ac- 
tively engaged in the management of the 
business. The death of one not only 
transfers a considerable body of stock 
to one not actively engaged in the busi- 
ness, but this new influence may be an- 
tagonistic to the stockholders who are 
in the business. The death of one man- 
aging stockholder not only causes a loss 
of services but may cause a much great- 
er loss through the lack of unison in 
management, which is likely to result 
from the passing of a large interest. 

During the lifetime of the stockhold- 
ers, if the occasion for a loan should 
arise, the corporation has an asset in the 
policies which may be used as a basis 
for loans. 

When we realize how necessary is 
harmony i in organizations of close corp- 
orations and partnerships, it is equally 


clear that a means should be provided 
whereby survivorship may carry cof- 
trol and the right to choose future asso- 
ciates and the estates of those who die 
may receive a just and liberal compen- 
sation. For the man of ability, soliciting 
insurance of this type holds forth a 
promise of peculiar rewards to which he 
is entitled by business capacity and 
knowledge. Business insurance is an 
economic factor which the successful 
man in business will not fail to realize. 





P. I. Ives, Springfield, 
Sell Them representing the Equit- 
What They able Society, gives this 
May Want experience which is 


instructive : 

“T originally proposed to the applicant 
a plan of Educational Endowment for his 
two boys which, however, did not strike 
a very responsive chord but which af- 
forded me the opportunity of calling to 
his attention the desirability of using our 
Certificate of Deposit as a basis for creat- 
ing Insurance Estates, stressing in par- 
ticular the security of such a plan and the 
elimination of the administration expenses 
attendant on trusts in general. It evidently 
interested him, for he readily consented to 
the examination and, upon my submitting 
the contract to him’ for his approval, there 
was little difficulty in securing a settlement 
for $100,000.” 


DISCUSS CHURCH FINANCE 


Rabbi Wise, Dr. Lovelace and C. W. 
Booth ‘Among Speakers at Life Un- 
derwriters Association Meeting 


Life insurance and church finance was 
the subject of the February meeting of 
the Life Underwriters Association of 
New York at the Hotel Astor. 

The speakers were Rabbi Stephen H. 
Wise, founder of the Free Synagague 
of New York, Dr. Griffin M. Lovelace, 
director of the Life Insurance Training 
Course of New York University and 
Charles W. Booth, an agent of the 
Massachusetts Mutual Life at Roches- 
ter, N. Y., who, although he has been 
in the life insurance business but a short 
time, recently closed a $100,000 case on 
the life of the minister of the Baptist 
Temple at Rochester in connection with 
a building program of the church. 

Following are some of the uses of life 
insurance in connection with church fi- 
ance: 

To provide for the minister in old age 
and for his family upon his death. 

To give an annuity to an aged minis- 
ter nct protected by Endowment Insur- 
ance. 

Short 


the church 


term endowments to liquidate 
maiurity. 


indebtedness at 


























This is only one of the 





To provide 
pians. 

To provide for individual memorials, 

iee pews, altars, memorial windows, 


for expansion and building 


ete. 

To aid in establishing credit. 

To establish endowments for future 
expenses. 

Income 
sionaries. 


Insurance for widows of mis- 
lo establish scholarships in home and 
foreign mission schools. 
To establish a scholarship fund for 
education of young ministers. 
To support preachers, nurses, 
wor«ers, etc. 


social 


To endow a professorship in a church 
S¢ hool or college. é 
lo endow a bed in a church hospital. 
DUFFIELD ON TAXATION 
(Continued from page 14) 
would probably be futile. It is however, 
manifestly unjust to tax the savings of 
policyholders, scattered throughput this 
country and Canada, for municipal purposes 
from which they receive no benefit. The 
suggestion as to the inequality of the 
municipal tax is not intended to in any 
way reler to the company’s taxes paid 
upon its real estate. These it should and 
does pay equally with other property 
owners and from these it does receive equal 
benefit with others.” 





Ten Thousand Leads in One Month 


“It is the cooperation which I have had from the Union Central 
and its Officers that binds and ties me to the Company.” 


| 
For Agency relations write the Home Office. | 


Cincinnati, Ohio 


The Union Central Life Insurance Company 


any expressions 
of appreciation received from our Agents. 
10,000 leads in one month were furnished 
from one circular alone. Such 
insures success to Union Central Agents. | 


“Teamwork” 
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This newspaper is owned and is pub- 
lished: every Friday by The Eastern Un- 
derwriter Company, a New York corpor- 
ation office and place of business 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 
newspaper. Telephone number:  Beek- 
man 2076. 


Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added, 


Entered as second-class matter April 
5, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


DEPOSITORY BONDS 

The depository bond is one of many 
miscellaneous forms of cover that is 
little understood even by the producers 
in this department of the insurance 
business, Its purposes and uses are 
quite unlike any other form even 
among fidelity und surety bonds. As 
J. N. Richardson, manager of the fidel 
ity department of the United States 
Fidelity & Guaranty, recently said in 
discussing the depository bond, it is 
not even insurance. 

Issuing a depository bond is not a 
routine matter and a bank cannot get 
a bond for any amount it may want. 
A bank desiring the use of public 
moneys bids for this privilege and if 
uwarded a deposit, say $100,000, it must 
furnish a corporate depository bond to 
insure their return on demand. This 
will be furnished by an insurance com- 
pany writing fidelity business if the 
bank’s financial resources warrant such 
a deposit and it is otherwise accept 
able. Some banks when approached 
by agents soliciting this business takes 
the position that if they must put up 
collateral in connection with the de 
pository bond, the insurance company 
should not charge a premium. The 
answer to this is that the premium 
charged for the bond is not a charge 
for insurance—-these bonds do not in 
sure bank deposits—but is- a service 
fee for the use of the insurance com 
pany’s credit. 


IDEA FROM CHRISTOPHER WREN 

Taking as his text the inscription on 
the tomb of Sir Christopher Wren in §t. 
Paul’s Cathedral of which he was the 
architect—"If you seek any monument, 
look around” 


has written one of the best descriptions 


Henry S. Ives, of Chicago, 


of property insurance which has yet ap 
peared. Nearly every man-made thing, 
nearly every human enterprise is a monu 
ment to insurance in the opinion of Mr. 
Ives and he paints this picture of what 
would happen if the insurance monument 
were to crumble and such coverage be 
eliminated : 

Such a catastrophe would bring about 
the collapse of our whole well-knit  in- 


dustrial system, would paralyze transporta- 
tion and distribution, would throw back 
credit to the pawn-shop stage of its exist- 
ence, would ruin banks, stop building, in- 
crease prices enormously and destroy at 
a single stroke most of the material prog- 
ress of the world during the last hundred 
years. 

The Ives statements appeared in the 
form of -an_ editorial in the Chicago 
“Jougnal of Commerce.” It has been 
printed in booklet form with pen and ink 
illustrations to carry the ideas advanced. 


PITTSBURGH APPOINTMENT 


Charles B. Prichard and William W. 
Hindman Made General Agents 
in That Territory 


The International Life of St. Louis 
has added another general agency to its 
organization by appointing Charles B. 
Prichard and William W. Hindman, of 
Pittsburgh, Pa., to act as general agents 
in that territory. Prichard and Hind- 
man are attorneys and for the time be 
ing will continue the practice of law, 
sclecting an office manager to look after 
their insurance interests. They intend 
to appoint a number of full time agents 
of proven ability and expect a produc 
tion of $8,000,000 in paid-for during 1924. 
Their first appointment was the firm of 
Iisner & Himmelrich, one of the lead 
ing insurance offices of Pennsylvania. 


FIRE RATES INCREASED 

Decided advances in fire insurance 
rates in the particularly congested areas 
of New York City were approved Wed 
nesday by the New York Fire Insurance 
exchange and became effective immedi- 
ately. The rate increase applies to 
household furniture, stock and other 
contents of buildings taking minimum 
rates in seven designated areas and also 
to the contents of specifically rated 
risks of these classes rated either under 
general or comprehensive schedules, but 
does not apply to manufacturing risks 
or risks rated under the manufacturing 
schedule. The rate increase is 50 cents 
per $100 of insurance and applies to the 
final card rate. Tremendous losses are 
responsible for this increase. Sections 
of the city to which the increase ap- 
plies are: Lower and upper East Sire; 
Sronx districts 1 and 2; Williamsburgh 
district; Brownsville and East New 
York district and Coney Island district. 


ELECTS VICE-PRESIDENTS 


Charles G. Woodward and Richard H. 
Cole have been elected vice-presidents of 
the Connecticut General Life. Mr. Wood- 
ward is a son of the late P. Henry Wood- 
ward, former vice-president of the com- 
pany and a director for many years. He 
is a graduate of Trinity College and Co- 
lumbia University and entered the service 
of the company in 1900. He was financial 
secretary. 

Richard H. Cole had been secretary of 
the company since 1917 and was formerly 
assistant secretary and actuary. 


PHILADELPHIA MEN TO DINE 

The Casualty Underwriter’s Associa- 
tion of Philadelphia will hold its first 
banquet on Thursday evening, February 
28 at the Fire Insurance Society. Pres- 
ident A. H. Reeve will preside and the 
following casualty men will speak: S. 
H. Pool, resident manager of the Fidel- 
ity & Casualty; John W. Donohue, 
resident vice-president of the Maryland 
Casualty, and John Kent Kane, manager 
of the United States Fidelity & Guar- 
anty. 


FORMULATES NEW RATES 

The compensation and liability depart- 
ment of the National Bureau of Cas- 
ualty & Surety Underwriters has pro- 
mulgated new rates for public liability 
insurance Cit apartments and tenements 
in New York City. The new rates will 
become effective March 15 as to new 
business and on April 1 as to renewals. 








The Human Side of Insurance 














Two of the new specials of the Firemen’s of New Jersey group up-state are 


George C. Leibfried and P. M. Taylor. 


Mr. Leibfried was born in Philadelphia and went to public grammar and high 
schools in New York City. For about a year he was with a building contracting 
firm and then went with the Aachen & Munich, where he became an examiner. 
During the war he was with the engineers; went to France where he spent eight- 
teen months and when mustered out of the service he joined the office of his former 
manager, J. A. Kelsey, general agent of the Tokio and president of the Standard. 
There he became an examiner, and also had field experience. On February 1 he 
joined the Firemen’s as special for Western New York, except Rochester, Buffalo 


and Syracuse. 


Mr. Taylor was in charge of insurance for a manufacturing concern in central 
Pennsylvania for nearly four years and after that he was associated with his 


brother in a local agency. 


He then became sole owner of a large agency in Penn 


sylvania and after operating this for a number of years and desiring to get first 
hand information about rating, he travelled for the Underwriters’ Association of 


the Middle Department as a rater and inspector. 


He next went with the Firemen’s 


group and he is now travelling the entire state of New York, outside of the Metro 
politan district, for the Girard and Mechanics. 








GEORGE C. LEIBFRIED 


Florence G. Bayne, an agent of the 
Equitable Life Assurance Society, is 
featured in the current issue of that 
society’s agency publication. She has 
been with the Equitable only a year and 
a half—in the H. H. Pennock agency— 
but up to date has written about $300,- 
000 of paid life insurance, and her cases 
average $14,000 each. Several of her 
policies were issued for Inheritance Tax 
purposes, one for $50,000 to a prominent 
New York woman. 

* Ok Ok 

M. S. Reeves, special ayent of the 
Liverpool & London & Globe, headquar- 
ters Newark, will address the Morris- 
town Chamber of Commerce on Feb- 
ruary 20 on the subject of fire preven- 
tion as it relates to their activities in 
the Inter-Chamber Fire Waste Contest 
being conducted by the United States 
Chamber of Commerce. 

kok * 

David Meiklejohn, assistant general 
manager at the New York office of the 
Aetna, left the first of the month for a 
four week’s vacation. He is hoping to 
spend a part of this time at Bermuda. 

x Ok Ok 

Robert H. Clark, general agent of 
the John Hancock in Boston, delivered 
a most interesting address on Abraham. 
Lincoln at the luncheon of the John 
Hancock managers and general agents 
in Boston on Tuesday of this week. 

a ae 

Mortimer N. Buckner, chairman of 
the New York Trust Company, has been 
made a director of the New York Life. 

* * x 


C. F. Shallcross, United States man- 
ager of the North British & Mercantile, 
has left for a trip to the Pacific Coast. 

* Ok Ok 


A. Duncan Reid, president of the 
Globe Indemnity, gave out a statement 
this week that the compensation rate 
level is too low, with a result that the 
loss ratio is excessive. 





P. M. TAYLOR 


John Buchanan, well-known Boston 
newspaper man, gave additional proofs 
of versatility at the John Hancock’s an- 
nual luncheon in Boston this week when 
he carved a turkey for a_ big table 
around which were seated a number of 
newspaper men and others including 
Ernest J. Clarke, the company’s gener- 
al agent in Balitmore, and Samuel Davis, 
one of the company’s counsel. The 
room was suddenly darkened and the 
waiters filed in with tremendous tur- 
keys, on each platter also being a 
grinning jack-o-lantern. The waiters 
then started to carve the turkeys for 
the guests when someone handed Bu- 
chanan the biggest bird on any of the 
platters. Not a bit nonplussed the news- 
paperman reached for a carving knife 
and did as good a job as any of the 
professionals. 

*k * OO 


James G. Madigan, vice-president in 
charge of the New York office of the 
Union Indemnity, returned a few days 
ago from New Orleans where he had 
been to attend the annual meeting of 
the company. While in’ the South he 
was made a director. 

* Ok OF 


Eugene F. Hord, resident vice-presi- 
dent at the New York office of the 
Maryland Casualty, and William J. 
Kelly, manager, are back at their desks 
after spending a few days in Balitmore. 


NOT CANDIDATE FOR SENATOR 

In answer to inquiries from newspaper 
reporters, Edward D. Duffield, president 
of The Prudential, says he will not be 
a candidate for the Republican nomina- 
tion for United States Senator against 
Walter E. Edge, who is one of the New 
Jersey senators. 
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Oppose N. J. Bill for 
Uniform Commissions 


COMPANIES VOICE HOSTILITY 








Agents of Large Cities Also Against 
Bill Introduced By Country Agents 
For Uniformity 
More views on uniform commissions 
for local agents were brought to public 
attention this week when representa- 
tives of both fire insurance companies 
and local agents spoke in Trenton, N. 
J., on Monday at a hearing before the 
State Senate Committee on Banking and 
Insurance against a bill which would 
establish commission uniformity in New 
Jersey. The bill has been introduced 
by one group of agents apparently seek- 
ing higher commissions and opposed by 
others who fear their income may be re- 

duced. 

This New Jersey bill has no direct 
relation with the Chicago plan of the 
insurance commissioners but the argu- 
ments presented by the companies 
showed definitely their hostility to the 
idea of a state prescribing maximum 
rates of commission to be paid to local 
agents. 

A group of local agents living in the 
southern counties of New Jersey are 
responsible for the uniform commission 
bill. They declare that they receive the 
regular Eastern Union scale for their 
business which is 15, 20 and 25 per cent, 
whereas local agents in the northern 
part of the state, in Camden, and other 
large centers receive commissions 
amounting to as much as 35 per cent 
or more in some cases. Contending that 
this inequality is unjust both to agents 
and to the public these dissatisfied agents 
framed a bill which does not name any 
particular rate of commission but merely 
states in a very few words that commis- 
sions throughout the state shall be uni- 
form. 

Agents who appeared at Trenton on 
Monday to speak in favor of the bill de- 
clared that the cost of getting risks is 
as great in sparsely settled districts of 
the state as in the congested areas and, 
therefore, commission rates should be equal 
everywhere. A. R. McAllister, from 
Gloucester County, said that in his district 
and in Salem, Cape May, and Monmouth 
Counties, agents are handicapped by the 
fact that brokers from New York and 
Philadelphia will place risks through 
Camden agents who can pay higher broker- 
age rates, thereby cutting off south Jersey 
agents from this business. 

If the companies want to be fair, pro- 
ponents of the bill argued, they should 
either grant South Jersey agents higher 
commissions so they can compete with the 
big city agents or else place everyone on 
the regular Eastern Union Scale. 


Neal Bassett Opposes Bill 
J. H. Doyle, counsel in New York for 


the National Board of Fire Underwriters, 
appeared as spokesman for the opposition. 
With him were Neal Bassett, president 
of the Firemen’s; C. W. Bailey, president 
of the American of Newark; Thomas L. 
Farquhar, vice-president of the Newark 
Fire; former Senator C. Pilgrim, repre- 
senting the Newark Fire Insurance Society, 
and Douglas S. Schenck, of the Hudson 
County Agents’ Association. 

lire insurance companies have a right 
to conduct their business as they wish 
under competitive conditions Mr. Doyle 
told the Senate committee. He alleged that 
it is a violation of right of contract for 
the legislature to interfere between com- 
panies and agents and that the establishing 
of maximum commissions was not a fit 
subject for legislative action. Mr. Doyle 
and the other ‘speakers, with the exception 
of Mr. Pilgrim, expressed their opposition 
briefly. 

Neal Bassett whose company is one of 
the largest in the Western Insurance 
Bureau, which is strenuously opposing the 
Chicago uniform commission plan, declared 
himself in opposition to the bill. The meas- 
ure is fundamentally unsound, he said, as 
it attempts to fix wages between the com- 
pany and its agents. For a state to at- 
tempt to establish a compensation scale 
would be harmful in the opinion of Mr. 
Bassett, for even though the measure might 
be constitutional the practice would soon 
spread to other lines of business and place 
the government definitely in business. Sum- 
ming up Mr. Bassett stated that the bill 
under consideration is dangerous for New 
Jersey as it is harmful to local agents, 
companies, and citizens of the state. 

Mr. Bailey and Mr. Farquhar briefly 
registered their opposition to the measure, 
declaring it their right to fix rates of 
commission for local agents. 


Pilgrim Defends Differentials 


Ix-Senator Pilgrim was the chief orator 
on behalf of the opposition. This wage 
controlling measure, as he termed the bill, 
would produce most unhealthy conditions 
among the forces selling insurance. Rates 
of commission paid to agents, are not 
exactly similar, he said, because of vary- 
ing conditions in different sections of the 
state. He mentioned the 5% differential 
between Hudson and Essex Counties due 
to the fact that Hudson County is nearer 
New York City and must meet competition 
from that direction. Variations in com- 
missions are a matter of evolution and not 
discrimination, he declared. 

Agents in Newark maintain expensive 
offices, engineering departments, and other 
things entailing great expense. Therefore, 
they need higher commissions to cover 
these expenditures, but in the end net re- 
turns are relatively no greater than those 
received by South Jersey agents. 

Speculating on the outcome of the bill 
Mr. Pilgrim said that the companies would 
surely not increase commissions in South 
Jersey as that would increase acquisition 
costs and consequently rates themselves, 
and on the other hand agents in large 
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TO INSURANCE BROKERS 


We are pleased to announce that we have been appointed 
GENERAL AGENTS, NEW YORK STATE 


for the 


United States Life Insurance Company 


(A New York Company, Established in 1850) 


Our Life Insurance Department will be under the personal supervision of 


JOHN M. EGAN 


for the past twenty-five years associated with the Metropolitan Life 
Insurance Company. 

We are in position to offer attractive agency contracts and expert 
advice to brokers on the handling of their life insurance business. 


With the addition of a life insurance department WE ARE NOW WRIT- 
ING IN OUR AGENCY EVERY FORM OF. INSURANCE authorized by the 
New York Insurance Law, thereby offering unusual facilities for brokers 
to secure prompt and efficient service in every branch of the business. 


JAMES J, HOEY BENNETT ELLISON 


HOEY & ELLISON 


H. E. FROST, Manager, 
G. R. MICHELSEN, Asst. Manager, 
Fire Insurance Department. 


JOHN M. EGAN, Manager, 
Life Insurance Department. 


ANTHONY TYSON, Manager, 


T. J. DONNELLY, Manager, Marine Department. 


Casualty and Surety Dept. 


99 William Street, New York 





























CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 
Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis om 
Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are Genera) 
Agents for the Globe Indemnity Company. 
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Personal Jewelry and Furs 


“ALL RISK” cover against loss or damage 
wherever located and in any situations— 


Broad, liberal form. Rates Attractive. 


MARSH & M*LENNAN 


175 West Jackson Blvd. 
CHICAGO 












































THE EASTERN UNDERWRITER 


February 15, 1924 





ties cannot afford to see their commissions 
cut. 

Regarding the constitutionality of this 
measure, Mr. Pilgrim was of the opinion 
that it would not stand a test in court. 
He mentioned the decision of Chief Justice 
faft of the United States Supreme Court 
that there was a distinction between thi 
power to regulate wages and the powe1 
to control costs. ‘This decision was given 
in connection with a case before the Kansas 
Industrial Court. In closing Mr. Pilgrim 
aid that this was the first time New Jet 
sey would be regulating wages if the bill 
were passed. William S. Naulty, an agent 
of Newark, was another opponent to the 
bill. He said he did not believe in-state 
regulation of fire insurance commissions 
because of the extra expenses 
of large city agents 

Senator Harrison of [Essex County, is 
Chairman of the Insurance Committee and 
presided at the hearing. Other well-known 
insurance men present were Charles Dodd, 
of Newark, and W. H. Spiegelberg, of 
Jersey City. 


demanded 


OPPOSE RESIDENCE BILL 


Reciprocals Declare New Jersey Meas- 
ure Would Penalize Assureds By 
Voiding Their Policies 


In an effort to prevent {re insurance 
companies from violating the New Jer 
sey resident agency law, a bill has been 
ntroduced in the state legislature at 
Trenton stating that every policy must 
be countersigned by a resident agent and 
filed for purpose of collecting a 2h 
tax going to local firemen’s relief asso- 
tations. The penalty for violating the 
law would be entire voidance of the 
poucy 

At a hearing Monday on the bill 
trong opposition was presented to the 
section describing the penalty. Walter 
Kk. Chorn, of Missouri, as representative 
of reciprocals and mutuals, said such a 
bill would be destructive to the inter 
ests of policyholders and beneficial to 
no one because when an assured with 


a reciprocal 


a policy of a company not licensed in 
the state went to collect a loss he would 
find his contract void and of no value. 
Mr. Chorn cited the case of the St. 
Louis Cotton Compress Co. against 
Aransas when it was held unconsti- 
tutional for one state to tax the policy 
holders of an unadmitted company. 

George H. Cooper, manager of a large 
New Jersey manufacturing plant, and 
| policyholder for many 
years, Was a strenuous opponent to the 
bill. *He said he had dealt satisfactorily 
with the New York Reciprocal Under 
writers and that his right as a citizen 
would be abridged if the state rendered 
void all contracts not registered in ac 
cordance with the new bill. 

Another spokesman pointed out that 
the New Jersey residence agency law 
was working satisfactorily now. Senator 
Harrison, chairman of the Insurance 
Committee, asked whether the pro 
ponents of the bill, in their efforts to 
put teeth into the bill, were not actually 
putting false teeth in the measure. It 
was agreed that the bill would be 
amended before it was carried further. 


ADVANCE TWO OFFICERS 


At a meeting last week on the newly 
elected directors of the Commercial 
Union Fire of N. Y., William M. Bal 
lard, who has been the secretary of the 
company for many years, was elected 
vice-president. James Gaukrodger, the 
new director of the company, was elected 
ecretary. 

Both of these officers have had a long 
career with the company 


AN OLD LANDMARK TO GO 


The old Liverpool & London & Globe 
building at 45 William Street, one of the 
old landmarks of the insurance district, 
is to be torn down next week. This 
building at one time was one of the 
show places of the country and it was 
considered one of the finest buildings 
in its day. It was built by the company 
in 1881. 
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Seventy-five years of service to property owners by 
ever meeting the full measure of its obligations has 
placed the SPRINGFIELD high in the confidence of 
all who are familiar with its record. 


The character of this old line, New England company 
has been established by the tests of three-quarters of 


a century. 


How may we serve you? 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, 


LOYAL 





Neal Bassett, President 


. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...§$2,250,000.00 
Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 9,004,301.01 


Net Surplus 4,436,386.20 


Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 
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John Kay, Vice-Pres. and Treas. 
A 


Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
Welle T. Bassett, Secretary 


Girard F. & M. 


INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 

Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 

















Nea] Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$ 600,000.00 
Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 1,916,251.22 
Net Surplus 945,537.10 


Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 











H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Welle T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance I"und 
and all other 
liabilities ....  1,829,088.00 


Net Surplus 1,452,589.00 
Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 
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L. & L. & G. Has Paid American 
Losses of $190,000,000 in 
75 Years of Operation Here 


Company Issues Anniversary Booklet; Polk Was 
President When Company Wrote First United 
States Policy; James Adger of Charleston 
Had Initial Agency; Richard S. Smith, 
Philadelphia, First Agent in East 


For seventy-five years the Liverpool 
& London & Globe has operated in 
America and has built up a reputation 
on such a solid foundation that the 
name of the company is practically a 
household word. There are not many 
people in America who, when they hear 
the name Liverpool & London & Globe, 
do not associate with it the thought of 
fire insurance. The story of the com- 
pany’s experiences in this country since 
1848 has now been told and well told 
in an anniversary brochure which is one 
of the most beautifully gotten up af 
jairs that has ever come from a printing 
establishment. It is enclosed in a blue 
cover on which is embossed in gold 
ine familiar globe “Known ‘Round the 
World,” trade mark or insignia of the 
company. There are many illustrations 
including a full page frontispiece of 
Hugh Lewis, general manager. The 
volume bears the attractive title, “Un 
derwriting a Nation's Prosperity.” 

When the Liverpool & London & 
Globe entered the United States, James 
Kk. Pols was president. New York City 
was no larger than Milwau‘ee is today, 
while Chicago had only 30,000 people. 
Twenty Presidents have occupied the 
White House from 1848. Since then 
the company has: safely sailed through 
several conflagrations from that of New 
Orleans in 1854, which cost it $90,000, to 
the San Francisco disaster where it 
heroically met the extraordinary need of 
the hour by drawing heavily on its re 
serves, It was one of the five com 
panies which paid all claims in_ full 
on adjustment without cash discount 
except a few whose losses were nom 
inal. The gross loss of the Liverpool 
& London & Globe in that disaster was 
$4,752,000. While it was an expensive 
experience it made a lasting impression 
upon the American business community. 


The First Agency 


The first agency of the Liverpool & 
London & Globe was at Charleston, 5. 
C., where James Adger was appointed 
in 1851. In the same year Richard S. 
Smith opened an agency in Philadel 
phia. In 1853, a local board of directors 
was formed by the company in New 
Orleans. The company’s first agent at 
Cleveland, O., was William Warren, who 
later, as resident secretary of the com 
pany in Chicago, contributed to insur 
ance history in his laconic assurance 
that the company would pay all of its 
losses to the last dollar. 

Among the other of the earlier agen 
cies were those in Boston, Savannah, 
New Haven, Cincinnati, Louisville, Chi 
cago, Indianapolis, Buffalo, Mobile, St. 
Louis and Milwaukee. 

In 1856, the company embarked on 
a distinct departure in fire insurance 
when it began to write railroad property 
in schedule form. 


New York Building 


_In 1858, the company outgrew its of- 
fice in Wall Street and acquired much 
larger accommodations in a new build- 
ing in Pine Street. The property at 
45 William Street, which for years was 
the company’s main headquarters, was 
purchased in December, 1862. Later the 
adjoining property on the north, to- 
gether with numbers 41 and 43 Pine 


Street, was acquired. In the 
of 1923, executive headquarters were 
establishetl in) the Pershing Square 
Building, Park Avenue and 42nd Street, 
New York. 


Since the beginning of its career in 


spring 


ous procession of clients at critical 
hours, the Liverpool & London & Globe 
has had the happy opportunity to ren- 
der the kind of service which improves 
the morale of society and permits it to 
reach yet higher levels of civilization.” 

The booklet has considerable to say 
of the fine agency force of the com 
pany. It is not unusual for an office to 
have represented the Liverpool & Lon- 
don & Globe for three or four decades. 
It has an organization of about 10,000 
agents. Sons in many cases have suc 
ceeded their fathers as agents for the 
Liverpool & London & Globe, while the 
sons and grandsons and great-grandsons 
of the company’s first American policy 
holders continue to look to it confidently 
for fire and other protection. 

The Eastern Department 

Thomas HH. Anderson and C. A. Not 
tingham are joint managers of the 
Eastern department and Mr. Anderson 
is United States attorney. 
Williams is deputy manager; J. D. Simp 
son and C. L. Purdin are assistant man 


agers. 
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the United States, the Liverpool & Lon 
don & Globe has paid out $190,000,000 
in losses and in the book reviewed here 
with comment is made on these large 
payments that the “losses have been the 
result of damage ‘or destruction which, 
although not widespread enough to be 
of international concern, has none the 
less meant tragic hours to individual 
sufferers. In standing by this continu- 


NIAGARA PROMOTIONS 
\t the February meeting of Niagara 
directors, Myles Walsh, 


accounting and Henry 


in charge of 
J. Zechlin, in 
charge of the city department, who have 
been previously assistant secretaries, 
James S. 
King, assistant to Secretary Maconachy, 
who has been acting as superintendent 
of agencies, was elected assistant sec- 
retary. 


were elected full secretaries. 


The manager of the metropolitan 
office is C. L. Purdin, with W. C. Howe 
as assistant manager. 

Henry M. Fenton 1s local manager at 
Boston; H. W. Stephenson, local man 
ager at Philadelphia, and M. J. 
at Newark. 

The Eastern department territory 
consists of sixteen states running from 
Maine through South Carolina 


Price 


PHILADELPHIA CHANGES 


Commissions issued for 
Philadelphia and vicinity by the Phila 
delphia Fire and Marine to Walter J. 
Devine & Co. and by the Farmers’ In 
surance of Cedar Rapids to Frank S. 
Focht, The National Fire of Paris, 
France, has withdrawn from the agency 
of Joseph A. Brady, Inc., and the Fuso 
Marine & Fire from the agencies of 
J. T. Birdsall Company, Buckley & 
Meade and A. M. Waldron. 


1 
have been 


Robert H. 


Defence of Insurance 
on Sporting Page 


READER HAD ASSAILED RATES 


Paviour, of Rochester, Upholds State- 
ment That Auto Owners Make Their 
Own Rates 


Ernest A. Paviour, a prominent local 
agent at Rochester, N. Y., has taken up 
the cudgel in defense of insurance after 
the sporting editor of the “Rochester 
Pimes-Union” had published a criticism 
of the remark of an agent that “auto- 
mobile owners make their own insur- 
ance rates.” This statement has been 
made time and again in insurance circles 
but evidently did not rest well with 
some car owner who wrote as follows 
to the sporting editor: 

“Well, if the autoists make the rates, 
how about my case? I have been driv- 
ing a car for ten years. I have been 
insured every year of the ten. I have 
never had an accident of any kind. I 
have never filed a claim with the insur- 
ance company. Nor has any one else 
filed a claim against me in the company 
which carried the insurance. In other 
words, for ten years, my premiums have 
been 100 per cent. net to the company. 
Now | am forced to pay exorbitant 
rates. Why? Is it because I am too 
careful and prudent? If motorists make 
their own rates, as this plausible and 
glib agent says, my insurance ought to 
be given to me free and I should be 
paid a premium, A lot of this insurance 
talk is just plain bunk.” 

lo which the sporting editor, Jack 
Burgess, added his comment: 
looks as if the man has a real com- 
plaint and has backed the agent off 
the boards of logic.” 

Mr. Paviour came right back the fol- 
lowing day with a letter defending the 
group system of rating and telling the 
imipossibility of rating each car owner 
individually on his own merits. Even 
years, Mr. 
said, would cost an insurance 
more than all the premiums 
received from the assured in that time. 
lis letter was full of the logic of rat 
Ing methods Notwithstanding — this, 
Lowever, the sporting editor is uncon- 

need and still suspicious of insurance 
method Ile had a weak rejoinder 
inmnus any point to it. All of which is 
good advertising for insurance if it 


can get publicity even on the sporting 
paye ol 


one los in five or. ten 
Paviour 
COMpany 


daily newspapers. 


ON BOSTON MUTUAL BOARD 


rank LL. Hardison, former insurance 
C.mmissioner ol Massachusetts, and 
Charles G. Bancroft, chairman of the ex 
ecutive committee of the First 


Nationa] 
Bank and v.ce-president of the United 
Shoe Machinery Company, were last week 
elected members of the board of directors 


of the Boston Mutual Life. Congressman 
Robert Luce and Willard B. Clark, presi- 
dent of the Williamstown National Bank, 
were re-elected 


SOLICITOR FOR KENTNOR 

k. K. O’Brien, who has had consid- 
erable soliciting experience, has be- 
come affiliated in that capacity with the 
agency of Fred W. Kentner, 118 Wil 
liam street, which office represents the 
\lliance of Philadelphia, Star of Amer- 
ica, Rhode Island, and Nationale of 
Paris for New York City, as well as 
binding country-wide business. 


SUCCEEDS MRS. WISDOM 


Mrs. E. C. Wisdom, who has been 
associated with the Insurance Federa- 
tion of California, San Francisco, for a 
year, has resigned. She is succeeded by 
Miss Christine Danzer. 


William H. Doyle, former State com- 
mander of the American Legion for 


Massachusetts, has joined the general 
agency in Boston of R. S. 
Company. 


Hoffman & 


“And it. 
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FOUND DEAD IN ROOM 
AS FIRE INQUIRY NEARS} 








Vermont Man in Whose Store 
Blaze Causing 7 Deaths Started 
Is Believed to Be a Suicide. 





LYNDONVILLE, Vt., Jan. 2%.— THe 
body of Albert Stern, proprietor of the 
Stern Block, where the fire here, last 
Mondag night is thoiight to have started, 
was found today. He.is believed to have 
committed suicide. The fire cost seven 
lives. and did damage placed at $500,000. 
. The cause of the fire has not.yet been 
Metermined by Investigating officiaja. 
Hither just before or just after it 
started, a tefrific explosion occurred in 
the Stern block and two women, one 
man and three children living above thé 
boiler room’ were killed. Mrs. Victoria 
Stone was killed in Jumping from her 
apartment window during the fire. 

Seven business buildings were wiped 


out by the fire and thirteen families 
were Jeft homeless. 

Stern's body was found with the throat 
cut in a eo atning his bed- 
room in the Pleasant View House. It 
was discovered by. the landlady.. Beside 
the bed Was & fazor. ; 

Stern, who conducted a@ elothing store 
in the building‘where the fire started, 
had beena‘called as a witness at an in- 
quest into the fire set/ for next Monday 
by State. Fire Marshal > Preble. he 
Marshal said that a préliminary investi- 
gation had developed the gagt thet Stern 
wus in his store ten’ minutés before tha 
flames were discovered. An effort will 
be made at the inquest to establish the 
cause of the explosion. 
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FOUNDED 
1849 


IN 


E. W. WEST, President 


ALREADY 
it has begun for 1924! 


The terrible toll taken by Moral Haz- 
ard never ceases. 

The articles reproduced above were 
taken from New York newspapers and 
cover a period of only three days. 

They tell their own sordid story of 
greed, and show the ends to which some 
men will go to satisfy it. 

The destruction of property is bad 
enough, but when it causes the death of 





INSURANCE 


(11 al 


COMPANY 


innocent people, Moral Hazard then be- 
comes worse than a thief—it becomes a 
murderer. 

The only successful way to combat this 
growing evil is through the co-operative 
effort of Companies, Agents and Policy- 
holders. 

We are proud of the fact that all Glens 
Falls Agents are careful in selecting their 
risks. 


GLENS FALLS, N. Y. 


H. N. DICKINSON, Vice-President 
R.S. BUDDY, C. R. WHITEHEAD, Assistant Secretaries 


NOW IN ITS 
75TH YEAR 


F.M. SMALLEY, F.L.COWLES, H.W.KNIGHT, J.A. MAVON, Secretaries 


R. C. CARTER, Treasurer 
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The Queen’s 80% 


The Queen has been featuring a 
sample explanation of the 80% co-in- 
surance in its advertising in “The Credit 
Monthly,” the organ of the National 
Association of Credit Men. The accom- 
panying cut is run in the advertisement 
which tells the object of the clause and 
how it is applied. In the text matter the 
Queen says: 

“The object of the coinsurance or 
percentage average clause is to assess 
equitably the cost of insurance. 

“Good construction and_ protection, 


bel 








The following examples _illus- 
trate varying conditions: 


I—Value ............$10,000 
eee required. by 
80%) Coinsurance 
CAUSE. < 6.ciadecese 8,000 
Insurance actually 
COPTIERD S6i60 00 0.06e) S000 
BGG) wiscesees covse 4,000 


The clause is not operative 
for the reason that 80% 
insurance was carried as 
required by the clause, and 
the assured collects his 


whole loss or $4,000. 





2—Vatue  ....6246046-910,000 
Insurance required by 
(80%) Coinsurance 
CIMUNE céciccnceve B(000 
Insurance actually 
CANTIE? o00cc0ssaes 4,000 
Loss Fete ete ee etae 2,000 


The assured onan only 
one-half of the required in- 
surance, hence collects but 
one-half his loss—the in- 
surance company paying 
$1,000 and the assured 





standing a loss of . $1,000, 





3—Value ............$10,000 
Insurance required by 
(80%) Coinsurance 
HUES Selec cecus ,» 8,000 
Insurance actually 
Carried ...ecccccee 4,000 
Loss aenewageereone 8,000 


While only one-half the 
required insurance is Car 
ried, inasmuch as the loss 
amounted to 80% of value, 
the insurance company pays 
the full face of its policy, 
or $4,000. 








Co-Insurance Ad 


whereby only a partial loss may be ex- 
pected, can be recognized by the in- 
surance companies as good features of 
a risk only if some substantial per- 
centage of insurance to value is carried. 
Unless such a principle is maintained 
a small percentage property loss may 
readily create a total insurance loss. 
Under such circumstances the property 
owner carrying but a small percentage 
of insurance would not be contributing 
his share to the general cost of insur- 
ance. 

“In order that good construction and 
goed protection may be encouraged by 
adequate recognition in rates, a sub- 
stantial percentage = of insurance to 
value is essential. The property owner 
has to concern himself under the coin- 
urance or average clause with but two 
factors: Value of the property insured 
and amount of insurance thereon. 

‘If the loss should be total or ex- 
the percentage of value mentioned 
in the clause, the assured collects the 
whole amount of the insurance.” 


Hyde Adopts Chicago 
Plan for Missouri 


‘,CGND STATE TO O. K. IDEA 


'=curarce fvperintendent Believes in 
Ccoz-m‘cs'cn Limitation and Quickly 
Follows McMurray 


Len C. Hyde, Superintendent of Insur 
ance for Missouri, on Friday, February 8, 
prior to his departure for Florida to spend 
a brief vacation with his brother, Gov- 
ernor Arthur M. Hyde, issued an order 
supplementing and sustaining the Chicago 
conference agreement limiting commissions 
chat may be paid by insurance companies 
operating in| Missouri, 

‘The order promulgated by Hyde fixed 
the maximum that may be paid to brokers 
at 10 per cent and the rates for commis- 
sions to agents at 15, 20 and 25 per cent, 
based upon the classification of risks. The 
order of Hlyde in substance follows the 
resolution adopted by the conference of 
commissioners held in Chicago on Janu- 


arv 21, 22 and 23 


The text of the order is as follows: 
“The Missouri Insurance Department, be 
lievine, under the laws of Missouri, com- 
missions to agents and brokers must be 
reasonable and uniform throughout the 
state, and that a maximum uniform scale 
of commission to agents and brokers will 
cause better supervision, saner underwrit- 
ing, less losses and lower rates, as the re- 
moval of the companies’ ability to bid for 
business will greatly strengthen the local 
underwriting boards and tend toward a 
limitation and qualification of agents, rules 
as follows: 


“Hirst. That the maximum scale of 
commissions paid agents and brokers im 
\lissourt shall be uniform. 


“Second That the maximum scale of 
commissions paid to agents shall not be in 
excess of the scale adopted at Chicago, IIl., 


January 23, 1924. 


“Third—That the uniform scale of com- 
missions paid to brokers shall be 10. per 
cent. 

“Fourth That neither directly nor in- 
directly, by special allowance, concessions 
or otherwise, shall the companies increase 
the above maximum scale of commissions 
to agents and brokers.” 

The order is effective at once except in 
St. Louis, which is an excepted city. It 
will go into effect in St. Louis on July 1. 
It was also stated that the Missouri In- 
surance Department “has continuously and 
aggressively contended that administration 
expenses and acquisition costs, including 
commissions to agents and brokers, in ex- 
cess of what was reasonable, must be com- 
pany’s expense and cannot be charged 
against the policyholder as a part of the 


Monk Opposes Power 
Extension of States 


PRACTICE 


Massachusetts iain Head Thinks 
Companies Should Clean Up Own 
Bad Situations 


FINDS GROWING 


Wesley E. Monk, insurance commis- 
sioner of Massachusetts, at the John 
Hancock luncheon to its managers and 
general agents held at the Copley-Plaza 
Hotel in Boston on Tuesday went on 
record emphatically against the state in- 
surance departmental heads “butting in” 
to assume regulartory duties which he 
regards as outside the province of an 
insurance’s jurisdiction, His remarks 
were taken in part as a shot at Commis- 
sioner Hyde of Missouri. Probably he 
also had in mind usurpation of power 
by other states as well. He said: “I 
am not one of those public officials look- 
ing for the extension of the powers of 
the state over a private industry. I am 
not one of those officials who believes 
it is my duty to see every possible 
chance and to grasp every opportunity 
for additional legislation in order to in 
sure further control of the methods and 
practices of insurance companies. 

“Tl take the opposite view. | am sorry 
to say that there are insurance depart 
ments in this country who think it is 
their sole duty to reach out and get 
what power they can in order to have 
a stronger hold on the insurance com- 
panies and to centralize the power of 
their state. As far as possible I be 
lieve that insurance companies should 
be regulated by law and after that should 
regulate themselves. [I would not favor 
voing to the legislature for remedial 
legislation, (if such legislation be remedi- 
al), until after the companies have had 
the chance to clean up themselves.” 

Commissioner Monk succeeded Clar- 
ence W. Hobbs as Massachusetts de 
partmental chief. Although in office 
only a short time he has made a fine 
impression in the insurance business and 
with the public. He has had a lot of 
experience in public life, including ser- 
vice in the legislature. In private life 
he is a lawyer and a good one. He also 
has a fine sense of humor. 


HELP THOSE WHO NEED HELP 
Insurance Companies Co- -operating With 
Marshall Stillman Movement; Move 
For Useful Citizenship 

The insurance companies are taking an 
active interest in the Marshall Stillman 
Movement, the following companies having 
indicated their desire to co-operate with 
the movement and contributed $250 to its 
maintenance; The Globe & Rutgers, the 
Bankers & Shippers, and the Preferred 
\ccident. Other companies have indicated 
their desire to subscribe providing ten 
other companies become members. These 
are: the Westchester Fire, the North 
British & Mercantile, the Globe Indemnity 
and the Phoenix Fire. 

The Marshall Stillman Movement is an 
organization created for the purpose of 
preventing crime by reclaiming men who 
have started on criminal careers, and was 
founded five years ago by Alpheus Geer, 
its president. It makes an effort to r 
store to useful citizenship those who, 
through environments and lack of oppor- 
tunity, become transgressors of the law and 
gives men a chance to prove their faith 
in themselves by helping each other to go 
straight. 

It is proposed within the near future to 
establish new club houses as centers of 
wholesome sports and recreations in those 
districts of the city where the influence of 
the Movement is most needed. 





company’s expense for rate making.” The 
ruling forbids payments to agents or brok- 
ers in excess of the rates stipulated whether 
it be in the form of clerk hire, sent, hire 
of solicitors or special agency work. 


Doubts If Commission 
Bill Is Constitutional 


W. H. BENNETT QUOTES TAFT 





Kansas Industrial Court Decision Holds 
Difference Between Power to Fix 
Wages and Costs 


In the opinion of Secretary Walter H. 
Bennett of the National Association of In- 
surance Agents the act of a state legisla- 
ture in passing a bill to fix uniform com- 
missions for insurance agents is unconsti- 
tutional in view of the decision rendered 
in 1922 by Chief Justice Taft of the Su- 
preme Court in the Kansas _ Industrial 
Court in the case of the Wolff Packing 
Company against the Kansas Court. Mr. 
Bennett wrote his opinion in response to a 
letter from Arnold Rippe, president of the 
New Jersey Association of Underwriters, 
the local agents’ body, asking whether a 
uniform commission bill would be within 
the right of the legislature. 

In his letter Mr. Bennett said in part: 

“It might be well to note that the Su- 
preme Court of the United States in the 
case of the Wolff Packing Company vs. 
the Court of Industrial Relations of Kan- 
sas decided at the October Term, 1922, 
of the Supreme Court of the United States, 
page 750 Supreme Court Advance Opinions 
(6 L. ed.-), holds that the right of em- 
ployer and employee to contract with re- 
spect to wages is part of the liberty pro- 
tected by the 14th Amendment to the Fed- 
eral Constitution. The opinion of Chief 
Justice Taft discusses the question of 
whether certain businesses are sufficiently 
impressed with public interest as to justify 
a statute attempting to regulate prices to 
he paid in the producing end. The Chief 
Justice in the opinion holds that the State 
of Kansas has no right to pass a statute 
that interferes with contractual relations 
between the employer and the employee. 

“Your particular attention is directed to 
the following : 

“The regulation of rates to avoid mo 
nopoly is one thing. The regulation of 
wages is another.” It might reasonably 
be inferred from the above sentences in 
the opinion that states might have the 
power to regulate the rates of insurance 
and be totally without power to regulate 
the commissions paid to agents. In fact, 
| believe that is a logical deduction to 
he drawn from the opinion. 

“In holding unconstitutional a law of 
the State of Kansas attempting to fix 
wages in a packing plant manufacturing 
food products, it would seem quite a 
parallel exists between such attempted 
legislation and the power of a state to fix 
or regulate commissions paid by insurance 
companies to their agents.” 


COLLISION WITH EMBANKMENT 


Insurance of an automobile against 
collision with any object, moving or 
stationary, is held in’ Interstate Cas- 
ualty Co. v. Stewart, 208 Ala. 377, 94 
So. 345, to cover a collision with an em- 
bankment near the highway when the 
car becomes unmanageable, leaves the 
road, and. strikes such embankment, 
crushing the front wheels and over- 
turning. 

A supplemental note er insurance 
covering damage to an automobile by 
an accident or collision <a 
this case in 26 A.L.R. 427.—“Case and 
Comment.” 


MILLER FOR UNIFORMITY 
Burt A. Miller, insurance commissioner 
for the District of Columbia, writes Tue 
EASTERN UNDERWRITER that he “believes in 
uniform commissions. I think it is a step 
in the right direction.” 


R. M. McCORMICK MOVING 
Robert M. McCormick and Roy T. 


Yates, insurance lawyers at 45 William 
Street, will remove to 27 William Street 
on or about February 14. They will be 
located on the twelfth floor, 
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Getting | 
Ahead in zs 


Volume 


Sales 


NOTE: Chart and Steel statistics in this adver- 
tisement from a much quoted article in the January 
“System,” The Magazine of Business, prepared 
by Judge Elbert H. Gary, Chairman of the Board, 


United States Steel Corporation. 








Steel Production in Population 





















































"Taxe the measure of prosperity in the United 
States and you get the size of the 1 924 opportu. 
nity —opportunity in every walk of business life 
including insurance. 


Look at the steel trade. It’s basic. As steel goes, so go the 
thousands of businesses fed by it or affiliated with it. And 
remember all business is inter-related —you'll be surprised 
to learn how close a relative insurance is to steel. 


Since 1g00 steel production has jumped from ten to forty 
million tons a year—300% gain. Population in the same 
period has grown 45%. Market demand has increased fas- 
ter than population, but not faster than the ability of the 
people to consume. And it is a sound business policy to build 
on the theory that consumption will continue to increase— 
an argument that also applies to Star Insurance. 

This year is a Star year. It’s the year to get ahead in volume 
sales. Study your client as you study an investment. Know 
his needs as well as his moods. Offer him complete protec- 
tion through one or more of the insurance staples here 





listed. Star Representatives are now enjoying a greater 









volume patronage than ever before, for there is really 





nothing that succeeds like success. 





Fire 
Automobile 
Tornado 
Sprinkler Leakage 
Explosion 
Use and Occupancy 
Postal 
Profits 
Transportation 
Commissions 
Strike, Riot and 


Civil Commotion 








or AMERICA 


Executive Offices: 1 Pershing Square, Park Ave. at 42nd St., New York, N. Y. 
Western Department Southern Department Pacific Coast Department 
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Canadian Check on 
Moral Hazard Losses 


BALDWIN TALKS OF SITUATION 


Canadian Association President Says 


Loss Inquiries Are Being Made 
Adjustment Bureau Need 


W. E. Baldwin, president of the Can- 
adian Fire Underwriters’ Association, 
who was in New York last week, said 
that the principal problems of Canada 
are those which in most countries fol- 
lowed in the wake of the Great War. 
They include taxation burdens, dissatis- 
faction with the handling of immigra- 
tion and increase in moral hazard, Un- 
derstanding full well what these prob- 
lems and difficulties are, Canada has 
set herself the task of meeting them 
and the point of view of the entire 
ccuntry is a constructive one. 

“Tt is felt that the immigration prob- 
lem has not had the attention it 
deserves with the result that immigra- 
tion fell off and there was some exodus 
to the States,’ said Mr. Baldwin. “But 
the Canadian Government is now enter- 
ing upon a new policy with respect to 
immigration which it is hoped will off- 
set the handicaps and result in general 
improvement. 

“Business has been somewhat retarded 
by taxation of various kinds and natur- 
ally there is a big political trend in 
favor of cutting down taxation. This 
public sentiment is somewhat similar to 
the one in the United States which has 
resulted in the introduction of the 
Mellon Tax Bill before Congress. Just 
what will be done in Canada about tax- 
ation, I do not, of course, know as I 
am not in politics, but it is obvious that 
the public demand for relief from these 
burdens cannot continuously be re- 
sisted. 


Checking Moral Hazard 


“The bad moral hazard, of course, 
presents a problem that is considerably 
an insurance one and that is having the 
attention of the underwriters. We have 
started a loss investigating bureau which 
is looking into losses and which is do- 
ing good work in making fire inquiries. 
It is hoped that at the next general 
meeting of the Canadian Fire Under- 
writers’ Association, which will be held 
the first week of March, there will be 
put into operation a loss adjustment 
bureau to be handled by the companies. 

“As a general proposition loss ad- 
justments have been unsatisfactorily 
handled in Canada. A companies’ bur- 
eau, with expert and unbiased adjusters, 
will be welcomed by Canadian under- 
writers. 

“A marked improvement is being 
made in the handling of commissions 
and rate questions. In January, 1924, a 
set of new rules regulating commissions 
in Montreal was put into effect. The 
matter of Quebec is now before us and 
Toronto will come later, these being the 
excepted cities in Canadian Fire Under- 
writers’ cities. A meeting some months 
ago of the companies in London which 
resulted in instructing representatives 
in Canada to live up to association rules 
has had a good effect. 

“The question of increasing rates in 
Ontario and Quebec is now occupying 
the attention of a very strong committee 
and it is hoped that companies will sup- 
port the demand for quite an increase 
in rate. There has been no profit made 
in Canadian business since 1920. The 
public knows that the companies have 
not had a satisfactory experience of 
late and would recognize the justice of 
higher rates at this time.” 

Mr. Baldwin has spent his whole 
business career in insurance. He was a 
boy in a London brokerage office; then 
went with Lloyd’s. Coming to Canada, 
he worked for the Northern in Mont- 
real and then with the Liverpool & Lon- 
don & Globe. About ten or twelve years 
ago he joined the forces of the Fidelity- 
Phenix there. He was called to New 

ors to handle the Canadian business 











O. J. PRIOR, President 
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The Standard Fire Insurance Co. 
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and when the Canadian branch was 
opened in Montreal seven or eight years 
ago, by the Continental, Fidelity-Phenix 


and Fidelity Underwriters he took 
charge. ; : q , 
The Canadian Fire Underwriters 


Association is an organization of com- 
panies doing business in Ontario and 
Quebec. It has 139 members, embracing 
practically every leading company in 
the business. 


VIRGINIA INVESTIGATION? 


Appointment of a commission of three 
to study the question of fire insurance rates 
with a view of ascertaining if any dis- 
crimination exists is requested in a_ bill 
offered in the Virginia general assembly 
by Representative Wilbur C. Hall of 
Loudoun county. It is provided that the 
commission shall report at the next regular 
session of the general assembly. Mr. Hall 
says that he wants to be shown why there 
is such a difference in rates existing in 
the several political divisions of Virginia 
upon practically the same classes of prop- 
erty. He is also at a loss to understand 
why rates in certain counties in Maryland 
are appreciably lower than they are in ad- 
joining counties in Virginia. 


TEXAS EDUCATIONAL ADS 

Alfred C. Bull, secretary of the Aus- 
tin, Texas, Insurance Exchange, an- 
nounces that members of the exchange 
are about to participate in a campaign 
of educational advertising. Space in 
Austin papers will be used and the ad- 
vertisements signed by members of the 
exchange, who will share the expense 
equally. The material to be used is be- 
ing furnished free of charge by the 
Hartford Fire and comprises thirteen 
advertisements designed especially for 
local agency organizations. 


CITY OF NEW YORK ASSETS 

Assets of the City of New York In- 
surance Company, one of the Home 
Group, equaled $4,203,909 at the close 
of 1923. with surplus as regards policy- 
holders amounting to $1,725,518. The 
capital stock of the company is $1,000,- 
000. A great proportion of the invested 
assets are in bonds, disproving current 
impressions that fire companies invest 
largely in stocks. 


TIERNON & CO. MOVE 


Tiernon & Co., Inc., one of Buffalo’s 
progressive general agencies, is moving 
from 134 Franklin Street to the Under- 
hill Building, where an entire floor will 
be occupied. John L. Tiernon is presi- 
dent. 


James J. Shannon has been appointed 
state agent in Kentucky for the Penn- 
sylvania lire, with headquarters in 
Louisville, ' 


“Doe” Redding Can Sell 
Insurance in Alberta 


JUDGE REFUSES TO BAR HIM 


Outcome of a Case Which Has Inter- 
ested Underwriters and Agents of 





West Canada 
T. B. “Doc” Redding, about whom 
cling innumerable anecdotes in the 


Western Canadian field and who for 
some years was a thorn in the side of 
hail underwriters out there, has been 
released on suspended sentence after 
charges of conspiracy to defraud the 
Norwich Union in the matter of fire 
losses were made against him. Just be- 
fore receiving the suspended sentence 
he was fined $25 on another insurance 
charge. 

Redding first attracted attention 
among underwriters as the chief of a 
small Canadian company which started 
out to write two or three millions of 
hail income a year. As a producer of 
premiums he was an artist. He is said 
once to have bet an agent of his that 
the agent could not treble his premium 
income with Redding’s company. Ac- 
cording to the story, which may or not 
be true, Redding’s wager was $1,000. The 
agent, according to the story, promptly 
accepted the wager; threw $3,000 of 
premiums to Redding and the agent won. 
The hail association heard of it and 
Redding was charged with giving excess 
commissions under a new guise. An 
other story, which also may be a fake, 
but had currency around Calgary, which 
was headquarters of the company, was 
that an agent told Redding one day that 
he was thinking of buying an $80 stove, 
whereupon “Doc” bought it for him. 


Judge Discusses Defendant's Right to 
Make a Living Wherever He Wants 
to Locate 

One of of the daily papers in reporting 
the Redding case (where he received 
the suspended sentence), said: 

“The evidence of the crown was that 
the agent of the fire company had been 
cutting the rates of insurance issued by 
the company in order to undercut op- 
position companies. To do this the lo 
cal agent would have to forego some of 
his commission, and this was Redding’s 
method of making up to the agent any 
loss that he had entailed by losing some 
of his commission. 

“The judge, when addressing the ac- 
cused man, said that he had been in- 
formed that the practice as carried out 
by him was not an uncommon one, and 
if it were proved to be the case an end 
must be put to it. 

“He could not account for a reason 
which would make the accused do such 
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Fifty-Two Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $3,806,949 
Policyholders Surplus $1,514,962 
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a thing as this, a man with such a splen- 
did record in the city since 1910, and 
he could only place it as an act ol 
colossal stupidity and one done without 
the slightest reflection. The punishment 
and disgrace which the publicity of the 
case would give him would do more 
good than imprisonment, and he hoped 
that the confidence that the business 
men of his acquaintance had shown in 
him by coming to the court to swear to 
his past record and continued faith in 
him, would be the means of making him 
go straight in the future. 

Didn’t Make any Personal Profit 

“One redeeming feature of the affair 
was that the accused had not made one 
cent for his own personal benefit, and 
this proved no actual criminal intent, 
he said. 

“In answer to a request that the con- 
dition be added that Redding be not 
allowed to sell insurance in the province 
of Alberta, the judge said he could not 
agree. 

“*This man,’ he said, ‘has something 
to live down, and he should, if he 
chooses, be allowed to live it down in 
the very city in which he is best known 
and in which he has been doing busi- 
ness. The punishment will be all the 
greater for him doing that, and he will 
restore any confidence in himself that 
has been lost to some people.’ 

“The court was crowded with prom 
inent business men of the city, and on 
his release from the dock he was show- 
ered with congratulations from the audi- 
ence. 


The authors in volume fourteen, “Live 
Articles on Special Hazards,” published 
by the “Weekly Underwriter,” are J. D. 
Erskine, Ernest Kronimus, V. E. Ne- 
ville, Frank Burton, Percy W. Mead, F 
C. Allen, Jr., R. H. Seip, F. A. Gantert, 
F. H. Wentworth, W. J. Tallamy, David 
Reed, Ira G. Hoagland, H. W. Spang, 
Ez. M. Hawes, H. P. Weaver, A. H. Gill, 
Clinton T. Bissell, George W. 


sooth, 
and John G. Gamber. 








How to Buy 
Insurance 
Stocks 


The constantly increasing pop- 
ularity of insurance company 
stocks among investors, gen- 
erally, and especially those m 
the fields of insurance, has 
caused many persons to ask: 


“Where and how can I buy 
Insurance Stocks?” 


Among the firms dealing in 
them, we have specialized for 
many years in publishing quo- 
tations and furnishing infor- 
mation on these stocks. 


We have prepared a special 
circular answering the above 
question. It will be sent on 
request, together with our cur- 
rent monthly tnvuestment 
bulletin. 


Write for Letter 1U-423. 


J. K. Rice, Jr. & Co. 


36 Wall Street New York City 
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Tkere is a spirit of co-operation between 


the New York Underwriters Agency and 
its representatives that has resulted in 
unusual efficiency all along the line 





,\VERY business strives for cooperation and organization 


— unity—for a work-together spirit that helps to build 





good-will and makes for efficient service. | . 
The New York Underwriters Agency feels that it has 
acquired this to an unusual degree, and realizes that the 
work of its local representatives, its field men, and its various 
territorial headquarters is responsible for the position of . 
leadership which this General Agency office has attained in 
the fifty-nine years of its existence. 
With an agent, it isn’t so much a question of repre- 
senting the New York Underwriters Agency as it is of being a 
part of it, and that is as it should be. 













a4 \; ‘ _, NewYork Underwriters Agency | 


a i AS.LH. Stoddart 
100 William Street New York City 


The New York Underwriters Agency is an insurance underwriting headquarters that is repre- 
sented in all parts of the country. Since 1864 this General Agency organization has been 
a factor in the economical distribution of insurance protection and it has endeavored to 
merit the position of leadership that it occupies today in the insurance world. 
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The Meaning Of 
“A.1.” at Lloyd’s 


EXPLAINED BY F. A. MAYNE 





Term First Came Into Use in 1760, 
Originating in Lloyd’s 
Register 





By A. C. Blackall, London 


Few people really know the meaning 
of the expression “A.1, at Lloyds,” and 
fewer still know what “100 A.1.” signi- 
fies. 

In a lecture delivered recently by 
F, A, Mayne, the well-known authority, 
he stated that the term first came into 
use ag early as 1760 and probably was 
known prior to that time. As a matter 
of fact, the term had its origin in 
“Lloyds’ Register.” This register is 
known throughout the insurance world 
as the “marine insurance bible.” It is 
an authority, or rather, the authority 
on all matters pertaining to the classi- 
fication of vessels—sailing, steam, and 
of later years, motor propelled boats. 


At “Lloyds’” the register is still - 


known, as it has been for generations 
past, ag the “book” and is referred to 
by every underwriter when in any ques- 
tion of doubt as to a vessel’s general 
condition and “findings.” The use of 
the letter “A” after a vessel’s name 
denotes that the vessel is of the first 
class, while the figure “1” following 
shows that she has a first rate equip- 
ment of all parts, such as spars, masts, 
anchors, riggings, and cables. 


Classification of Boats 


After a time when it was found that 
certain vessels, which could and did ob- 
tain the A.1. certificate, were not of as 
good class as newer constructed ves- 
sels, the rules of the Register were al- 
tered in 1870, when the term “100 A.1.” 
wag introduced to represent the full 
scantling vessel, while the terms 
“90 A.1.” or “80 A.1.” were introduced 
to designate boats which fell short of 
the highest class, as represented by 
the symbols “100 A.1.” 

It is customary when a vessel igs ad- 
vertised for foreign service to add the 
“100 A.1.” symbol, as a guarantee to 
both passengers and shippers that the 
vessel carries the very highest rating 
possible and that the equipment is the 
best procurable. This is particularly 
valuable to both foreign travellers and 
shippers, as well as being of vast ad- 
vertisement to the owners or charter- 
ers. It is proof of the vessel being 
“well found” in every respect. 

But the definition does not appeal to 
passengers only, for the term applies 
equally to boats that are employed 
solely in a carrying capacity, such as 
tankers, trawlers, or boats used for 
towing or other purposes, and so great- 
ly has the term been used that few 
without such credentials can attempt 
to successfully compete except under 
exceptional conditions. There are, 
however, certain exceptions which are 
fully provided for by “Lloyds’ Regis- 
ter.” These are chiefly for vessels 
which are considered suitable for cer- 
tain specific trades or voyages, when 
the somewhat lighter construction is 
considered applicable or _ suitable, 
and such vessels are classified as “A” 
or “A.1.” Such vessels are usually, 
however, not meant for long or deep 
sea trips, but are generally employed 
in government: services, for scows, or 
for river trades traffic. 


Equipment Formerly Designated By 
Letters 


fn his interesting lecture, Mr. Mayne 
emphasized the fact that the equipment 
of a vessel is of the greatest import- 
ance, when it is considered that a ves- 
sel, perfect in itself, could easily be 
lost from defective equipment, such as 
cables, anchors, or mooring gear. As 
a natural result it has always received 
& special designation in its class, prov- 
Ing the importance of the “tout ensem- 


ble” being as near perfection as possi- 
ble. 

In the olden days the Register used 
to denote the equipment with letters, 
“Gq” standing for good, “M” for mid- 
dling, and “B” for bad. These letters 
were later followed by numerals, 1, 
2, or 3. Of later years the 2 and 3 
have been dropped and now the figure 
“1” only represents the equipment, 
which shows complete compliance with 
the necessary rules. As against this 
may occasionally be noted a dash; thus 
a vessel classed “100 A.-” signifies that 
according to either quality, quantity, or 
bothy the vessel is deficient in some re- 
spect from what is laid down in the 
regulations. Occasionally the notifica- 
tion “Class contemplated” may be seen 
in the Register below what is ultimate- 
ly intended to be the classification. 
This is generally the case when a ves- 
sel has been passed by Lloyds’ Regis- 
ter, but is in course of construction, 
when only approximate and not final 
reports have been received from the 
surveyors. Usually this only occurs 
after the launching has taken place. 

All vessels which receive the highest 
classification of ‘100 A.1.” require to 
be carefully examined every four 
years; i. e. at 4, 8, and 12 years of 
age, and to retain this classification a 
similar examination must be made at 
the succeeding 4th, 8th, and 12th year. 
These inspections are known as “Spe- 
cial Surveys” and apply to hulls. en- 
gines and boilers. Such examinations 
—each a trifle stiffer than the last— 
have to be made regularly every four 
years, dating from the last survey. 
Thus, when the third series commences 
the vessel is at least 24 years old and 
the survey then made requires holes to 
be drilled in the plating at certain stip- 
ulated sections in order that the sur- 
veyor may be satisfied that the neces- 
sary thickness of the plates ig properly 
maintained and that no deterioration, 
due to corrosion, wear and tear, or 
other causes, has taken place. Fach of 
these special surveys is duly recorded 
in the Register. After passing the 
third survey the classification holds 
good until the next third survey would 
become due, or in other words, for a 
period of twelve years, provided the 
necessary examinations are made at 
the end of each fourth year. In addi- 
tion there is a period of twelve months 
grace allowed for each special survey, 
but in each case it dates from the year 
of construction of the vessel and con- 
sequently amounts to one year’s ex- 
tension in every twelve, as a maximum. 


Dates of Surveys 
A point which has to be taken into 














We want more 
good Agents for 
unassigned 
localities 





consideration when a vessel igs offered 
for sale is that the dates-of the sur- 
veys have to be taken into account. 
Thus, the first survey is not considered 
of any very great import, but the sec- 
ond and third are far more formidable 
ordeals to face; each one being natu- 
rally greater than the last. However, 
the question of usage and maintenance 
of the vessel tells much for or against 
her, as the case may be, and the price 
offered is regulated accordingly. An- 
other factor to be considered ig that, 
due to so many ships being laid up idle, 
it may frequently occur that the date 
of a survey cannot be far away, and 
in the case of some of the older ves- 
sels which are due or nearly due for 
the necessary survey it becomes a moot 
point whether the game ig worth the 
candle, since much of the almost ob- 
solete shipping is more likely to be 
scrapped than again to be placed in 
commission. This ig the more notice- 
able with the number of boats that 
are being transformed from coal to oil- 
burning ships. 

The clasification, however, bids fair 
to remain the same and “A.1.”. or 
“100 A.1.” will continue to be a syn- 
onym of the best that ig to be found 
in the shipping world. 


The A2tna Fire Man Says: 


“The Man 


who receives from 
his Agent or Broker 
an Altna Insurance 
Company policy 





is satisfied”’ 


RALPH B. IVES, President 











NO CAMDEN INSURANCE FUND 





City Commissioners Call Off Municipal 
Insurance Proposition For Time 
Being 





Information from Camden is to the 
effect that the insurance fund ordinance, 
designed to create a municipal insur- 
ance fund to protect city property, has 
been recalled by the commissioners and 
will die a natural death. Among those 
who argued against the fund were 
Assistant Secretary N. B. Stinson, of 
the Camden Fire Insurance Society, and 
Dr. S. S. Huebner, of the Wharton 
School of Finance, University of Penn- 
sylvania. The commissioners, therefore, 
decided it would be unwise to pass the 
proposition at the present time. 

Real estate men were also against the 
measure as it would take much business 
out of their hands. 


MAY JOIN EASTERN UNION 

The Virginia Fire & Marine has had 
under consideration for sometime the 
question of becoming a member of the 
Eastern Union, but the company has 
given no definite information as yet as 
to whether it will adopt such a course. 
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C rganized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 56 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


Western Department: 207 North Michigan Boulevard, Chicago 












LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 















— gy 





MAN IN HIS HOME TOWN._ THINK IT OVER! 











ie 


FIRE 


= 





MARINE 






—_ 


t Sea | 


AUTOMOBILE 


— 


SPRINKLER LEAKAGE 


a4; 





—_——— 7 
A “2 t St 


WINDSTORM -TORNADO 





ee en Se Sm 








a ee 
























FOOLY Se” ~~” 
National Liberty | 


a AAy-] 






Nh §nsurance Gompany 
> of America. 





, 


“ga INSURANCE ISSUED sa 





RENT and RENTAL VALUES 













oe 


= 






= 


RIOT AND 


—_, 
— 












EXPLOSION 


TOURIST BAGGAGE 









USE AND OCCUPANCY 
























a ee i a 











eas OL EF 





26 THE EASTERN 


UNDERWRITER 


February 15, 1924 





EXECUTIVE HEADS OF WESTERN ASSURANCE 
AND BRITISH-AMERICA COMPANIES 


Che Eastern Underwriter publishes herewith pictures of Wilfred M. Cox, who 


has become president of the estern Assurance and the British America Assurance, 
and C. S. Wainwright, who has been made assistant general manager of both 
companies. As has been printed the appointments grew out of the recent retirement 


ot W. B. Meikle. 


H. C. Cox, president of the Canada Life, and George A. Morrow, president of the 


Im perial Life, have become vice-presidents of the Western \ssurance and the 
tish America. T. G. Met onkey, general superintendent of the Canada Life, has 
become a director of the companies. E, F. Garrow has gone to the Montreal office 
assistant general manager in charge of the astern Provinces. Robert Bicker 
like, of Montreal, director of both companies will act as consulting director for 
the Eastern Province To succeed Mr. Wainwright a ecretary of the two 
companies, the board has appointed Geoffrey Stubington. 

President Cox became vice-president in 1921. “Canadian Insurance and Office 
and Field,” to whom The Eastern Underwriter is indebted for the cuts published 
herewith, says of Mr. Cox “He js well-informed on insurance law and the 
ueher branches of finance.” Mr. Cox is the son of President Cox of the Canada 
life. 


C. S. Wainwright has been with the two companies for years, is an unusually 


able underwriter with a clear and analytical mind and has been widely quoted as 
i writer on insurance topics. 

















C. S. WAINWRIGHT 


SHOTGUN STARTS FIRE ASSURED MUST NOTIFY CO. 


Company Appeals Judgment for As- American Equitable Wins Recovery of 
sured who Claims Revenue Agents Loss Payment on Stolen Car 


Left Gun in Chimney Because Assured Delayed 


The Virginia Supreme Court of Ap When an automobile owner has his. ear 
peals ha avreed to review * rather stolen: puts ina claim for total loss with 
novel casc appealed by the Palmetto ‘ 

Fire from the circuit court of Camp an insurance company and collects although 

re ol 1 “ . 
hell county, a writ of error having been he has knowledge of the location of the 
allowed the other day on petition of the stolen car, he must return the company’s 
ery In es vache court, — check, according to a decision rendered 

ansier was awarded judginent tor ol, : : : ‘. : 
: ; ; the ! ‘ik State Supreme 
WO for loss sustained in the destruction recently in the New York State Supreme 


by fire ot his home in that county in Court in the case of the American equitable 
December, 1922 It appears that Fans 

r boug!l he yp i 913 - : : “a 
ler | es < ee a erty in 1913 abl MM, which was insured under a valued policy 
OOO and although he was never able to : Oe ‘ . 

. $2,500 in 1920 was len on November 
ire a clear title to it he continued to tor = in | oe tol ue oa 
occupy. it In October, 1922. he took 30 of that year. Upon request of the in 
out a $1,000 policy in the Palmetto and 
in the following month increased the 
fire cover to $1,500, representing that 


against Edward J. Ramsey The car, 


sured's broker the company settled prompt 
ly for the full amount. 


the property was worth $2,000. Accord Shortly afterwards the company received 
ing to Fansler, the dwelling was de a letter from the assured, stating that 
troyed when a shotgun in the chimney the stolen car had been located. Upon in- 
exploded, blowing out some of the vestigation the company learned that the 
bricks and setting fire to adjoiming ‘ed : dee : Ae 

wood work. He said that the wun was assured had been informed of the abandon 
placed in the chimney by revenue ofh ment by the thieves of the automobile 
a when they raided his home in the before he had received the company’s check 
abscenee of the familv and was left in settlement of the claim. An offer by 
there by them, being overlooked when the company to repair the car fully and 
they took their departure. The explo return it to the assured upon surrender 
ion occurred, according to his storv, of the settlement check was refused. 
when his wife started a blaze in the Therefore the insurance company sued to 
fireplace and failed to observe the recover the $2,500 less an amount equal 
presence of the gun in the corner of to the cost of repairs. The assured 
the chimney. The only things saved claimed in court that he had written the 


from the flames, it was testified at the © company immediately that he had heard 
trial, were two insurance policies covet about the recovery of the car. To this the 
ing the dwelling. Argument on the ap company replied that it had received no 
peal will probably be heard at the — letter. The jury brought in a verdict for 
September term of court. the insurance company. 








from burn-outs in chimneys; and a port- 


Many from Abroad Pay able storage room of metal construction 
Laboratories Visit for use in connection with a novel sys- 


tem of furniture handling and storage. 
During the year an investigation was 


SEE LATEST TESTING DEVICES | inade of an improved water-flow alarm 


- transmitter device and an improved 


Many Novelties Investigated During water-flow and alarm supervisory sys- 
Year; Radio Devices Not of a Haz- tem. 

ardous Nature The Laboratories did not do much 

: work on radio appliances in 1923. Dur- 

The Underwriters’ Laboratories of ing the early popular expansion of the 


Chicago during the year 1923 had 1,460 5 ga carte nye or ae oe — 
visitors. Of these 420 were engaged in i ee 1 - eg ee = 
insurance work; 222 were engineers ; 646 1AZAare mVvO ved in radio Insta ations. 
‘idents aud 996 wisceiemee occupa- More experience and observations have 
tions. Three of the guests came from apparently justified the conclusion that 
India, while Holland, Czecho-Slovakia, these fire hazards are comparatively 
England, Japan and Norway were also slight, and not such as to require num- 
represented ; iid ; erous elaborate protective devices, es 
In its annual report the Laboratories pecially with ordinary amateur receiv- 
eee . ing sets. 
tells of numerous noveltics investigated oe : ; ; 
during the year 1923, including a chim- Considerable work was done during 
£ i oo, : 


: . . : the year in handling gases and oils. 

ney cleaning machine for use in resi- briet . f me Bases _ oils F 2 
; eae rief summary ese appliance: : 

dences and other small buildings, the Se ye gee aces 8 


low: acetylene generating appartus, oil 
burning appliances, devices for hi indling 
and storing inflammable liquids, inter- 
nal combustion engines, handfire ex- 
tinguishers and devices for producing, 
handling or consuming gas. 

In the aviation department the Lab- 
oratories has appointed 32 resident avia- 
tion engineers, located in the principal 
aviation centers, as its repre sentatives. 


purpose of which is to minimize losses 
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INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BHANOH: 


55 Fifth Ave. - New York 


WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 


THE HANOVER 


FIRE INSURANCE COMPAN’ 


Continuously in business since 1852 











W. M. COX 


BUFFALO MAILING LIST 


Phe Armstrong-Roth-Cady Co. Buf The real strength of an insurance com- 
falo, find that they are able to get a pany is in me conservatism of ite aan 
large number of leads for selling i agement, and the management o I 

gC “abies halts Is tor selling tourist HANOVER is an absolute assurance of 
baggage insurance by following the so- 





< | : the security of its policy. 
cial columns of the daily papers and R. EMORY WARFIELD, Presid 
noting the people who are planning to MONTGOMERY 4 TARE FE og: se 
leave town. CHARLES w. HIGLEY. Vice-President 
S. JARVIS Secretary 
WILLIAM MORRISON, Asst. Sec’y 
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119 William Street GENERAL AGENTS New York, HR. Y 
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Reorganization of 
Standard Completed 


TWO NEW OFFICERS ELECTED 


J. K. Hooker Becomes Vice-President; 
H. B. Anthony Named Secretary; 
Brainard Succeeds Hewes 


Reorganization of the board of di- 
rectors and the executive staff of the 
Standard Fire Insurance company of 
Hartford, purchased by the Aetna Life 
Insurance company through the Auto- 
nobile Insurance company last Decem- 
ber, was approved at the annual meet- 
ing of the stockholders of the Standard 
Fire held February 5. 

Morgan B. Brainard, president of the 
\etna Life Insurance company and its 
iffiiliated companies, was elected presi- 
lent of the Standard Fire, succeeding 
M. L. Hewes, who becomes chairman 
4 the board of directors. J. K. Hooker, 
secretary of the Standard, was elected 
vice-president, and H. B. Anthony was 
iamed secretary. 

Three directors of the Aetna Life In- 
surance company, M. B. Brainard, M. 
G. Bulkeley, Jr., and C. H. Remington, 
were elected directors of the Standard 








J. K. HOOKER 


Fire. The new board is constituted as 
follows rd 

M. L. Hewes, chairman; M. B. Brain- 
ard, Newton C, Brainard, M. G. Bulke- 
ley, Jr., H. Bissell Carey, Francis W. 
Cole, Austin Dunham, J. K. Hooker, R. 
B. Newell, and C. H. Remington. 


The Annual Statement 
The annual statement of the company 
submitted at the mecting presented the 
following figures: 


MASI CAPITAL <<. .sccna noes ou 0's $ 500,000.00 
Reserve for unearned  pre- 

BMWS 2 i:sactingaaemdaerewes 811,605.40 
Reserve for all other liabili- 

BIOS ne tergerstee ah estia Aer oribels 91,818.53 
Surplus to policyholders.... 187,393.65 
POCAl ASSCHS <..0h.cce esd sineed $1,590,817.58 


The New Vice-President 
_ The new vice-president, Mr. Hooker, 
Is a native of Hartford and a graduate 
of Yale. Obtaining his elementary edu- 
cation in the Hartford public schools, he 
entered Yale and was graduated with 
the class of 1909. He spent the follow- 
ng year in New York City, where he 
was employed in a bank, and when the 
Standard Fire was organized in 1910, 
he returned to Hartford and obtained 
employment with the new company. At 
that time M. L. Hewes, who organized 
the Standard, Mr. Hooker, and a 
Strenographer made up the entire Home 
Office personnel. Mr. Hooker learned 
all branches of the fire insurance busi- 
Ness, it might be said from office boy 
up. He also has had considerable ex- 
Perience in the field, having been special 


agent for New England until 1915, when 
he was brought again to the Home Office 
and made Assistant Secretary. In 1920 
he was appointed secretary, serving in 
that capacity until his recent promotion. 


GET CONTROL OF CITY 


Crum & Forster Office Enters Into 
Arrangement With Pennsylvania 
Company and Its Annex 


The City Insurance Company of Penn- 
sylvania, Sunbury, Pa., ana the Pennsyl- 
vania Underwriters of the same office have 
concluded an arrangement with Crum & 
l‘orster by which their underwriting opera- 
tions will be managed by the latter office 
from New York. The City and Pennsyl- 
vania Underwriters will continue their 
operations in various states through their 
own agency plants and will be assisted by 
the large underwriting facilities of the 
Crum & Forster office. 

Instead of having only the City under- 
write the policies of Pennsylvania Under- 
writers one or two companies of the Crum 
& lorster group will also add their sizna- 
tures and the strength that is behind them. 
A. I*. O’Daniel will continue to manage the 
Sunbury office where agents of the City 
and the Underwriters will report. F. W. 
Fort of Newark acted as intermediary in 
this transaction. 











NEW ARK 


FIRE INSURANCE COMPANY 


SURPLUS TO POLICY HOLDERS 


A Company With a Continuous and 
Unblemished Record of Over a Century 


Agents Wanted Where Not Represented 


A, R. MONROE, President 


Chartered 1811 


Newark, N. J. 


ASSETS 
$4,237,718 


$1,520,346 


T. L. FARQUHAR, Vice-President & Secretary 











policies. 


premium income. 


NEW YORK 





tion of fire insurance. 
and year out if you remember that 


HENRY EVANS 
CHAIRMAN OF THE BOARD 


CHICAGO 


Active Selling 


which is imperative to side line business, is too often neglected in the solicita- 
You will find the fire field very fertile year in 


Exchange of title requires coverage adjustments. 
An increase in property owners means new risks to be covered. 
Increasing values demand additional insurance. 


Replacements after fire losses open another avenue for new 
A considerable amount of property still remains un-insured. 


Do not rely solely on new construction for your fire business, but watch 
these developments closely. 


Ask the Fidelity-Phenix “Special” 


FIUDIEILITY = IPIBUEN IX 
FIRE INSURANCE CO- 


SO MAIDEN LANE, NEW YORK,NY. 


CASH CAPITAL 
FIVE MILLION DOLLARS 


Timely action will reward you in increased 
Push the side lines actively, but in so doing, do not neglect 
to cultivate intensively the unlimited field of fire insurance. 


MONTREAL 





C-R-STREET 
PRESIDENT 


SAN FRANCISCO 























28 


Broker Reprimanded 
By Insurance Dept. 
“ELECTION OF FORD” WAGER 


Supt. Stoddard To Act Against Those 
Placing Reinsurance With Un- 
admitted Insurors 


An important case involving the rev- 
cation of a prominent New York broker's 
license for a violation of the insurance law, 
in which the broker procured contract 
of imsurance with unauthorized insurance 
companies, was before lrancis R. Stod 
dard, superintendent of insurance, recently, 

At a hearing the broker was found guilty 
but because of peculiar circumstances his 
license was not revoked. He was given 
warning, however, against continuation of 
these practices. 

\t the hearing the broker admitted hav 
ing placed “contracts of insurance” with 
Lloyds London for account of certain 
parties which alleged contracts provided 
for the payment of $400,000 in the event 
of Ilenry Ford being elected President 
of United States. It was claimed by the 
broker that these so-called “contracts of 
insurance” were in reality wagers and that 
the transaction did not amount to insur- 
ance as contemplated by the laws of the 
state. In regard to this feature of the 
case, the Superintendent of Insurance held 
that if the case came within the insurance 
law it necessarily followed that the broker 
had violated the law, but that if it was 
merely a wager any broker who persisted 
in doing wagering business under the cloak 
of insurance deserved to lose his license 
on the ground of untrustworthiness if for 
no other reason, 

In the course of the hearing the broker 
voluntarily disclosed the information that 
he had effected several reinsurance con- 
tracts between admitted companies and 
Lloyds, London, on the assumption that 
the Insurance Department made a distinc 
tion between a broker who placed a direct 
line in Lloyds in violation of the law and 
a broker who effected reinsurance with 
Lloyds for an insurance company, which 
was duly authorized by law to transact 
business in this state and which is by 
law permitted to reinsure its risks with 
unauthorized insurers. On this point Su 
perintendent Stoddard says: “Ll cannot find 
any distinction in the insurance law  be- 
tween a broker who aids in the procure 
ment of reinsurance from Lloyds, or other 
unauthorized insurers and a broker who 
places a direct line with an unauthorized 
insurer. I intend to take action against 
any broker licensed by this Department 
who violates the law either by placing re 
insurance or direct lines with unadmitted 
msurers such as Lloyds.” 


BALTIMORE-AMERICAN SOLD 


Interests Connected With National Lib- 
erty Acquire Stock; To Be Con- 
tinued as Separate Company 

At a meeting this week of holders of 
voting trust certificates of the Balti- 
more -American Insurance Company, 
Baltimore, it was decided to accept an 
offer made on behalf of interests con- 
nected with the National Liberty. It is 
the plan of the purchasers to continue 
the Baltimore-American as a_ separate 
company, to be operated in close affili- 
ation with the National Liberty. 

The Baltimore-American has always 
been conducted in a conservative and 
safe manner. The business on its books 
is of high grade. Its business in the city 
of Baltimore is mostly of preferred 
classes and upon which the loss ratio 
has been low. The company is entered 
in several eastern states, and in Michi- 
gan, Illinois and Ohio. 

It is proposed to keep the present 
agency force of the Baltimore-American 
intact, and through the association of 
the two companies, to substantially in- 
crease the operating field and the num- 
ber of representatives of the company. 

The Baltimore-American was organ- 
ized in 1880. Its assets, as of January 1, 
1924, were approximately $1,800,000. 
Present officers of the Baltimore-Ameri- 
can are as follows: John C. Distler, Jr., 
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president; George A. Hax, vice presi BEST’S STATISTICAL WORK 
dent: Edward J. Cook, secretary ; Fred eee toe 
Wehrenberg, assistant secretary and Will Be Handled by Woodward, 
Clyde E. Culp, general agent. Fondiller & Ryan, Who Have 

It is the intention of the purchaser to Moved to 75 Fulton 
retain the present officers of the Balti- = 
more-American in their respective offi- Woodward, lFondiller & Ryan, consult- 
cial positions, adding thereto probably ing actuaries, insurance auditors and 
one or two of the present officials of statisticians, who have moved to 75 Fulton 
the National Liberty as vice-presidents Street, have added to their clients the A. 
in order to assist in the co-operative M. Best Co:, and will do the statistical 
work*® No changes are contemplated in work for that publishing company. 
the office staff and ficld force. Carl M. The members of the firm are Joseph H. 
Distler, of Baltimore, is to be continued Woodward, Richard Fondiller and Har- 
as counsel for the Baltimore-American. wood FE. Ryan. 





BUXTON GENERAL AGENT A new insurance corporation in New 

Herbert Buxton, 92 William Street, York is George J. Curran, Inc., Syra- 
has been appointed general agent of the cuse. It has a capital of $10,000. 
Hawkeye Securities Fire of Des Moines ——— 
for New York, outside of the metropoli- The Manhattan Fire and Marine of 
tan district and New Jersey. Mr. Bux- New York has been elected a member 
ton will develop the territory appoint of the Philadelphia Fire Underwriters’ 
ing new agents. Association. 


N 
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ICKELS AND DIMES built the tallest skyscraper in the world — 
the famous Woolworth Building. 


Small sales and millions of them was Frank L. Woolworth’s idea. He left 
a $10,000,000 monument to that idea on an acre on lower Manhattan. 


Parcel Post is the 5,10 and 15 cent line of the marine business. The unit 
of premium is small but the market exists for one billion, six hundred 
million such premiums every year. 


You may not erect a Woolworth Building on your Parcel Post commis- 
sions but it is conservative to say that if you sold one-half the prospects 
in your city the commission on this business would materially increase 
your income. And the business is so simple to handle that it is virtually 
automatic. The use of one $5.00 coupon book demonstrates its prac- 
tical advantages. After that you have simply to supply the books. 


One San Francisco broker has built a business around Parcel Post which 
nets him over $10,000 a year. He introduces himself by selling Parcel 
Post, and develops a good business in that line. In the course of time he 
has a claim to settle. Then he is “in” for the other lines. 


Write any of these departments for more information. 


FIREMAN’S FUND 


INSURANCE COMPANY 


ATLANTIC MARINE DEPARTMENT 
72 Beaver Street, New York 


WESTERN DEPARTMENT 
76 West Monroe Street, Chicago 
HEAD OFFICE 


SAN FRANCISCO 


EASTERN DEPARTMENT 
20 Kilby Street, Boston 


SOUTHERN DEPARTMENT 
Hurt Building, Adanta 








J. M. SPEERS A DIRECTOR 

James M. Speers, president of James 
McCutcheon & Company, one of the 
best retail mercantile establishments in 
New York, has been elected to the 
directorate of the Patriotic Insurance 
Company of America to fill the vacancy 
made by the death of Alonzo B. Pouch. 


NATIONAL INCREASES CAPITAL 

Directors of the National Fire of 
Hartford voted last week to increase 
the capital stock of that company from 
$2,000,000 to $3,000,000. The additional 
stock will be issued to stockholders of 
record at the close of business Febru- 
ary 7 at $200 per share. 

The “Insurance Bulletin,’ published 
by the Insurance Brokers Exchange of 
San Francisco and the California Asso 
ciation of Insurance Agents, a valuable 
publication, announces that it is now 
on a self-supporting basis. 


















































Inland Marine 
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TOURIST BAGGAGE 
PARCEL POST 
MOTOR TRANSIT 
TRANSPORTATION 
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Selling Commercial Car Cover Through 
a Real Service 
By Ray C. Dreher 


Show a man that you really have an 
interest in his business. Bring to his 
attention methods used by concerns in 
the same line of business with success, 
then he will feel morally obliged to 
show an interest in what you have to 
offer. It’s human nature. 

It worked when we used this method 
soliciting commercial car insurance. 
One day was spent trying to formulate 
some plan that would put our office in 
a favorable light in the. eyes of the 
truck owners. <A series of sales  let- 
ters were written but they seemed, 
shallow—they spoke too much of insur- 
ance—-not enough of what the truck 
owner is most interested in—his own 
business. 

The decision was reached to talk 
mostly about trucking and just enough 





It Happens Every Day 





Jones found he could cover twice as much 
territory by using his car to call on business 
prospects. 

Smith had a friend who could drive as well as 
he could and who paid for the gasoline on 
week-end trips. 


3rown felt secure with an automobile insur- 
ance policy in which the figure, $10,000 protec- 
tion, stood out prominently. 


We talked to Jones, Smith, and Brown. Yes, 
they were all completely covered by automobile 
insurance. The only trouble was, they had 
never read their policies. They depended on 
assurance—not insurance, 


Jones had an accident —his policy protected 
him when his car was used for pleasure only. 
Smith’s friend hit the rear of a Cadillac while 
driving Smith’s car—Smith’s policy was good 
only when he drove the car himself. 


srown’s steering gear went wrong, a child 
shrieked, and a verdict of $7,000 was returned 
against him. ._Brown’s ten thousand dollar 
figure covered him only if he hit two or more 


persons—the limit for one person was $5,000. 


What you want is complete protection, with- 
out any jokers in your policy. Its the only 
kind we sell. One of our experts will be glad 
to call, go over your policy with you and make 
sure you have it, His visit will not be a solici- 
tation, but an effort on our part toward better 
insurance—insurance that meets-every emer- 
gency. Mail the post card today! 


“Let Us Do the Worrying” 


RAY C. DREHER CoO. 


FIREMEN’S BUILDING 
NEWARK, N. J. 


TELEPHONE 
6663 MARKET 





about insurance to put our proposition 
over as a prospective motor truckman. 

I motored to a city some distance 
from Newark, and called on five truck- 
ing companies for information. They 
were all mighty fine, answered all my 
questions and gave me much additional 
information. 

This information when charted 
showed amazing results—not one of the 
concerns were well informed on mod- 
ern business methods—they knew how 
to repair their trucks and had a sketchy 
idea of how to charge. The surprising 


fact was that none of them had ever 

made an effort to read up on their 

business, to find how the really suc- 

cessful trucking concerns operated. 
How Service Was Started 

We made up our mind to secure help- 
ful and really useful information that 
would be appreciated. Books on motor 
transportation were read, newspapers 
clipped, notes were made and_ large 
trucking companies were interviewed. 
The result was eight articles, written 
in an interesting and intelligent man- 
ner, that any one connected with the 
trucking business could see required 
much research work to prepare and 
containing really worth-while informa- 
tion. 

Special letter heads were used for 
these articles, “Service Department, 
Ray C. Dreher Co.,” being printed at 
the bottom of the page. The object 
of this was not to put insurance be- 
fore them until they saw the value of 
the articles. 

The campaign consisted of twelve 
monthly mailings—eight service articles 
and four sales letters. The first mailing 
was “Overloading Means Bigger Repair 
Bills,” and was followed by “Cutting 
Expenses on Long Hauls,” 

We thought these two would give 
our prospects a good idea of their 
value, so a personal letter was mailed 
explaining why we had decided to 
broadcast this information. We = sug- 
gested that if they wished to be kept 
on our mailing list they return the 
postal card which we had 
Kighty-five out of one 
twelve returned the card. 

“Making Your Motor Truck Adver- 
tise Your Business,” the next on the 
list, was followed by a lengthy letter 
explaining why it would pay them to 
secure their insurance from our office. 

“Writing Sales Letters to Build a 
Trycking Business” came next and due 
to it we received a few complimentary 
letters which proved to us that our 
campaign was receiving favorable at 
tention. 

“How to Keep an Effective Cost 
Record” was followed by an article on 
automobile insurance which went into 
detail regarding the results of poorly 
selected coverage and quoting some re- 
cent court decisions on automobile in- 
surance, 


enclosed. 
hundred and 


Surprised by the Service 

_ The object was to show them that 
it paid to have their insurance prob- 
lems handled by specialists. One of 
our representatives then called on every 
one on the list, spoke about the close 
relation between motor trucking and in- 
surance. He did not solicit. 

His report stated that when he pre- 


sented his card the owners expressed 
their thanks for our service, said that 
they were agreeably surprised that our 
insurance agency should go so far in 
helping a prospective client. 

The last three articles, “Stopping 
Overspeeding and Other Abuse,” “How 
the Bonus Cuts Repair Bills,” and “How 
to Get Your Drivers’ Co-operation,” 
were mailed enclosing a “Mail your 
rates” return mailing card. 


Our campaign ended with a_ letter 





Caesar’s Chariot 


Julius Cesar was so beloved by the Roman 
populace that his public appearance was in the 
nature of a triumphal procession. So great 
was the press of the crowds that Czsar’s 
chariot was protected by a bodyguard of 
Knights and Senators, chosen for their reli- 
ability. 


Whether your chariot is a Ford or a Pierce 
Arrow you can ride with more protection and 
security than Caesar ever enjoyed. Modern 
Automobile Insurance has replaced the ancient 
bodyguard. 


Our policies are carried by car owners who 
{insist on reliability and complete protection. 
The insurance is placed in stock companies of 
known standing and reputation which are cer- 
tain to be doing business and able to pay losses 
in ten to twenty years after the year the policy 
1s written. Under the law a minor may sue 
for damages at maturity which may be ten to 
twenty years after the accident. 


Our Personal Service means peace of mind if 
you should have an accident. Simply cali or 
write our office and we will attend to all details. 
The rapidity with which claims are settled will 
astonish you. Claims are given prompt atten- 
tion by specialists thoroughly familiar with all 
makes of cars and parts. Our service extends 
throughout the entire United States and 
Canada. 


Our policies are written by experts with a 
thorough knowledge of Automobile Insurance 
Law. They are familiar with intricate points 
of coverage which enable us to write your in- 
surance with complete protection at lower cost. 
Based on selective risks, we reduce liability 
average to permit lowest possible rates. 


Don’t hesitate over payment for insurance you 
know you ought to have. Mail the post card 


today! 


“Let Us Do the Worrying” 


RAY C. DREHER CO. 


FirEMEN’S BUILDING 
Newark, N. J. 


TELEPHONE 
6663 Market 





which was a general summary of our 
business policy, a suggestion that they 
file the articles for future use in the 
card board folder which we had mailed 
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with the first article, and a promise that 
when anything new in the trucking busi- 
liess came up we would advise them. 

The results—thirty-two policies sold 
and eighty-five real friends of our of- 
fice. 


MAY ADMIT MUTUALS 
Bill in Virginia Legislature to Allow 
Mutuals Privileges of Rating 
Bureau 

A bill has been introduced in the Virginia 
State Senate amending a section of the 
rating bureau law, the purpose being to 
clear the way for mutuals and_ other 
dividend-paying companies to avail them- 
selves of the privileges of the bureau. 
The measure would make it unlawful for 
the bureau to adopt rules prohibiting such 
companies from becoming members. 

It was scheduled to come up before the 
committee on insurance and banking this 
week. The section in question reads as 
follows: “A rating bureau shall consist 
of one or more insurers and when consist- 
ing of two or more insurers shall admit 
to membership any authorized insurer ap- 
plying therefor and agreeing to abide by its 
rules and regulations.” 

One of the rules of the bureau stipulates 
that no company that pays dividends or 
rebates is eligible to membership. 

BYLAN WITH ECKERT 

William F. Bylan has become identi- 
fied with John A. Eckert & Co., New 
York, taking charge of the placing at 
that office. Mr. Bylan has been in the 
insurance business for about twenty 
years, first with Frank Gair Macomber, 
of Boston, and later with the Macomber 
Co., New York. 

CANADIAN PROVINCES 
GET NEW AUTHORITY 

(Continued from page 1) 
Canadian lire Underwriters Association 
was represented by counsel who joined 
with the Dominion in attacking the 
validity of the act. 

The Questions Decided 

The case as submitted on the part of 
the Attorney General for Ontario, is 
summed up in the three following ques- 
tions: 

Question 1. Is it within the legislative 
competence of the Legislature of the 
Province of Ontario to regulate or li- 
cense the making of reciprocal insur- 
ance contracts by such legislation as 
that embodied in the Reciprocal Insur- 
ance Act of 1922? 

Question 2. Would the making or car- 
rying out of reciprocal insurance con- 
tracts licensed pursuant to the Reciprocal 
Insurance Act of 1922 be rendered illegal 
or otherwise affected by the provisions 
of Section 508-c and 508-d of the Crim- 
inal Code as enacted by Chapter 26 of 
the Statutes of Canada-7-8, Geo. V, in 
the absence of a license from the Minis- 
ter of Finance issued pursuant to Sec- 
tion 4 of the Insurance Act of Canada 
7-8, Geo. V, Chapter 29? 

Question 3. Would the answers in 
Questions 1 or 2 be affected, and if so, 
how, if one or more of the persons sub- 
scribing to such reciprocal insurance 
contracts is: 

(A) A British subject not resident in 
Canada immigrating into Canada. 

(B) An alien. 

Sweeping Victory for Province 

On January 25, 1924, a cablegram was 
received by the Department of Attorney 
General of Ontario in which the above 
questions were answered as follows: 

Question 1. Yes. 

Question 2. No. 

Question 3. No, with certain qualifica- 
tions, 

It would appear, however, from the 
cable reports showing the answers to 
the three questions above quoted that 
the Province of Ontario has won a 
sweeping victory. 

If so, the situation in Canada will be 
similar to that in the United States 
where the states have supervision over 
insurance carriers instead of the Fed- 
eral government. 
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New York Lawyer 
on Marine Decisions 


TAKES UP C. I. F. CONTRACTS 


Herbert R. Limburg Reviews American 
and British Decisions on Validity of 
Insurance Certificates 


Herbert R. Limburg, a member of th 
Vew York bar, has wrilten a treatise on 
import and export sales showing some pit 
falls as brought out by recent decisions on 
hills of lading, insurance and shipment 
with some comments upon judicial notice, 
customs and other features of mercanti! 


contracts. Mr. Limburg’s references to 
marth NSUTANCE embrace some wuttlerestins 
points in connection with the attitude 
taken by courts uf this country and thos 


of Great Britain on the validity of cer 
tiicates as substitutes for policies them 
selves in c. i. f. contracts. Following are 
extracts from the section of Mr. Limburg 
pamphlet devoted to marine insurance 

The sufficiency of the documents ev 
dencing insurance has had little con 
sideration by the courts of this country 
in Great Britain, however, it has been 
the subject of a number of decisions 
particularly with respect to c. 1,1. sales 
contracts. These decisions have held 
that the tender of a broker's cover note 
or of a certificate of insurance—as dis 


tinguished from a polic¢: of insurances 


was imsulhicient 
Before considering the British deci 
sions, a* word of caution may be in 
place In the United States it has been 
held generally that a contract of inmsut 
ance need not be in writing, in the ab 
sence of express statutory requirement 
(Eames v. Home Insurance Co., 94 U. 
S., 621; Commercial Mutual Marine In 
surance Co. vy. Union Mutual Insurance 
Company, 19 How. (U. S$.) 318; Inter 
national Ferry Co. v. American Fidelity 
Co., 207 N. Y. 350; Ruggles v. American 
Central Insurance Co., 114 N. Y. 415). 
As stated by Parker, Ch. J. in Hicks 
v. British America Assurance Co., 162 
N. Y. 284, 288, 
“it is usual for the company to Issue 
a policy of insurance evidencing the 
contract between the parties; but the 
policy accomplishes nothing more than 
that, for when the contract is entered 
into between the agent and the owner, 
whether the binder be verbal or in 
writing, it includes within it the stand 
ard form of policy and the contract 1s 
a completed one.” ; 
Judge Parker was: speaking of fire 
insurance, but the authorities above re 
ferred to applied the same principle to 
marine insurance. 
\s stated in Walker v. Metropolitan 
Insurance Co., 56 Maine, 371; 376, 
“The issuance of a policy furnishes 
a convenient mode of proving a con 
tract, but it is not essential to the 
validity of the contract.” 


» 


View in Great Britain 

In Great Britain, however, marine in 
surance from the very earliest time has 
been controlled by statutory provisions, 
which have not only provided in sub 
stance that marine insurance must be 
embodied in a “policy” of insurance, but 
that any other form of marine insur 
ance is illegal and not even receivable 
iW evidence. 

Without considering these provisions 
in detail, it is sufficient to note that it 
was held prior to the Stamp Act of 1891, 
that the broker's slip was invalid at 
law (lonides y. Pacific Fire & Marine 
Insurance Co. (1871) L. R. 6 Q. B. 674, 
684-5; aff'd on appeal (1872) L. R.°7 
Q. B. 517) and that such slip was not 
enforcible even in equity (Fisher v. Liv 
erpool Marine Insurance Co. (1873) L. 
R. 8 Q. B. 469; in Exchequer Chamber 
(1874) L. R. 9 Q. B. 418). 

After the Stamp Act, the same was 


held by Matthew, J., in Home Marine 
Insurance vs. Smith (1898) 1 Q. B. 829, 
Although the Court of Appeal in af- 
firmiyg this decision [(1898) 2 Q. B. 351] 
on another ground intimated that pos- 
sibly a different conclusion would be 
reached under the Stamp Act, more re 
cejitly Kennedy, J. held that even after 
the Stamp Act a binding slip was not 
legal and enforcible (Empres \ssut 
ance Corporation v. Bowring (1905) 11 
Commercial Cases 107) 

In 10th edition of Arnould on Marine 
Insurance, published in 192], it is stated 
that there is no binding decision upon 
the subject 

\s to the certificate of insurance 
Which is in such common use in this 
country, the carlier cases are entirely 
silent, and indeed the subject is not 
even mentioned in Arnould on Marine 
Insurance. 

Bailhache Decision 

Thus the situation remained, when, 
on May 28, 1919, Mr. Justice Bailhache 
in Wilson Holgate & Co., Ltd. v. Bel 
gian Grain & Produce Co., Ltd. (1920) 
> WK. B. 1, held that a certificate issued 
by an insurance company incorporating 
the terms of a floating policy issued by 
that company to the assured was not 
a legal tender of insurance 
( i. E; sale. 

In the course of the opinion, however, 
there was a dictum to the following 
effect: 

“It must be borne in mind that in 
dealing with certificates of insurance 

l am not referring to American cer 

tiicates of insurance which stand on 

a different footing and are equivalent 

to policies, accepted in this 


under a 


being 
country as policies.” 

This statement was expressly rejected 
by Mr. Justice McCardie in Diamond 
\Ikahi export Corporation Vv. Bourgeois 
(1921) 3. K. B. 443 in which he reached 
the conclusion that only a policy of in 
would be a compliance with 
uch a contract. The requirements of 
ac. 1. f. contract as stated by Mr. Jus 
tice Bailhache in the Wilson Holgate 
case were reiterated and were likewise 
claimed to have been supported by the 
decisions in Biddell Bros. v. E. Clemens 
Horst Co. (1911) 1 K. B. 214, 221 and 
(1911) 1 K. B. 934, 956; Landauer vy. 
Craven (1912) 2 K. B. 94, 107; Johnson 
v. Taylor Bros. L. R. (1920) A.C, 
144, 148, 

The same question was recently con 
sidered by the Court of Appeal of Great 
Britain in the case of Donald H. Scott 
: Barclays Bank, Ltd, (January 
24, 1923), L. R. 2 K. B. 1, where it was 
expressly held that a certificate of in 
surance was not a policy of insurance 
within the meaning of that term as used 
ina letter of credit. 

It is perfectly clear that under these 
decisions that the seller who tenders a 


surance 
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certificate of insurance assumes a great 


risk, particularly if, in case 
tion, he would have to sue in 
court. 


ol rejec- 
a British 


Courts Have Approved C. I. F. 


We have found no case in 


this coun- 


try where the sufficiency of the tender 
of an insurance certificate under a c. 
i. f. contract has been passed upon. 


It is interesting, however, to 
our courts have given expres 


‘ ” 


note that 
s approval 


to the definition of “c. i. f.” as stated in 


Ireland v. Livingston, supra; 
Lindsay Light Company, 233 
276; Mee v. 
Thames & 

Co., Ltd. v. U 


Mersey Marine 
Sy) Gor Lo Ss 


Co, Ltd. v. Marano, 26/7 Pa. 
Klipstein v. Dilsizian, 273 
473). 


“ 


They have stated that a “c. 
tract requires tender of an 


(Seaver v. 


Ni Ys 275, 


MeNider, 109 N. Y. 500; 


Insurance 
19; Smith 
Stat. 10/7; 
ed. Rep. 


1. f.” con 
“insurance 


policy”; but, when making this  state- 
ment the courts did not have before 


them the question whether 


an insur- 


ance certificate was a sufficient tender 


of an insurance “policy.” 

In Dwane vs. Weil, 199 
719 (affirmed without opinion 
527) the opinion (p. 730) « 
dictum that the documents re 
ac. 1. f. contract include a 
certificate of insurance,” but 
tion was not involved or rais 
case. Moreover the court cite 
proval Ireland v. Livingston, 


App. Div. 
Z50: N, 'Y. 
contains a 
quired by 
“policy or 
the ques- 
ed in that 
s with ap- 
supra. 


On principle our courts presumably 


would admit evidence that a 
of insurance is customarily 


certificate 
tendered 


and accepted as a compliance with the 
requirements of ac. 1. f. sales contract. 


Indeed, in this country, the se 
be materially helped by the 
Foreign Trade 


‘ller would 
American 


Definitions adopted at 


the conference held in the India House, 


New York City, on Decembe 


r 16, 1919, 


which was participated in by representa- 
tives of nine of the great commercial 


organizations: of the United 
terested in foreign trade and 
clude a definition of c. i. f. 
as comprehending  “insuran 


States in- 
which in- 
documents 
ce policy 


and/or negotiable insurance certificate.” 


Obviously, these definitions ar 


e not con- 


trolling in and of themselves, nor are 


they binding upon British 
British banking institutions. 
however, that there can be 
escape from the conclusion, t 


courts or 
I submit, 
no logical 
hat if the 
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contract be made here, these definitions, 
agrecing as they do with the customary 
practice obtaining here, should be given 
force and effect upon the theory that 
by their contract the parties used their 
language in the sense in which it was 
customarily used and understood where 
the contract was made and to be per- 
formed. In view of the decision ren- 
dered by our Court of Appeals (Dee. 
27, 1923) in Vietor v. National City Bank 
(hereafter considered), in which it was 
held that evidence of the customary 
meaning of “shipment” was properly 
admitted, there can be little doubt that 
our courts would admit the necessary 
evidence to establish the custom of 
tendering and accepting insurance cer- 
tificates as a compliance with the re 
quirements of a “c. i. f.” contract. 


VIRGINIA AUTO TITLE BILL 


No Opposition Expected in Legislature 
There to Bill Designed to 
Reduce Thefts 


A bill has been introduced in the gen- 
eral assembly of Virginia providing for the 
issuance of certificates of title of motor 
vehicles with a view of placing further 
obstacles in the way of car thefts. It is 
modeled after a law already effective in 
a number of states and is being strongly 
backed by automobile owners and insurance 
men of the state. The measure is known 
as Senator Bill No. 240. The date of its 
effectiveness is fixed at January 1, 1925. 

No pronounced opposition to it is anticip- 
ated. Some of the specific purposes of 
the bill are: To regulate the purchase, 
sale or other transfer of ownership of 
motor vehicles; to facilitate the recovery 
of motor vehicles stolen or otherwise un- 
lawfully taken; to provide for the regu- 
lation and licensing of dealers in’ used 
and second-hand vehicles. 





MAY CODIFY G. A. RULES 


The International Law Association is 
going to consider at this year’s conven 
tion the question of general average re 
vision. The English Association of Av 
erage Adjusters has appointed a 
committee to consider the draft of an 
international code, embodying the York 
Antwerp Rules with amendments which 
will bring them up to date. There will 
be some opposition to codification of 
general average rules as marine men 
are proud of the elasticity which ac 
companies voluntary adherence to the 
rules, but nevertheless there is wide 
spread approval of the review of the 
rules by the International Law Associa 
tion. 


STILL SEEK CONVENTION 

As surely as the new year comes there 
reappears propaganda from Continen- 
tal Europe for an international con- 
vention of marine re-insurers to make 
rules for widespread co-operation. At 
the present time it appears that the 
Continental nations favor such a con- 
vention but the abstinence of England 
especially and the United States, two 
of the principal countries ceding re-in 
surance, renders a conference of ne 
importance. Attempts are. still being 
made to bring the English speakiny 


countries to a point where they wil! 


favor such a convention. 
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Labor Uses Club On 
Fitzgerald Fighters 


WOULD BOYCOTT WASHINGTON 
Fitzgerald Cries “Propaganda” and 
“Insurance Lobby” as Pet State 
Fund Bill Loses Favor 
Jusiness interests of Washington, D. ¢ 
are up in arms over the movement for the 
adoption by Congress of the so-called Fitz- 
gerald Workmen’s Compensation Act, and 
charges have been made that labor leaders 
have threatened to withdraw their trade to 
Baltimore unless opposition to the bill 
ceases. Hearings on the measure are being 
conducted by the House Committee on the 
District of Columbia, the legislation in 
question being limited to the District of 

Columbia. 

Representative Charles L. Underhill, of 
Massachusetts, who is also sponsoring 
compensation legislation hut opposing Gov 
ernment fund insurance, presented to the 
Committee on Mebruary 12 the report of 
an investigation by the Cincinnati, Ohio, 
Chamber of Commerce on the Ohio State 
government’s operation of workmen's 
compensation. The whole administration 
of the law suffers, the report declared, 
from politics, low pay and bureaucratic 
red tape. 

A plea for workmen's cover was made 
by Representative William J. Connery, of 
Lynn, Mass. He told the committee that 
his is one of the greatest industrial dis 
tricts in the United States and that 75% 
of all of the workmen there are on 
record and have asked him to appear for 


them in favor of the litzgerald bill. 
In reply to questions by Representative 


Underhill he admitted that organized labor 
in the Bay State had for the last twenty 
years refused to seek legislation con- 
templated by the litzgerald bill. 

The Fitzgerald bill was opposed as “mon 
opolistic and tending toward socialistic 
form of Government” by Hill Montague, 


of Richmond, Va., past president of the 


National [fraternal Congress. He said he 
appeared before the Committee to state the 
position of that organization against the 
Government going into the insurance busi 
ness, as repeatedly recorded by the Na 
tional Fraternal Congress. 

The United States Chamber of Com 
merce and the Washington Chamber of 
Commerce were accused by Representative 
litzgerald of lobbying against his _ pet 
measure. [He has charged that an “insur 
ance lobby” is spending thousands of dol 
lars to defeat this bill. He has threatened 
he declared recently that while the Senate 
Committee on Propaganda is looking into 
the subject of lobbying it might do well 
to take up this question. It is understood 
that the Senate Committee would not be 
inclined to “meddle into affairs that pertain 
strictly to the House.” 

At the last session of Congress the [itz 
gerald bill was defeated in the House by 
a few votes. Representative Underhill is 
accredited with having caused this. Mr. 
Underhill’s bill naturally has the backing 
of the commercial companies, whose busi- 
ness would be endangered through the 
operation of Government fund insurance, 
and his association with representatives 
of the companies has evoked Mr. Fitz- 
gerald’s ire. The latter declares that the 
propagandists are more active against his 
bill this year than they were last year, to 
the end that several members who during 
the last session supported his bill have 
come to him recently with the information 
that the insurance companies and the 
chambers of commerce in their districts 
were so opposed to the measure that they 
would be compelled to withhold their sup- 
port from it. 


Wes Bs KICK IN BALTIMORE 
William L. Kick, manager of the acci 
dent and health department of the 
Maryland Casualty at the New York 
office, is spending a few days in Balti- 
More this week. 


Now Making Study 
of Acquisition Cost 


EXPERIENCE WITH NEW RULES 
National Bureau ‘Culhetns Data on 
Results; Difficulties Under Rules in 
Grenter New York 
The operation of — acquisition cost 
rules in the Greater New York territory 
has developed certain well-defined diff- 
culties and inequalities that are now 
being studied and analyzed by the Na- 
tional Bureau of Casualty and Surety 
Underwriters. This central body is 
now gathering data on the experience 
with the rules, which became effective 
March 1, 1923. When this study has 
been completed—it may take several 
months—adjustments will undoubtedly 
be made to meet the conditions disclosed 
Ly the investigation. The National Bu- 
reau is well informed on the situation 
as it exists both in Greater New York 

and the rest of the country. 
Claim Agencies Are at Disadvantage 

The difficulties in Greater New York 
center around the operation of the ae 
quisition cost rules as they apply to the 
agencies. In their practical operation 
it becomes a question of the volume of 
business that the office handles and also 
the kind of business that makes up the 
vreater part of the volume. 

Agencies are limited to 7! per cent. 
commission. It is claimed quite gener- 
ally that office maintenance cost, or 
general overhead, consumes between 6 
per cent. and 6% per cent. There 
would remain a margin of | per cent. 
which it is claimed is impossible under 
any but the most favorable conditions 
with a very large volume otf business. 
A complication as to the kind of busi 
ness that an office does may be injected 
into the problem. If the office has a 
preponderance of fire premium income, 
it might be deemed advantageous to do 
the casualty business at cost 

Induces “Indirect” Business 

Some claim that there are plenty of 
evidences of inducements to deflect 
business away from the companies direct 
and to place it indirectly through inter 
vening offices. The inference is that 
there are inducements or considerations 
of some kind that cause this. Such in 
ducements could take many forms. 
There would be the trading factor, 
whereby some of the less desirable busi 
ness would be accepted to induce the 
placing of some of the more profitable. 
Many stories are told on the. street 
along this line, but there is little sub 
stantiation. In one or two cases re 
ported an employe of the assured is said 
to have been appointed a salaried in 
spector, with the proviso that if the 
amount of the salary was not sufficient 
at the end of the year, the employe 
would be given a bonus or Christmas 
present of an amount to make up the 
deficiency. 

Experience of a Broker 

The head of one of the largest brok 
crage offices on the street claimed that 
the commissions allowed were inade 
quate. He analyzed the situation as 
follows: 
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His general business returns him 
gross commissions of 15 per cent. Half 
of this goes to the producers, which 
leaves 7'%4 per cent. Out of this 
74 per cent. must come the general of 
fice expense and overhead which he said 
was between 6 per cent. and 7 per cent., 
leaving say, 1 per cent. It was ridicu 
lous, he added, to expect to make any 
profit on that margin, or even to break 
even. Out of this there is no margin 
for the owners or partners. He claims 
that many brokers are not’ breaking 
even on casualty business because their 
fire insurance commissions are carry 
ing the deficiencies in other lines. 

“In a matter of this kind it is prac 
tically impossible to make rules and 
draw clearly defined lines that will 
not work injustice on large groups in 
the business,” said this broker. “There 
is a class of broker who will not be 
bound by any rules and which thrives 
on the restrictions imposed upon those 
who want to abide by regulations. Take 
the feature of separate agencies. An of 
fice that wants to beat the rules sets up 
such an agency which is an obvious 
device to get around restrictions. But 
there are brokerage offices affiliated with 
legitimate separate agencies that are of 
vears’ standing, serving a clientele that 
has been built up by hard work and 
service. Here the form of the fake and 
legitimate are identical. Who is going 
to draw the line between them? 

“Then there is the question of direct 
business. Every office has some direct 
business. In New York it would vary 
from 10 per cent. to 95 per cent. All 
brokers are agents and all agents are 
brokers. All want as large a percentage 
of direct business as possible. You 
would have to rebuild the business from 
the ground up to change this situation 
and no set of rules will do it.” 


More Money in Borough Agency 


One office on the street had a general 
agency contract with a casualty com 
pany in another city. The necessary 
supervision of the business costs so 
much more than the allowed acquisition 
cost that the office found it more prof 
itable to drop its general agency and 
take a borough agency with another 
company. By this move the office had 
no supervision cost and was better off 
drawing a commission as a_ borough 
agent. 
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The following are the opinions of a 
prominent general agency: 

A Discrimination Against New York 

“The acquisition cost rules constitute 
a great discrimination against New 
York. Here very little business is done 
direct. In the majority of cities it is 
practically all direct business. It is im 
possible to make any set of rules apply 
to all the varying conditions of business 
that are found throughout the country. 
Speaking approximately, business in 
Boston is about 40 per cent. direct, Chi- 
cago 60 per cent. and towns of 100,000 
would be almost 100 per cent. direct. 

“Under the rules as they operate in 
New York, branch offices have a dis 
tinct advantage over general agencies. 
Whereas the branch office expenses are 
paid by the company the general agent 
must do business on a field supervision 
allowance of 74% per cent. This mar- 
gin, allowed the general agent between 
what he gets and what he must pay out 
to the broker, is not enough to do busi- 
ness on.” 

Excess Commission Evil 

There is considerable talk of excess 
commissions and one prominent under 
writer said that it would be impossible 
to eliminate the payment of excess com- 
missions as there were certain people 
who always had paid excess and always 
would. It was a thing that could not 
be checked up. One might know with 
certainty that it was being done but 
would be unable to place a finger on 
any specific instance. The excess could 
very easily be covered up in inspection 
service or adjusting charges. 

As to all of these difficulties and 
criticisms, the Bureau takes the stand 
that, as the rules have been in effect 
less than a year, it is too soon to pass 
upon their ultimate operation. It was 
not expected that they would function 
perfectly and the difficulties encountered 
in the field are now being studied for 
the purpose of getting at the facts. 

GILSON “GOING WITH GLOBE 
Will Head Surety Department as Man- 

ager; Is Now With Commercial Cas- 

ualty at Newark 

Frank T. Gilson, manager of the surety 
department of the Commercial Casualty 
at Newark, has been appointed manager 
of the surety department in the Metro 
politan office of the Globe Indemnity. Mr 
Gilson was formerly connected with the 
National Surety and the United States 
Kidelity & Guaranty. He will assume his 
new position Monday. 

TO MEET MARCH 6 

The next meeting of the Surety Un 
derwriters’ Association of New York 
will be held at the Railroad Club on 
March 6. At the last meeting of the 
Association A. B. Trowbridge, consult- 
ing architect of the Federal Reserve 
Banking System, gave a talk on the 
work that has been done in connection 
with the development of recent designs 
of bank vaults. 
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Experience Rating 
for Marine Risks 
BECOMES EFFECTIVE MARCH 1 


Compensation Inspection Rating Board, 
of New York, Adopts New Plan; 
Extends Cover 


\ new plan for the rating of maritime 
employments, comprising stevedoring, 
vessel, dredging and marine wrecking 
risks, has been adopted by the govern 
ing committee of the Compensation In 
spection Rating Board, of New York. 

The plan for rating stevedoring risks 
for policies written will become effective 
March 1, 1924. Policies on these risks 
effective prior to March 1 shall be rated 
under the plan that was in force on June 
29, 1923. 

The standard experience rating plan 
has been extended to cover vessel, dregd 
ing, and marine wrecking risks written 
under cover 2 (unlimited compensation) 
effective March 1, 1924, and thereafter. 

In reporting experience for rating 
vessel, dredging and marine wrecking 
risks all settlements made upon a liabil 
ity basis shall be revalued and re 
ported on a compensation basis. 

Classification under the vessel schedule, 
also dredging and marine wrecking, have 
not been subject to experience rating 
since August 22, 1922. So far as risks 
within such classifications are con 
cerned, the new rules shall become ef 
fective March 1, 1924, and thereafter. 
Policies written since August 22, and 
until February 29, 1924 shall be classi 
fied and rated as provided by the manual. 

\ special blank for reporting experi 
ence under stevedoring risks is in course 
of preparation. Reprinted pages show 
ing changes will be published shortly. 

Board’s Instructions 

Special rules governing the applica- 
tion of experience rating to stevedoring 
risks is as follows: 

\. The following rules take the place 
ot section 16 of the plan which refers 
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to the reporting of losses: Incurred 
losses, paid and outstanding, shall be 
tabulated by the quarter calendar year 
in which the accident occurred accord- 
ing to the following division: 

(a) Indemnity. Report as normal all 
indemnity losses not exceeding the 
amounts listed in the special table A 
which applies to stevedoring risks. If 
. loss in any given case exceeds such 
amount, report as excess indemnity the 
balfMmce over and above this amount. 
The total indemnity, after applying the 
appropriate modification factors, for any 
one case shall not, however, exceed the 
average value assigned to a death and 
prominent total disability case as speci- 
fied in special table A. 

(b) Medical. Report as normal all 
medical losses not exceeding per case 
the amounts listed in special table A. 
If a loss in any given case exceeds 
such an amount report as excess med- 
ical the. balance over and above this 
amount without limitation. 

(c) D. & P. T. D. cases shall be re- 
ported at an average valuation of $8,500, 
$1,000 to be reported as normal indem- 
nity and $7,500 as excess indemnity. 
No modification factors shall apply to 
these losses. 


EMPLOYERS INDEMNITY YEAR 


1923 One of the Most Successful in Com- 
pany’s History; Net Writings Totaled 
Over $2,000,000 


The year 1923 was one of the most 
successtul in the history of the Em- 
ployers Indemnity of Kansas City, Mo. 
Net writings for the year amounted to 
$2,000,000 as compared with $1,738,000 
for 1922. The financial statement of the 
company shows that the loss reserve 
was reduced while still carrying the 
liability and compensation reserves on 
the Schedule P. basis. Dividends of $84,- 
000 were earned and paid to stock- 
holders; $50,000 added to the contingent 
reserve; and $33,732 added to the 
company’s surplus. 

This was accomplished on earned 
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premiums for 1923 amounting to $1,935,- 
744. Incurred losses for the year were 
$766,705, making a true loss ratio of 
about 40 per cent. Growth during 1923 
was accomplished along conservative 
lines. During the year the Employers 
Indemnity entered Rhode Island and 
Ohio, so that it is now licensed in 
thirty-nine states and the District of 
Columbia. 

At the stockholders’ meeting, held in 
January, the board of directors was re- 
elected which in turn reelected Presi- 
dent E. G. Trimble and the other offi- 
cers. Assets of the company equal $2,- 
855,154; liabilities, $1,749,664; and capital 
and surplus to policy holders, $1,105,489. 


D. P. SPOTTS JOINS COLUMBIA 

The Columbia Casualty has appointed 
Dunbar P. Spotts as superintendent of 
the newly created contract bond depart- 
ment of the company. Mr. Spotts was 
formerly contract bond underwriter of 
the Fidelity & Casualty with which com- 
pany he has been for the past six years. 
The Columbia has also appointed Wil- 
liam J. Dormer to have charge of the 
fidelity and surety department at its 
metropolitan office. 





_ Seeley & Company has been appointed 
Pacific Coast general agent for the Sun 
Indemnity Company. 


AETNA NEWARK LECTURES 


Agents and Brokers Hear Talks on How 
to Meet Mutual Competition and Mail 
Advertising 





Speaking on “How to Meet the Ob 
jections of Mutual Insurance When 
Approaching a Prospect,” John Fisher, 
special agent of the Liability and Com- 
pensation Department, Aetna Life, ad- 
dressed about 100 agents and brokers of 
the Newark branch office of the Aetna 
Life and Affiliated Companies at a meet- 
ing held in Newark, February 1. 

The meeting opened with a discussion 
of the “Lines We Want You to Push” 
educational and sales promotion plan of 
the Automobile Insurance Company. C. 
T. Hubbard, of the home office, spoke 
on this subject, and also on direct mail 
advertising as it applies to miscellan- 
cous lines. He then presented a selling 
demonstration in which the mysteries 
of insurance salesmanship were illus- 
trated by means of magic tricks. 

W. L. Reid, superintendent of the ex- 
plosion department of the Automobile, 
discussed explosion, civil commotion 
and riot insurance. The next meeting 
of the Newark branch office agents and 
brokers will be held March 7. It will 
be devoted to the subject of accident 
and health insurance. 
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LONDON GUARANTEE AND ACCIDENT COMPANY, L’T’D. 


OF LONDON, ENGLAND 
3lst Annual United States Branch Statement 


December 31st, 1923 


ASSETS 
Government, State, Municipal, Railroad 


and Public Utility Bonds........... $13,027 ,460.74 


17,600.00 
600,000.00 
35,850.00 
880,475.69 
189,083.68 
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3,426,755.78 
308,471.03 


$1 8,485,696.92 
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LIABILITIES 


Claim Reserve: 


Compensation and Liability , 
Departments SoeRee re tan © 5005 HI7.12 
Credit Department...... 
All Other Departments. . 
Reserve for Unearned Premiums..... 


Reserve for Taxes. . 
Liabilities 


Contingencies 


Surplus to Policyholders. . 


DEPOSITED WITH INSURANCE DEPARTMENTS AND UNITED STATES TRUSTEE, $13,362,725.91 


Writes: Workmen’s Compensation, Employers’ Liability, General Liability, Workmen’s 
Collective, Elevator, Teams, Plate Glass, Automobile Accident, Health Credit, Burglary, 
Boiler, Flywheel, Engine, and Electric Machine Insurance. 
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339,796.87 
949,769.12 
6,223,445.20 
500,000.00 


1,198,448.94 


1,000,000.00 
$15,847,277.25 

2,638,419.67 
$18,485, 696.92 
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The Home 

















































of Independence 


HIS famous building, Independence 

Hall, is the most sacred shrine of 
American Liberty, for within its walls 
was signed the Declaration of Independ- 
ence. It is located upon Independence 
Square, Philadelphia, which may _ be 
called the historical center of the 
United States. 

Just across the square and fronting on 
it, a site is now being cleared for the 
new Home Office structure of the 
Independence Indemnity Company. 

It is fitting, therefore, that Independ- 
ence Tower, associated with American 
Liberty, should have been adopted to 
stand for freedom from loss to the 
public, when caused by any form of 
casualty or surety damage. 


Independence Indemnity 
Company 


This Company Maintains Human Relations with 


its Agents, Brokers and Policyholders 














HEAD OFFICE: PHILADELPHIA 


CHARLES H. HOLLAND, 
President 
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Surety Companies Complete Big Water 
Supply Contract 


The Fidelity & Deposit and the National 
Surety have successfully completed a big 
water supply contract in the Catskill 
Mountains. A few days ago Messrs. St. 
John and Garner, of the National; and 
Messrs. Griffin and Harvey, of the Fidelity 
& Deposit, went up-state to look at the 
completed job—the Shandakan Tunnel. 
lhe contractor of the tunnel, Degnon, 
failed several years ago. The contract 
was a $12,000,000 affair and the National 
and Fidelity & Deposit would have been 
in for a heavy loss unless they arranged 
to have the work carried on. Such ar- 
rangements were made with Henry C. 
Ulen & Co., (a Stone & Webster affilia- 
tion) and as a result the two companies 
have no loss at all. 

* * * 


The Late James P. Farrell 

Not much was printed in the papers 
about the death of (“Jim”) James P. Far- 
rell who represented the Fidelity & De- 
posit, court bond department, in Jersey 
City. He had a very wide acquaintance ; 
had been with the old American Bonding 
and later with the Fidelity & Deposit. 
He was taken ill in the early Fall and his 
health kepting getting worse. 

ae 


Was a Newspaper Man 
W. Clifford Klenk, of the agency de 
partment, of the Zurich at 45 John 
Street, was formerly in the newspaper 
business, 
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Congratulate New Yorkers 

Franklin D. Roosevelt, Vincent L. Cul- 
len, John A. Griffin and other repre- 
sentatives of the Fidelity & Deposit at 
120 Broadway are being congratulated 
by representatives of the company 
throughout the country on the showing 
of the company here in 1922, The busi- 
ness was large and profitable. This is all 
the more remarkable because the offices 
are on one of the upper floors of 120 
Broadway—not easy to find, but brok- 
ers and assured manage to find them 


just the same. 
* * 


An Eight Word Classic 


Most people think that Edson 5S. 
Lott, president of the United States 
Casualty, is the best phrase coiner in 
the business. Sometimes he accom- 
plishes miracles in a few words. He 
recently ran an advertisement which 
was eight words in length, but it was 
a mouthful. Here’s the ad: “Good in- 
surance isn’t cheap. Cheap insurance 
isn't good.” 

ee @ 


Wood Jcins Perrin Agency 

Richard D. Wood has been made 
manager of the bond department of W. 
l.. Perrin & Son, general agents, filling 
the position left vacant by R. D. Taylor 
who left to become assistant manager of 
the surety bonding department of the 
New York Indemnity. Mr. Wood was 
formerly branch manager for the Na- 
tional Surety at Winnipeg, Canada. 

+ + + 


Made Zurich Agents 

Friedman Brothers of 147 Jay Street, 
Schenectady, N. Y., have been appoint- 
ed as agents for the Zurich General Ac- 
cident & Liability. The Friedman 
Agency has been doing business in 
Schenectady for about eight years and 
is a live wire office. 


Book on “The Original Burglar Alarm” 

The United States Fidelity & Guar- 
auty has issued an exceptionally attrac 
tive booklet in connection with its bur- 
glary policy called “The Original Bur- 
glary Alarm.” In it are beautiful cuts 
of various breeds of watch-dogs with 
tributes to them written by Byron, Pope, 
Eliot, Burns and Shakespeare. The book 
is intended to show the value of the dog 
as a protection from burglars and as 
the best friend of man. Prominent 
among the cuts is one of “Laddie Buck,” 
the White House dog owned by Presi- 
dent Harding. 
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Leigh Leaves Laboratories 

Kenneth G. Leigh, who for three years 
has been a member of the staff of the 
Underwriters’ Laboratory as assistant 
engineer of the casualty department, has 
resigned to become associated with his 
brother in business as a manufacturers’ 
agent at 123 West Madison Street, Chi- 
cago. 
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Discount for Protection 


Because the experience in a certain build- 
ing in New York has been very good, 
the governing committee of the National 
Bureau of Casualty & Surety Underwriters 
has promulgated a discount of 40% _ in- 
stead of 25% for watchman protection, 
which became effective January 24 as re- 
spects new business and renewals. All 
policies are to be endorsed as_ follows: 
“It is agreed that the company maintain 
a watchman service covering its buildings. 
The company must maintain six watchmen 
between the hours of 7 P. M. and 7 A. M. 
each night and between 7 A. M. and 7 
P. M. on Sunday and holidays stationed 
as follows: One watchman at each main 
entrance to halls; one at each driveway; 
one in each walkway; one making hourly 
rounds throughout the building by way 
of the stairs and registering on each floor, 
and one making hourly rounds throughout 
the building by way of the fire escapes 
and registering on each floor.” 

x * * 


Consolidation Completed 

Negotiations for the absorption of the 
American General Indemnity Corp., of 
St. Louis, Mo., by the Interstate Casu- 
alty Co., of Birmingham, Ala., have been 
completed. The American General start- 
ed business in November, 1923, with a 
capital and surplus of $511,000 but had 
not begun writing. 

The Interstate Casualty will retain its 
corporate name and its Alabama charter, 
will show a capital of $500,000, a surplus 
of $263,519, assets of $1,182,293, and re- 
serves of $424,773. 





The United States National Life & 
Casualty has been admitted to do busi- 
ness in Massachusetts and South Caro- 
lina. 
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CENTRAL INSURANCE EMPLOYMENT BUREAU 


K.M.WEHINGER, encritres maunance Comuanes, 
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206 BROADWAY 


NEW VORK 
CORTLANDT 7850. 








Bureau Creates 
New Department 


MICHELBACHER NOW IN CHARGE 


Casualty & Surety Body to Handle Boil- 
er and Machinery Lings; Urges 
Centralization 


The National Bureau of Casualty & 
Surety Underwriters has organized a 
boiler and machinery department and 
placed G. I. Michelbacher temporarily 
in charge until a manager can be selec- 
ted. The governing committee of this 
new department has been instructed to 
review the rates now in force with a 
view to possible revision. 

Until sufficient studies have been made 
to warrant any changes the manual of 
rates now observed by the members will 
be the standard for the companies in 
the new department. Comprising the 
governing committee are the following 
companies: Travelers Indemnity, Lon- 
don Guarantee & Accident, Indepen- 
dence Indemnity, Globe Indemnity and 
Indemnity Company of North Amer- 
ica. 

The action was taken at a meeting 
last Friday at which Jesse S. Phillips, 
general manager and counsel, who pre- 
sided, gave a talk emphasizing the ten- 
dency toward centralization of all ac 
tivities of the casualty companies. 

GOOD AUTO SELLING HELP 

One of the best agency helps in selling 
automobile insurance recently issued is 
“The Tiny Rate Book,’ giving the 1923 
automobile insurance rates and copyrighted 
by the Standard Accident of Detroit. The 
hooklet is of vest pocket size and. contains, 
all told, only 24 pages, yet covers the new 
auto rates for public liability, property 
damage and collision on private passenger 
cars and public liability and property dam 
age on commercial cars and garages. It 
has been possible by clever condensation 
and classification to give the rates on all 
known cars, by a system of symbols, with 
the various limits and the different classes 
of coverage. 

A branch office at Harrisburg, Pa., has 
heen opened by the Aetna companies in the 
Union Trust Building with John Heelan 
as manager. He has been a field super- 
visor with headquarters at the home office. 
General Agent W. S. Essick will continue 
to represent the Aetna companies in Har- 
risburg and vicinity as general agent for 
all Aetna lines. 


John A. Cochrane, vice-president in 
charge of the forgery bond department of 
the National Surety, is on a business trip 
in the Middle West. 
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Paid-iIn Capital $1,500,000 
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————— APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
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FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 





Liability, Plate Glass and 
| Workmen’s Compensation Insurance 
Great Eastern Dept. 


100 Maiden Lane 
New York 


Executive Offices 


830-836 Union St., 
New Orleans 

















WANTED TO PURCHASE 
The advertiser will purchase or 
place burglary, surety and fidelity 
lines of insurance from retiring 
brokers, agents or others. 

Address B. F. S. 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 


























BURGLARY AMENDMENTS 


Entire Manual with Exception of Mer- 
cantile Open Stock Section to Be 
Reprinted 


The burglary department of the National 
Bureau advises members of amendments 
adopted in the manual effective  leb- 
ruary 15, 

The excess insurance rule on page 17 
of the bank section and page 9 of the 
robbery section is amended to provide a 
discount of 50% when the amount of the 
primary insurance on the same exposure 
is carried in an amount of at least 
$500,000, under an “all Joss policy” on a 
blanket bond. 

The rate for garage and gasoline 
service stations in the mercantile safe and 
robbery sections is amended to include 
automobile service stations. 

Rule 21 (a) on page 7 of the robbery 
section is amended as follows: Where 
two or more locations are covered under 
one policy, the manual premiums for all 
locations, excepting the location requiring 
the larger premium, it is to be discounted 
10 per cent. 

Revised manual rate pages containing 
the amendments will not be issued until 
the governing committee has reported to 
the department on the resolutions in regard 
to increased rates and restricted policy 
forms for certain territories. At that time 
the entire manual with the exception of 
the mercantile open stock section will b 
reprinted. 





Harry F. Legg, assistant manager of the 
surety department of the Independence In- 
demnity, is spending a few days in BPalti- 
more this week. 


i” 





4 


em, || 


1 


—_ 


—_—;, a 


ff 
}! 


|) 


= a 


— 


2 A 


SS 


~~. 





ES eer. cere 























ler- 


onal 
ents 
eb- 


» 
the 
le a 
the 
sure 
least 
moa 


line 
and 
lude 


bery 
here 
nder 
- all 
iring 
nted 


ning 
until 
d to 
vard 
olicy 
time 
n of 


ll be 
i” 


f the 
» In- 
salti- 





February 15, 1924 


THE EASTERN UNDERWRITER 


35 





7 USSU COSTES COSPPPCCCRRR REE 





een 


B 
i 
(i) 





BI) 


~ 


ws 


ws 


BSI) 


IWII2) 


ISISIS) 





COMPANY 


OF MARYLAND 
“The Bonding Company” 


Fidelity and Surety Bonds 


and Burglary Insurance 


Make More Money 
in 1924 


OHN DOE has brought a new business to town. 
He wants some Fire Insurance but doesn’t know 
where to get it. One of his business acquaintances 
recommends Richard Roe. So Dick places Mr. Doe’s 


fire policy. And later on he sells him some Burglary 
Insurance. 


One fine day Mr. Doe decides to bond his employes 
and goes to Dick for the bond. But Dick doesn’t 
represent a surety company. So he brokers the busi- 
ness with a surety agent down the street and thereby 
gets only a small part of the sizable commission that 
would have come to him had he been able to place the 
business direct. 


With the use of Fidelity and Surety Bonds increas- 
ing every year, it behooves every insurance agency to 
make a connection that will enable them to promptly 
meet their clients’ needs in these lines. Otherwise, 
they are going to miss a lot of opportunities to make 
more money. 


If you aren’t already representing a surety com- 
pany there’s no better time than right now to use the 
application below. It will put you in touch with one of 
the oldest and strongest companies in the business—a 
friendly company which is enthusiastic: lly concerned 
with the welfare and profit of all its agents. 


FIDELITY and DEPOSIT) >>” Socio oceserncn 


PRODUCTION DEPARTMENT 
FIDELITY & DEPOSIT COMPANY 


Baltimore, Md. 
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If you are not already adequately represented in this 
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ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 








March Means Windstorms 


And Windstorms mean a need for insurance protection. 


There is no way of preventing a Windstorm, but a local 
agent can assure his clients of protection against financial 
loss caused by a Windstorm. 


The prescription is—A Windstorm Insurance Policy in 
America’s Strongest Fire Insurance Company—The Home 
of New York. 


And now is the time to make out the prescriptions. 
INSURANCE 


THE HOME company 


| NEW YORK | 


ELBRIDGE G. SNOW, President 
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Fire and Lightning, Automobile (Complete cover in Combination 
| Policy), Earthquake, Explosion, Hail, Marine (Inland and 
Ocean), Parcel Post, Profits and Commissions, Rain, Registered 
Mail, Rents, Rentai Values, Riot and Civil Commotion, Sprinkler 
Leakage, Tourists Baggage, Use and Occupancy, Windstorm. 











STRENGTH REPUTATION SERVICE 
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